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Self-Insurance Idea 
Condemned in Report 
On School Coverage 


Committee in Alberta, Canada, 
Says Private Fire Insurers’ Pre- 
miums Are Far Below Cost 


INSURANCE SURVEY ASKED 


General Opinion Loss Ratio on 
School Property Is Low Held 
Erroneous; Bad Hazards Cited 


rates for fire insurance on 
\lberta, 


companies handling this type ot 


Premium 


schools in Canada, should be 
higher: 
business are taking a loss; premium 


rates charged by the government’s own 
insurance office are too low and will be 
increased; Alberta schools are dangerous 
fre hazards and, besides, are grossly un- 
derinsured, Such are some of the im- 
portant findings of a special committee 
formed a short time ago to advise the 
\lberta School Trustees’ Association on 
self-insur- 


the value of establishing a 


nee fund, 
Recommendations 

The recommendations are definitely 

pposed to the establishment of such a 


fund. Some of the suggestions of the 
committee to correct the situation fol- 
low: 

1. That school authorities take steps 


immediately to have their property in- 
spected by competent persons, the ob- 
ject being to reduce fire hazards. 

2. That school authorities have their 
properties appraised by competent ap- 
praisers, 

3. That greater care be taken in the 
caretaking of school premises. 


+ That coverage be carefully exam- 
ned by a competent person so. that 
school authorities can be certain. that 


the coverage carried is adequate. 

The committee made a special sur- 
vey of insurances carried on Alberta 
schools in the years 1943, 1944, and 1945; 
and reported thusly: “The insurers to 
break even should have had a premium 
‘ of $243,435 but instead the pre- 
mums paid amounted to $79,334. The 
et result is that these insurers, on the 
’sis of these premiums and the claims 
‘ud, suffered an apparent net loss on 
ts business of approximately $155,102.” 
rh committee states that there is un- 
femable proof that the premium rate of 
‘IXty-seven cents was far too low— 
less than one-third what it should have 
cen. Citing figures, the report says that 


(Continued on Page 28) 
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Salt Lake Centennial 


The Penn Mutual shares its Centennial with Utah, for the 
Mormon pioneers arrived in the Great Salt Lake Valley on July 24, 
1847, after having crossed the Mississippi on February 4, 1846. 


“During the first year (1847-8) 1,700 
Deseret. 
journey across the great plains to the valleys 


tains; 6,000 were buried at the side of the 


colonists pioneered successful irrigation in America, reclaimed a 


desert and founded a vast intermountain empire.” 


In honor of this important anniversary, 


including in its Centennial exhibit of “Life in America a Century 


Ago” an original painting of the arrival at Salt Lake Valley. This 


-work by the artist Paul Clowes, was especi 
Centennial through the courtesy of the State 
of Publicity and Industrial Development. 

= . 


— Penn Mutual Centennial 


1847 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 


By 1869, 80,000 more had completed the 1,300 mile 


emigrants settled in 


of the Rocky Moun- 


trail. The Mormon 


the Penn Mutual is 


ally painted for our 
of Utah, Department 
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New York Life’s New 
Business Gained 47.5% 


Last Year Over 1945 
ENT 


President Harrison Reports Assets 


of More Than $4 Billions at 
Close of Year 


PRIVATE INDUSTRY LOANS 


Insurance in F orce $8.5 Billions; 
New Business $832 Millions; 
Now Has 5,600 Agents 


annual 
New 


annual 


In his 
of the 
102nd 


L. Harrison said that at 


report to policyholders 
York Life—the 


report 


company’s 
George 
1946 
the company had $8,543,308,415 insurance 
i that 
1946 


over 


President 
the end of 
in force under 3,561,355 policies; 
life insurance during 


17.5% 


insurance 


sales of new 
totaled $&32,484,000 which is 
1945 sales. Life 


at end of 1946 was $564,115,313 


the volume of 
in force 
greater than at the close of the previous 


\ 1946 the « 


the close of 


year. At mpany 
had more than 5,600 agents, approxi 
mately one-half of what it had in 1930 


Harrison Report Discusses | 


Five Different Subjects | 


The annual report of President | 
Harrison of New York Life was | 
unique in being divided into five see 
tions. 
| The first summarized the com 
| eames financial operations. The see 
|ond discussed the company’s rental 
| housing, The third section discussed 
| automobile accidents as a major cause 
of death. The fourth was devoted to 
the veteran and life insurance selling 
| The fifth had as its caption “Serving 
| Human Needs” and consisted of hu 

man interest cases from | 
| the files illustrating how life insur 
| ance is serving the public 








stories of 


‘The average volume of sales per agent 
today is almost twice as great as it was 
sixteen years ago. To serve policyhold 
ers and the public, the company main 
tains 126 branch offices in the principal 


cities of the United States and Canada 
Company’s Assets 


The company had assets of $4,026,689, 
280 at end of 1946. These included $3, 
317,261,757 of bonds. Bond holdings fol 
low: U. S. obligations, $2, 
476,858,362; Canadian, $82,786,048; 
nicipal, $33,438,208; 


Government 
Inu- 


railroad, $205,425,039 ; 


public utilities, $358,932,660; industrial 
and miscellaneous $159,821,440. The com- 
pany’s holding of bonds was 82% of to- 
tal assets. 

The company’s first mortgage loans on 


real estate were valued at $335,772,452 on 


(Continued on Page 15) 
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abused, or weakened by a... The commonest abuses 


which put extra strain on the heart are overweight and 


excessive exertion, 





Fear of heart ailments is often groundless, but may 


cause as much trouble as actual heart disease. So, if you 


are worried about your heart —— see a doctor! 





Remember, even with a weakened heart you can usually 


lead Z@ hot, cidofel hfe / 





Ieart ailments account for almost one third of 
all deaths in this country. They are caused chiefly 
by rheumatic fever, high blood pressure, kidney 
diseases, syphilis, and hardening of the arteries 
—especially those supplying the heart itself. 
Early discovery and prompt treatment of these 
diseases are most important in reducing the 
danger of serious heart damage. 


Medical science is giving increased attention 
to studies of the heart. Notable advances have 
already been scored. New drugs and new tech- 
niques are opening up more avenues of investiga- 
tion. Many organizations encourage this great 
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Medical science is on the march against heart disease 





work. For example, the Life Insurance Medical 
Research Fund, supported by 148 Life Insurance 
Companies in the U.S. and Canada, makes grants 
for special studies in heart disease. 


What should you do for your heart? 


Have a thorough physical examination every 
year. Take great care during convalescence from 
any infection. If you should develop heart disease, 
follow your physician’s advice about proper rest, 
exercise, and diet, as well as about special drugs 
and medicines. To learn more about the heart, 
and the diseases that affect it, send for Metro- 


politan’s free booklet, ““Your Heart.” 


TO VETERANS—IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE—KEEP IT! 





COPYRIGHT 1947—METROPOLITAN LIFE INSURANCE CO. 






Metropolitan Life 


| Insurance Company 


(4 MUTUAL COMPANY) pon 


Frederick H. Ecker, 
CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, 
PRESIDENT 





1 Mapison AvENUE, New York 10, N. Y. 









Tuis advertisement is one of a continu- 
ing series sponsored by Metropolitan in 
the interest of our national health and 
welfare. It is bs Aapagree in two colors in 
magazines with a total circulation in 
excess of 30,000,000, including Collier’s, 
Time, Saturday Evening Post, Ladies’ 
Home Journal, Good Housekeeping, 
pag, semen McCall’ 's, American Mag- 
azine, Woman’s Home Companion, Na- 
tional Geographic, Parents’, and "Red- 
ok. 
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President 


In his annual report—the company’s 
103rd—President George Willard Smith 
of the New England Mutual Life said 
that the company’s new insurance last 
year far exceeded previous records and 
was $255,500,000, more than double the 
average during the years 1940 through 
1943, Total insurance in force at end 
of 1946 was $2,218,000,000 compared with 
$2,030,000,000 at end of 1945. In addi- 
tion, the company had outstanding 31,800 
annuity contracts which will eventually 
provide incomes to individuals amount- 
ing to nearly $15,000,000 annually. 

The assets of the company climbed 
during the year to $848 millions, an in- 
crease of $70 millions. The bond hold- 
ings were U. S. Government, $251,398,- 
384; Canadian Government and Provin- 
cial, $10,755,707; public utilities, $156,- 
493,995: railroads, $156,272,826; miscel- 
laneous, $60,580,913. The company had 
on December, 31, 1946, mortgage loans 
of $98,727,964. Surplus funds increased 
to $54 millions. Average amount of 
policies in force at end of the year was 
$4130; average amount of new policies 
was $5,498; premiums received were $86 
millions. 


Reasons for Increased Volume 


Discussing reasons for increased vol- 
ume of insurance Mr. Smith gave the 
opinion that probably the most impor- 
tant was the desire of the public to in- 
crease its insurance protection in order 
to keep pace with the rising cost of 
living. Obviously, when the cost of liv- 
ing is high more dollars of life insurance 
protection are needed to provide a given 
standard of living. The cost of living 
has risen approximately 50% since 1940. 
It is interesting, and more than a coin- 
cidence, he said, that the amount of life 
insurance in force in the nation has in- 
creased by almost the same percentage. 

“Naturally, there could not have been 
such an expansion in life insurance pur- 
chases unless the majority of the people 
had had larger incomes than before the 
war. Last year the national income was 
slightly above even the peak war year. 
Furthermore, with the ending of the 
patriotic appeal to support the war loan 
drives, less of this income was put into 
U. S. Government securities, and more 
Was available for savings in other forms, 
including life insurance. Another factor 
was undoubtedly the more intensive cov- 


erage by agents in the field, made pos- 
sible by the return of men from the 
armed services,” said Mr. Smith. 


How Long Will Present Production 
Pace Continue? 


Insurance executives are often asked 


whet! er the demand for new insurance 
will mtinue at the pace set last year. 

_ this will depend on many factors, 
including the future level of the cost of 
living,” commented President Smith, 
and the net spendable income of people 
mM every income bracket. One thing is 
clear more and more people realize 
that because of the combination of high 
Personal income taxes and low interest 
Tates on investments it has become ex- 
trem difficult to save and create 
'ropcsty by ordinary investnient meth- 
ods. Ilence, they are turning to life in- 
sur; which is therefore becoming 
relatively even more important as a 
Means of providing protection than it 
ever as before.” 


lhe New England Mutual last year 


paid over $41 millions, including millions 
of death claims, to beneficiaries and 
policyholders in 1946, An additional $11 





Insurance Exceeds All 





GEORGE WILLARD SMITH 
millions were paid to policyholders as 
dividends. 

From financial standpoint, 1946 was 
also a satisfactory year, Mr. Smith con- 
tinued. After setting up required legal 
reserves and meeting all claims and ex- 
penses, the company’s net earnings from 


Issued 


normal sources came to $18,146,000 com- 
pared with $17,001,000 in 1945. Divi- 
dends of $12 millions have been set 
aside for 1947 payment, maintaining the 
same scale as during 1940. Increase in 
net earnings was due in part to smaller 
death claims than usual. 
Investment Program 

During 1916 the company pursued an 
aggressive investment program, not only 
in the search for sound new investments 
but in disposal of securities already in 
the portfolio. Except for one small par- 
cel of $5,000 all remaining real estate 
previously acquired by foreclosure was 
sold during the vear. 

The company’s net interest return 
On mean invested assets in 1946 was 
3.18%. The average net return for the 
year in its entire mortgage account was 


“Market activity in 1946 enabled the 
company to sell at attractive prices all 
of its real estate holdings except its for- 
mer home office site and one other small 
parcel. For purposes of possible future 
expansion, the company obtained an op- 
tion on the block in which its present 
home office building is located. This 
property is now occupied by the New 
England Museum of Natural History, 
which has announced its intention of 
building on another site as soon as prac- 
ticable. 

Policy Loans 

Through the war vears, amounts of 
loans repaid substantially exceeded the 
new loans made. In the early months 


New England Mutual Life Second Vice Presidents 





Dwight Foster John 


As announced in last 
treasurer; John L. Stearns, actuary, 
have been elected second vice presidents 


nouncement of the appointments was made by 
103rd annual meeting 


following the company’s 


L. Stearns 
week’s issue of The 
and 


Sherwin C. Badger 


Eastern Underwriter Dwight Foster, 
Sherwin C. Badger, financial secretary, 
of the New England Mutual Life. An- 
President George Willard Smith 
held recently. 


Corwin, Wadsworth, General Agents 
New England Mut. in N.Y. and Buffalo 


The New England Mutual Life an- 
nounces that Roswell W. Corwin, CLU, 
manager of the company’s former Bald- 
win agency in New York City, and Wil- 
liam L. Wadsworth, agency manager in 
3uffalo, will become general agents, 
effective March 1, and will remain at 
the head of their respective organiza- 
tions. 

Entering the life insurance business 
immediately after graduating from La- 
fayette College in 1925 Mr. Corwin be- 
came associated with New England 
Mutual in 1932, within three years be- 
coming agency supervisor. He was ap- 


pointed agency manager following the 
death of Lathrop E. Baldwin in No- 


vember, 1945. He has a life agency 
management certificate from American 
Society of CLU and is a member of the 
Life Underwriters’ Association and the 
Life Supervisors’ Association. Active in 
Lafayette College alumni affairs he also 
belongs to Kappa Phi Kappa and Kappa 
Delta Rho. 

Mr. Wadsworth has been directing 
the Buffalo office since retirement of 
C. A. Hinkley six months ago. With 


(Continued on Page 8) 


Smith Reviews New > ed Mutual’s Year 


Sees Big Production Holding As Long As Cost of Living Remains High; 
Insurance in Force $2,218 Millions; Assets $848 Millions; New 
Company Records; 
Policies to be 


New 


of 1946, this relationship continued, but 
the excess grew smaller as the months 
passed. Since September 1 the situation 
has been reversed. During the year the 
amount of loans made was 34% greater 
than in 1945, whereas the amount of re- 


payments was 9% less than in 1945. The 
total number of loans made was 30% 
greater than one year ago. 


The number of policies on — loans 
have been made is now 11.7% of the to- 


tal number in force, as prediacAicntc with 
13.0% a year ago. The average size 
policy loan transaction in 1946, not 
counting automatic premium loans, was 


$360. 
New Policies Coming 


During 1947 the New England Mutual 
will complete the development of a new 
series of policy forms which makes use 


of the Commissioners’ 1941 Standard 
Ordinary Table. 
In the history of the New England 


Mutual, women have always been valued 
members of the company. During 1946 
women purchased insurance under 8,114 
policies for an amount of $24,839,000 on 
their own lives. 

In the spring of 1946 the company an- 
nounced the broadening of its insurance 


coverage to include ages from six 
months to 4% years, the previous mini- 
mum age. Since then insurance of $2,- 


029,874 has been purchased on 1,037 poli- 
cies in this age group. The ages at 
which insurance can be purchased in the 
company now range from a baby six 
months old to a person aged 65. 
Mortality experience of the year was 


40.3% of that expected on the net 
amount at risk. This compares with 
43.2% for 1941, the last pre-war year, 


and is the lowest figure yet recorded. 

The annual report includes two pages 
of human interest stories of life insur- 
ance in action. 


New England Mutual’s Home 


Office Training Seminars 


Since New England Mutual’s home 
office training seminars were inaugu- 
rated two years ago, thirteen courses for 
fieldmen, including supervisors and gen- 
eral agents, have been completed with 
outstanding results. Company records 
show that the average annual production 
of the returned veterans who attended 
one of five refresher courses is $252,180, 
and the graduates of the four new 
agents’ courses have averaged $196,236. 

Membership in New England Mutual’s 
1947 honorary production clubs includes 





113 training-course graduates, and last 
year these men were monthly agency 
leaders a total of 116 times. During this 


two-year period 249 underwriters, repre- 
senting sixty-one of the company’s 
seventy-one nation-wide general agen- 
cies, have participated in these nine-day 
courses. The next seminar for new 
agents will start May 19, according to 
Homer C. Chaney, director of agencies. 


NEW ENGLAND ‘MUT. PROMOTIONS 


New England Mutual has announced 
several home office promotions. John P. 
Chamberlin, with the company for six- 
teen years, has been named manager of 
the addressograph department. Howard 
D. Kimball is assistant manager of the 
control department, and Robert A. Ken- 
nedy is assistant manager of the renewal 
service department. Robert S. Andrews 
and Frank W. French, Jr., have been 
given the title of senior underwriters. 
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D. S. Perry, ahd Group 
Supervisor Greater N. Y. 


Bachrach 


DOUGLAS S. PERRY 


Douglas S. Perry, new regional Group 


upervisor of the Travelers for Greater 
New York territory, is one of the com- 
pany’s outstanding Group salesmen. 
Born in Buffalo he grew up in New 
Haven where he was vraduated from 


and from Hop- 


New Haven High School 
latter the 


ns Grammar School, the 


ird oldest school in the country. He 
was graduated from Trinity College, 
Hartiord, and while there one of his 
ntemporaries was A. N. Guertin, ac- 


tuary of American Life Convention and 
uthor of the famous Guertin bills. In- 
irance men who were Trinity contem- 
oraries with Mr. Perry are Walter 
Canner, Karle B. Anderson, George Mal- 


Smith and Kenneth Stuer. 
Joined Travelers in 1926 

1 leaving c¢ lege Mr. Perry be- 

a member of the publicity depart- 


ment of the Connecticut General and 
en a reporter on the New Haven 
Journal-Courier le joined the Travel- 


s as a Group assistant in New Haven 
n 1926 and a couple of years later was 


med a field assistant there. The fol- 
wing vear he was transferred to Chi 
age the same capacity. In 1932 he 
became assistant Group supervisor in 


Chicago and in 1934 went to Boston as 
listrict Group supervisor, a position he 
held until 1943 when he was made re- 
ional Group supervisor in the Boston 
fhee where he has handled all of New 
neland with the exception of Connec- 
cut. In Boston he wrote some of the 
argest Group cases on the Travelers’ 

\lr. Perry is a former member of the 
University Club, Boston, and the Turk 
Head Club, Providence. He is a_ past 
president of the Travelers CLU chapter; 

president of the Boston CLU chap 


ter and a director of the American So- 
ety of CLU as well as of the Travelers 
CL chapter. 
Only a short time before his transfer 


New York Mr. Perry purchased a 
in Boston of 227 years vintage. 
His present concern is trying to find a 
place to live in New York City which 
re difficult than negotiating Group 
les 
\Irs. Perry was Betty Stevens whose 
ily has long been identified with the 
larttord Steam Boiler. They have a 
| hter, three years old. 


PHILA. ASS’N SALES CONGRESS 
The annual luncheon and sales con- 
ress of the Philadelphia Association of 

Life Underwriters was held last Friday 
nd featured speakers included: Timothy 

\V. Foley, Manhattan general agent for 

State Mutual; Frank L. McFarlane, 

Cleveland agent for Northwestern Mu- 

tual, and Judd C. Benson, manager, 


Union Central home office agency. 





R. H. Dobbs, Jr., Advanced 


R. Howard Dobbs, Jr, has been 
elected first vice president of Industrial 
Life and Health Insurance Co., Atlanta, 
in addition to the office of treasurer 
N. McEachern, 
Dobbs’ new position 


which he now holds. J. 
president, said Mr. 
would give him additional responsibili- 
ties in the development of the company’s 
broadening program. 

Mr. Dobbs has been treasurer of the 
company since 1933. He became asso- 
ciated with the company in 1925 in the 
clerical department, later was elected 
assistant treasurer and a member of the 
board of directors. 

Mr. Dobbs served in the Army Air 
Forces from May, 1942 until Septem- 
ber, 1945. 


JEFFERSON STANDARD CHANGES 
K. C. Wright, district manager of the 
Jefferson Standard Life at Morganton, 
N. C.,, has been promoted to manager of 
the company’s district office in Durham, 
N. C. W. H. McKinney, who has been 
special representative at Asheville, suc- 
ceeds Mr. Wright at Morganton. 


Acacia Mutual Managers 


Two promotions in the field) ranks 
have been announced by Field Vice 
President Samuel FE. Mooers of Acacia 
Mutual Life, Washington. Don Eldridge, 
manager at San Antonio, has been given 
the post of manager at St. Louis, and 
Robert W. Clemmitt, Jr, one of the 
outstanding Fresno 
has been appointed to succeed 


producers of the 
agency, 
him at San Antonio. 


Pacific Mutual Producers 

M. Rothaermel, vice president in 
charge of agencies for Pacific Mutual 
Life, reports that the company closed 
1946 with forty-four of its sixty-seven 
veneral agencies rated as million-dollar- 
or-better producers of 1946 paid busi- 
ness. Sixty of the sixty-seven Pacific 
Mutual general agencies throughout 
the country showed substantial gains in 
1946 production. 

A total of 509 new agents were ap- 
pointed during 1946. The average pro- 
duction per agent and the average size 
of sale both reached all-time highs in 
the past vear. 





“It's 108 degrees in the shade... 





shall we 


strike while the iron is hot?” 


Bankerslifemen Have a Fine Sense 
of Appropriateness 


You won’t find Bankerslifemen using an old saw to justify an in- 


appropriate presentation despite the cartoon above. They have been 


trained to find or create a favorable situation in which to tell their 
story. Furthermore, their training has shown them how to draw from 
their broad group of offerings the one which is right for a particular 


set of circumstances. 


Trained agency managers introduce 


the carefully selected 


Bankerslifemen to planned instruction that will carry their first four 


years and will be supplemented with refresher schools as conditions 


warrant. 


That’s a reason why Bankerslifemen always seem to know what 


is appropriate . . . making them the sort of insurance underwriters 


you like to meet as friends, fellow workers, or competitors. 


Bankers /7/e COMPANY 


DES 


MOINES 





Wi ins Pileiihadie — 


Dailas 
receives President’s Cup 
from President George Avery White. 


Stanley E. Martin, general 


agent, right, 


Stanley E. Martin, general agent foi 
the State Mutual Life in Dallas, has 
been awarded the State Mutual [resi 
dent’s Cup. The President’s| Cup is 
awarded annually each February for 
outstanding agency achievement and is 
the highest honor which a State Mutual 
wency can attain. 

The formula upon which over-all 
agency achievement is measured recog- 
nizes such factors as net paid business 
and per cent of increase over previous 
year, persistency, ratio of voluntary 
terminations, production from. old. o1 
canization, total paid business from 
new full-time organization and average 
production per man-month from new 
full-time organization. 

The cup was presented to Mr. Martin 
by President White at a pre-annual 
meeting dinner of the General Agents’ 
\ssociation held recently in Worcester, 
in conjunction with the company’s an- 
nual meeting. 


Krauel, Sunidh Named Los 
Angeles General Agents 


A. C. Krauel, director of sales of the 
Paschal-Gist. general agency, Los An- 
veles, and Jens Smith, manager ot agen- 
cies of Pacific Mutual Life, have been 
named general agents and will succeed 
the late Wooster Gist as head ot the 
agency, which was opened many years 
ago by the late John Newton Russell 
[he agency will be known as the Krauel 
Smith agency. 

Mr. Krauel joined the company in 
1936, as an agent in the agency he now 
heads, and 1942 was made director ol 
sales. Mr. Smith joined Pacific Mutual 
in 1910, as cashier in one of the Cli 
cago general agencies of the compan) 
He was appointed traveling agency au 
ditor in 1913, and was a general agent 
in Chicago from 1916 to 1919. whi his 
agency was merged with the branch 
office, with which he remained affliated 
until August 1, 1931, when he was calle 
to the home office as manager 0! 
cies, 


NAMED NEW ORLEANS MANAGER 


en 


James N. Sullivan, formerly an s 
tant district manager for The Prud tal 
in Washington, has been apppointed dis 
trict manager for the company ew 
Orleans. He replaces George H. J on 

R 


who was transferred to Greens\ 
C., recently. Mr. Sullivan is a graciate 
of the University of Dayton and cd 
for newspapers before joining tl ru 
dential as an agent in Washin; 
1939, He was advanced to assista 
trict manager in 1M. 
ACTUARIAL ‘CLUB TO MEI 
The Actuarial Club of the Pac: 
hold its next meeting in the Yo 
Valley on June 12 and 13. A, Olstien 
actuary for West Coast Life is ch: 
of the program committee. 
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Ray D. Murphy Becomes a Director; 


Promotions Made by Equitable § are 


Sterling Pierson, Vice 


President and Counsel; Joseph R. Boldt a Vice President; Frank 


D. Hall, 


econd Vice President; Doctors Beckwith and 


Ungerleider Medical Directors; R.D. Kernan, Asst. ‘Treas 


Following the meeting of the board 
of directors, Equitable Society, a num- 
ber of promotions are announced. Ray 


D. Murphy, vice president and chief 
actuary, was made a director. Sterling 
Pierson, general solicitor, was made 


vice president and counsel; Joseph R. 
Boldt becomes a vice president; and 
Frank D. Hall is made a second vice 
president. Dr. Robert M. Daley, for 
many years medical director, has re- 
tired. Doctor Harry E. Ungerleider 
was advanced to medical director, re- 
search, and Dr. Edgar W. Beckwith, 
io medical director, underwriting; Rich- 
ard LD. Kernan was named assistant 
treasurer. 
Ray D. Murphy 

Ray D. Murphy, one of the country’s 
outstanding actuaries, has been a 
prominent member of many commit- 
tees having to do with the’ scientific 
side of life insurance. He was presi- 
dent of the Actuarial Society of Amer- 
ica at the time of the last international 
gathering of the actuaries here, the 
neetings being held in the Waldorf- 
\storia. 

A native of Springfield, Mass, Mr. 
Murphy was graduated from Harvard 





BOLDT 


JOSEPH R. 


in 1908 and did his first actuarial work 
with the Massachusetts Mutual. He 
Was appointed actuary of the Hartford 
Life (later reinsured with the old 


Missouri State Life) which took him 
to St. Louis for a time. He joined the 
Equitable Society as assistant actuary 
in 1913. For four years he was in 


charee of the annual dividend bureau 
and in 1918 was placed in charge of the 
mathematical bureau. To this was 
added the policy bureau and in 1919 he 
Was tnade associate actuary. 

Mr. Murphy’s next promotion was 
0 md vice president and associate 


actuary, in 1923, and in 1930 he was 
made vice president in charge of the 
newly created underwriting department. 
He was appointed vice president and 


ihe in 1936. He served as _ presi- 
Cent of the Actuarial Society of Amer- 
ca tn 1938, and is co-author of the 
actuarial study, “Construction of Mor- 
tality Tables from the Records of In- 
sured Life.” 

: Sterling Pierson 

Sterling Pierson, who has been coun- 


By CLarENcE AXMAN 


sel of the Equitable Society, since 1936, 
has for some years been one of 
the most highly regarded members of 
the insurance bar. He is a member of 
the legislation committee of the Life 
Insurance Ass’n of America; has served 
on a number of joint committees of 
that association and American Life 
Convention. At present he is chairman 
of the Life Insurance Association of 
America’s sub-committee on _ invest- 
ments and real estate. He has served 
on the committee which studied the 
effects of the South-Eastern Underwrit- 
ers Association decision of the Su- 
preme Court of the United States which 
was that insurance is interstate com- 
merce. He is on LIAA war settlements 
committee. 

Born in Memphis, Tenn., where his 
father was Vice Chancellor of the Su- 
preme Court of Tennessee he came 
here with his family when he was a 
boy. His father became associated with 
the well known Brooklyn law firm of 
3aldwin & Burns. After leaving Boys 
High School in Brooklyn, Sterling 
Pierson attended Columbia University, 
paying his expenses by tutoring, hav- 
ing summer jobs with New York Tele- 





FRANK D. HALL 
) 

phone Co. and doing other work. After 
graduation from Columbia University 
he was graduated from Columbia Law 
School. There, he was for a time legis- 
lative and book review editor of the 
Columbia Law Review. 

At Columbia University was the 
Legislative Drafting Research Fund, 
the trustees of which included Joseph 
P. Chamberlain, Harlan Stone, John 
Bassett Moore and Thomas I. Parkin- 
son. One day while in Mr. Parkinson’s 
insurance class at Columbia the latter 
asked Mr. Pierson if he wanted to help 
in the drafting office, and there intro- 
duced him to Professor Chamberlain. 
Mr. Pierson began doing research work 
on Old Age pension statutes, first mak- 
those which 


ing a study on statutes 
were in effect in Great Britain, Aus- 
tralia and New Zealand. One of his 


jobs later was in helping draft a re- 
vision for a Greater New York City 
charter. 

After leaving Columbia Mr. Pierson 
entered the law firm of Murray, Al- 


STERLING PIERSON 


drich & Roberts, New York, and in 
September, 1925, became a member of 
President Parkinson’s staff at Equita- 
ble Society. In February, 1933, he was 
appointed general solicitor of the 
Equitable. Three years later he was 
made counsel of the Society. 


— R. Boldt 


Joseph R. Boldt, born in Providence, 
R. 1., was educated in New York City 
where the family lived. He entered the 
service of the Equitable Society at the 
age of 15, working in the actuarial de- 
partment under J. G. Van Cise, then 
assistant actuary. At the time Henry 
B. Hyde was president of the Society. 

From the actuarial department Mr. 
Boldt went with Gerald F. Brophy and 
was placed in charge of conservation 
and business renewals, later taking over 
surrender values and policy y loans. From 
there he became associated with Sam- 
uel S. McCurdy, assistant secretary, 
and handled correspondence in the sec- 
retary’s department. When Mr. Mc- 
Curdy died, Mr. Boldt was transferred 
to the office of William B. Parsons, 
then head of the claim department. Mr. 
Boldt later became assistant superin- 
tendent of the claim department, where 
his duties were more directly applied 
to the general correspondence and to 
supervision of life disability claims and 
accident and health claims. 

His duties were expanded, particu- 
larly when the many casualty cover- 
ages were adopted in connection with 
Group insurance and which include 
Group accident and sickness, hospital- 
ization, surgical benefits and medical 
reimbursement. He became superin- 
tendent of the Group department, and 
in September, 1945, he was elected 
second vice president in charge of pol- 
icy claims, succeeding the late Edward 
J. Morris. 

Frank D. Hall 

Frank D. Hall was born in Kansas 
and the family moved to Oklahoma in 
1893 where his father was one of those 
who rode to the Cherokee strip when 
it was opened. Frank D. was brought 
up on a farm in Pawnee County, Okla., 
and attended Oklahoma A. & M. Coi- 
lege. He had spent five years in farm 
work before entering the college and 
after his graduation did railroad en- 














RAY D. 


MURPHY 


gineering survey work for a year. Next, 
he went with a local bank in Oklahoma, 
remaining there two years. 

Returning to Kansas, Mr. Hall went 
with the Monarch Investment Co. of 
Wichita, starting as assistant secretary, 
then becoming secretary and finally be- 
ing made president of the company, 
which is a mortgage brokerage house. 
At the present time he is chairman of 
Monarch and owns the company. In 
1927 he became a member of the Kan- 
sas Tax Commission, being appointed 
by Governor (now Senator) Reed. 

Before the first World War Mr. Hall 
began to appraise properties for the 
Equitable Society in the midwest sec- 
tion. In 1928 he made a survey of 
mortgages for the Society on the Pa- 
cific Coast. He joined the Society in 
1930 as supervisor of the western 
mortgage department, San Francisco, 
being there two years. In 1932 he was 
brought into the head office as head of 
the appraisal and valuation division of 
the city (urban) morteage departiment. 
Doctors E. W. Beckwith and Harry E. 

ai 

Dr. Edgar W. Beckwith, born in 
Brooklyn, attended public schools in 
East Orange, N. J., later going to 
Princeton for two years and then to 


New York University where he was 
graduated in 1909 with the degree of 
B.S. He received an M.D. from the 


College of Physicians and Surgeons, 
Columbia University, in 1913, and 
served his interneship at St. Luke’s and 
the Lying-In Hospital, New York. 

He joined the Army in World War I 
and in France became a major in the 
medical corps. His services were in 
the Argonne and in the Montdidier- 
Noyen defense. He returned to private 
practice in Bronxville and then moved 
to New York City where he had a gen- 
eral practice. 

Dr. Beckwith was first employed by 
the Equitable Society in 1916 as an 
examiner. After his return from France 
he served as an underwriter. Since 1923 
he has given all of his working time to 
life insurance and became assistant 
medical director of the Society in 
January, 1938, and was appointe d asso- 
ciate medical director in April, 1945 
He celebrated his thirtieth anniversary 
with the Equitable last November. 

He has served on the committee of 
admissions of the Association of Life 
Insurance Medical Directors and is one 
of the members of the committee of 
three from the Association who have 
been asked by the NSLI section of 
Veterans Administration for counsel in 
drafting of application forms and un- 
derwriting rules. 

Dr. Harry E. Ungerleider was born 
in Philadelphia and is a graduate of 
the medical school of University of 
Pennsylvania He joined Equitable So- 
ciety in October, 1926, as medical ex- 
aminer at the Philadelphia office. In 
October, 1929, he was transferred to 


(Continued on Page 10) 
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Elect Eugene M. Thoré 
LIAA General Counsel 


WELL KNOWN IN INSURANCE 


Acacia Mutual Life’s General Counsel 
Since 1944; Has Broad Experience; 
His Background 
The new general counsel of Life In- 
surance Association of America will be 
Eugene M. Thoré, for sometime general 
counsel of Acacia Mutual Life. Presi- 
dent Nollen of the 
nouncing the appointment said that Mr. 


Association in an- 





EUGENE M. THORE 


Thoré will assume his new duties April 
i6. 

Mr. Thoré has spent his entire busi- 
ness career in life insurance and has had 
a broad range of experience, covering 
not only the legal side of the business, 
but agency work as well. A native of 
New York City, he was graduated from 
Lafayette College in 1925 and in that 
year joined the legal department of the 
Acacia Mutual Life in Washington, D. C. 
At the same time, he entered George- 
town University Law School, graduating 
from that institution in 1930. In that 
year he was appointed assistant counsel 
of the Acacia. In 1942, Mr. Thoré was 
elected counsel and in 1944 general coun- 
sel. 

In addition to the general legal duties, 
Mr. Thoré has served the Acacia in 
several other home office capacities, first 
as head of the claim department, policy 
settlement and agents’ service depart- 
ment. He has been especially active in 
agency and educational work in the field 
of estate planning, business insurance 
and taxation; he originated and devel- 
oped standard estate settlement agree- 
ments; and he was active in public rela- 
tions, sales and legislative work. On fre- 
quent occasions he spoke before life un- 
derwriters’ associations, CLU_ groups, 
agency conventions and other gather 
ines. Mr. Thoré was chairman of the 
\cacia’s policy revision committee and 
a member of the retirement committee. 

Admitted to practice before the courts 
of the District of Columbia in 1929, Mr. 
Thoré has also been admitted to prac- 
tice before the Supreme Court of the 
United States. He has been a member 
of and active in the Association of Life 
Insurance Counsel, legal section § of 
American Life Convention, District of 
Columbia Life Insurance Trust Council. 
District of Columbia General Agents and 
Managers Association and Life Under- 
writers Association, Washington Board 
of Trade, Woodside Park Civic Associa- 
tion, Manor Country Club. 

The election of Mr. Thoré as general 
counsel of LIAA took place at last 
week’s meeting of the board of directors. 
He succeeds Dave E. Satterfield, Jr., as 


Sellers, Gerard Elected 
By Commonwealth Life 


Richard M. Sellers has been elected 
vice president and actuary, and Victor 
B. Gerard, manager of the bond de- 
partment by the board of directors of 
Commonwealth Life. 

Mr. Sellers is a graduate of Southern 
Methodist University and began his in- 
surance career with a Texas company. 
He joined Commonwealth in 1936 as 
assistant actuary and was appointed ac- 
tuary in 1942. He is an associate of 
both American actuarial societies and 
for the past five years has been a mem- 
ber of the company’s operating commit- 
Lee. 

Mr. Gerard received his A.B. degree 
from St. Louis University and_ his 
M.B.A. from Harvard School of Busi- 
ness Administration. Until his present 
appointment, he was assistant to the 
president. Prior to joining the company 
he was with banking and investment 
firms and served in the Navy. 





general counsel. Mr. Satterfield was also 
executive director of LIAA. No execu- 
tive director has yet been selected by 
the board. 





LIFE INSURANCE 





RENEWAL 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5,N.Y. - 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 





Scranton Life Home Office 
Personnel Promotions 


Following the annual stockholders’ 
meeting of the Scranton Life Insurance 
Co., the board of directors made the fol- 
lowing changes in the official personnel 
of the company: R. J. Weichel, formerly 
actuary and assistant secretary was 
named secretary and associate actuary ; 
M. H. LeVita, formerly assistant to the 
president, was named actuary; W. F. 
Kellerman, formerly registrar, was 
named registrar and assistant secretary. 
President of Scranton Life is Robert 
Merriman. 





THERE’S LIFE IN THE BERKSHIRE 


“This is [T—the Berkshire Triangle Pattern 
of Merchandising Life Insurance. Here’s a 






complete selling plan for each 
of the twenty-three basic needs 
for life insurance. You will 
find them immensely helpful 
and profitable.” 





ES, the Berkshire Triangle Pattern of Merchan- 


dising Life Insurance is a well-rounded, effec- 


tive business-getting plan devised for the use of 


our Associates. The purpose is to make it easier 


to buy life insurance as well as easier to sell. 


“Berkshire 


ASK ANY 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 
HARRISON L. AMBER, President 





PITTSFIELD, MASS. — 


ASSOCIATE 





Reelected to NICB 





ARTHUR M. COLLENS 


Member of the National 


Industrial 
Conference Board of New York since 
1937, Arthur M. Collens, president of 
Phoenix Mutual Life of Hartford, has 
been reelected for another term. He was 
vice chairman for 1946-47. 


G. M. Day Gets Navy Award 

Godfrey M. Day, assistant secretary, 
claim department, Connecticut General, 
received a Certificate of Appreciation 
from the Navy for his work as chair- 
man of the War Claims Liaison Com- 
mittee of the International Claim Asso 
ciation. The presentation was made b) 
Captain H. E. Berger, director of wel- 
fare, at the Third Naval District, 9 
Church Street, New York, this week. 

Mr. Day, who has been with the Con- 
necticut General since 1923, became as- 
sistant manager of the claim depart- 
ment in 1925 and assistant secretary, 
claim department, in July, 1943. Mr. 
Day was chairman of the executive com- 
mittee of the International Claim Asso- 
ciation in 1940 and president in 1942. He 
was appointed chairman of the War 
Claims Liaison Committee in 1942 and 
continued as same until the committee 
was discharged at the annual meeting 
of the International Claim Association 
in September, 1946, 


Six Home Office Men in 
Washington Nat’! Promotion 
Six home office promotions are an 
nounced by the Washington Nat! nal, 
Evanston, Ill. F. A. Eggler, mana 
the A. & H. claim division, and W) jam 


P. Wisehart, manager of the Orc:nar) 
underwriting and issue division, |\ave 
} mi 


been named assistant secretarics. 
G. Graff has been promoted from as 
sistant manager of the mortgages 
real estate division to assistant trea 

Jean G. Munro has been made a> 


sistant auditor, Katherine Yunger has 
been promoted to manager of the indus: 
trial policy issue division, and Jan 
Helverson has been elevated to manis! 
of the A. & H. underwriting and ‘ssue 


division. 
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M. J. Cleary Dies at Age 70 


President of Northwestern Mutual Life, and Trustee in Two 


Universities; Was a Wisconsin Farm Boy; After Being in 
State Legislature He Became Insurance Commissioner; 
Joined Insurance Company as Vice President 


Jichael J. Cleary, 70, who had been 
a boy on a farm and rose to be Insur- 
ance Commissioner of Wisconsin and 
finally president of Northwestern Mu- 
Life, died at his home in Milwau- 
kee early Saturday of last 
week. Cause of death was heart trouble. 
He had become ill and gone home on 
Thursday of last week, and his death 
was a shock to the field organization. 
Funeral services were held on Monday 
morning in St. Robert’s Catholic Church. 
The home office of the company in Mil- 
waukee was closed on Monday. 


morning 


His Faith in Farmers 

Mr. Cleary was a chief executive who 
was unusually popular with his own or- 
ganization. He got that popularity 
through a warm, vibrant personality, a 
keen understanding of fieldmen, a strong 
and sympathetic character and a natural 
and friendly manner. 

Believing intensely that the future of 
America would measure up with its past 
he never made a talk to the field with- 
out making the producers more optimis- 
tic. In brief, his doctrine was that it 
was futile to harbor defeatism, saying 
that it had no place in the American 
scene. With a depth of sincerity evident 
in everything about him he took the 
position that this nation had the re- 
sources, the equipment, the know-how, 
the will to achieve which would always 
make it recover from depressions and 
other internal troubles. The country’s 
barometer could be read, he thought, 
in the way the farmers were thinking. 
He never lost faith in farmers and said 
in an interview last fall that the best 
lesson to be gained in Americanism and 
quickest way to gather courage about 
the future is to spend some time talking 
with Americans who cultivate the soil. 


bsg Funds for His Education 


Cleary’s acquaintance with farm- 
ers ge back to his youth when he 
spent his boyhood on a farm in south- 
ern Wisconsin in the heart of a pros- 
perous Wisconsin dairy center. The 
largest town in the county only had 
1%) population. His father’s farm was 
near Blanchardville. When he was 
twelve years old the Illinois Central had 
built a spur of about seventy miles from 
Freeport, Ill, to Dodgeville, Ill., and he 
made his first money acting as water 
boy for the construction railroad work- 
ers who were living in the Cleary home- 


stead, By the time the railroad section 
Was finished he had saved $110 with 
which money he bought a mare, and 


that mare had six or seven colts. The 
money he got selling the colts was 
enough to finance his attendance at the 
Wis onsin Academy in Madison, Wis., 
ani ‘Oo pay some of his expenses at Uni- 
versity of Wisconsin which he entered 
In 1897, He spent two years in the Col- 
lege of Liberal Arts of the university 
and in September, 1899, entered the uni- 
vers'ty’s law school, getting his degree 


m Jiine, 1901. Among his classmates at 
U. of _ Ww. law school was Joseph E. 
D; , later to become Ambassador to 
Russia. At college he first learned pub- 


=f aking as he was a member of the 
Ov'ing team. At the university law 
| he impressed his fellow students 


with his steady judgment, clarity of 
ent and strength of character. 
When he left the university he began 


the practice of law in Blanchardville, 
i eal got a half interest in a local 
ry tl Insurance agency—Chandler & 
It represented a number of the 


sest fire insurance companies. Soon 


CLEARY 


MICHAEL J. 


afterward he bought stock in a country 

bank and then in several other small 

banks and also became their counsel. 
Becomes Insurance Commissioner 

His first public office was as a mem- 
ber of the Lafayette County board of 
supervisors. In 1906 he was elected a 
member of the state legislature, and he 
became a member of the insurance com- 
mittee, which was the most important 
committee of the House as Wisconsin 
was considering the passage of a new 
insurance code, following the Armstrong 
investigation. He spent many _ hours 
studying and analyzing the bills, the 
hearings taking place daily and lasting 
for hours. If he didn’t regard a bill as 
to the best interest of the public he 
fought its enactment. 

“My real interest in life insurance had 
its origin in the education I got as a 
result of the intensive discussion of life 
insurance and all of its important phases 
when I was a member of that commit- 
tee,” he said in later years. “It was all 
fascinating to me and I heard practi- 
cally everything that was said on both 
sides. The more I heard, the greater 
became my recognition and appreciation 
of the fundamentals of life insurance 
and of its great and beneficial impact 
on our nation.” 

In 1914 E. L. Philipp, a transportation 
man, was elected Governor of Wis- 
consin and he selected Mr. Cleary as his 
executive counsel. In July, 1915, Gov- 
ernor Philipp appointed Mr. Cleary 
Commissioner of Insurance. He took an 
active position with the Commissioners. 
It was a dramatic time to be Commis- 
sioner as the World War had brought 
many problems to the State Insurance 
Departments, including consideration of 
uniform war clauses. Another important 
issue was consideration of definitions of 
Group insurance. As Commissioner he 
made a talk warning insurance com- 
panies about the dangers of introducing 
disability annuity and double indemnity 
benefits in life insurance contracts. 

Mr. Cleary was elected .a vice presi- 
dent of the Commissioners and, on the 
retirement of President Emory H. Eng- 
lish from the Commissioners Associa- 
tion, the Wisconsin Commissioner pre- 
sided at the annual convention of the 


state officials held in 1918 in Denver. 

; Joins Northwestern Mutual 
_From the Wisconsin Department Mr. 
Cleary went with the Northwestern Mu- 








The funeral of Mr. Cleary on Mon- 
day morning of this week was attended 
by many of his fellow workers in the 
Northwestern Mutual Life, trustees of 
that company, many general agents, 
agents and policyholders. Present also 
were the president of Northwestern Uni- 
versity and of Marquette University and 
many prominent Milwaukee men. 

Among those attending the funeral 
was Clifford L. McMillen, general agent, 
Northwestern Mutual on Madison Ave- 
nue, New York, who said: 

“Mr. Cleary was a truly great leader 
in the life insurance field—to me and 
many others, the greatest—and his ideals 
of trusteeship inspired all who came in 
contact with him. His capacity for 
friendship was unlimited. With all of 
his many interests, however, his family 
came first. His home was his heaven 
on earth, he loved it, and brought joy 
to all its members every day of his life.” 





tual in April, 1919, as vice president. His 
early duties had to do with matters in- 
volving insurance rather than invest- 
ment phases. In 1922 he made an ad- 
dress to the company’s agents’ associa- 
tion on disability which was widely 
quoted. There had been great pressure 
put on the home office to have disability 
and double indemnity riders in its con- 
tracts, and Mr. Cleary was one of the 
home office executives who strenuously 
opposed such coverage. The Northwest- 
ern Mutual’s final decision not to write 
disability was given by him in this ad- 
dress. 

Mr. Clearv was elected president in 
October, 1932, succeeding William D 
Van Dvke. At the time its assets were 
approximately $906,000,000. On Decem- 
ber, 1946, they passed the $2. billion 
mark. 

At the first annual field convention 
which Mr. Cleary attended as president 
he made a big hit with the producers 
by his democracy. It was an unusually 
hot spell in July and soon after taking 
the platform he took off his coat, which 
was a signal for all the men present to 
do likewise. He also discussed some of 
the company’s field stars, which had not 
been done by former chief executives of 
the company at this convention. One of 
these stars was the late Dr. Charles E. 
Albright who for over a period of three 
decades was the company’s field leader. 

Mr. Cleary was not on any bank 
board nor are any of the other officers 
of the company, that being a practice 
with the company. He was a regent of 
the University of Wisconsin, one of the 
board of governors of Marquette Uni- 
versity and was a director in the Wis- 
consin Telephone Co. He had_ been 
chairman of the executive committee of 
the Milwaukee War Chest and in 1929 
headed the Community Fund. He was a 
director of the National War Fund, the 
Milwaukee Foundation, Wisconsin Anti- 
Tuberculosis Association and of the 
American College of Life Underwriters. 
At one time he was vice president of 
Milwaukee Chamber of Commerce and 
was active in the Chamber of Commerce 
of the United States. 


His Family 


Mrs. Michael J. Cleary, the former 
Miss Bonnie Blanchard of Blanchard- 
ville, Wis., is a graduate of Milwaukee 
Downer College. Also surviving are two 
daughters, Catherine B., and Mary 
Elizabeth, and a son, James Thomas. 

Catherine is a Chicago lawyer who 
attended Milwaukee Downer Seminary, 
Scripps College, Claremont, Cal., and 
was graduated from the University of 
Chicago. She also attended University 
of Wisconsin Law School and for a 
time acted as secretary to Justice Ed- 
ward T. Fairchild of the Wisconsin Su- 
preme Court. She is now with Defrees, 
Fiske, O’Brien & Thomson, Chicago law 
firm. 

Mary Elizabeth was graduated from 
Smith ee in 1942, then saw service 
with the Navy Department in Washing- 


(Continued on Page 16) 
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Elect John G. Parker 
President of Imperial 


J. F. WESTON BOARD CHAIRMAN 


Parker, Former President of Actuarial 
Societies and Canadian Life Insur- 
ance Officers Association 


John G. 
standing insurance men, 
arial circles both 


Parker, one of Canada’s out 
famed in actu 
on this continent and 
abroad, has been elected president of 
the Imperial Life and will also retain 
his title of managing director. J. F. 
Weston, who has been president, be- 
comes chairman. 


Mr. Parker is a Toronto 


graduate of 





JOHN G. PARKER 


University where he majored in mathe- 
matics and won a gold medal in that 
subject. After his graduation he joined 
the Imperial Life in the actuarial de 
partment, and then returned to the uni- 
versity as a fellow in mathematics, r¢ 
maining there for a year and a half. 
He became successively assistant actu 
ary, associate actuary, then actuary. In 
1936 he was appointed general manager 
and actuary of the company. 


Honored Often by Insurance 


Mr. Parker has served as president 
of both the Actuarial Society of Amer- 
ica and the American Institute of Actu- 


aries. He attended the International 
Congress of Actuaries held in London 
in 1927. 


In 1942 Mr. Parker was elected presi- 
dent of the Canadian Life th dese 
Officers Association, and, in_ recent 
years, has made a number of talks be- 
fore insurance organizations in the 
United States. The one which attracted 
most attention, and was most widely 
quoted, was delivered before the Sara- 
toga Springs convention of managers 
and general agents of this state. This 
talk was made shortly after Canada 
entered the World War and told what 
Canadian insurance men were doing rel- 
ative to the problems of gas rationing, 
manpower shortage and other factors 
confronting the production world. 
LAWRENCE ASS’N MEETS 

Raymond T. Wright, Million Dollar 
Round Table producer, Provident Mu 
tual, was speaker at the Lawrence, 
Kans., Life Underwriters. Plans for 
National Life Insurance Week observ 
ance were announced which include 
showing of the film “The Search for 
Security” before school and service club 
groups and distribution of the color 
cartoon booklet, “The Man Who Runs 
Interference,” to ail children of the 
public schools. 
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Name Douglas as U.S. 
Ambassador to Britain 


RESIGNS FROM ‘MUTUAL LIFE 





Has Scotch and Canadian Background; 
President of Mutual of New York 


Since January, 1940 





The nomination of Lewis W. Douglas 
as Ambassador to Great Britain was 
sent to the Senate Wednesday by 
President Truman. On that day Mr. 


thet ae 





LEWIS W. DOUGLAS 


Douglas presented to the Mutual Life’s 
board his resignation as president of 
that company. Mr. Douglas was asked 
by Secretary of State Marshall last 
week if he would be willing to take the 
diplomatic post. The Mutual Life presi- 
dent said he would take it under con- 
sideration and later decided to accept if 
the nomination were approved. He will 
Jcave for London as soon as he has dis- 
posed of some personal affairs. 

Mr. Douglas has a wide acquaintance 
in Great Britain, knowing many mem- 
bers of the Government. He has also 
met the King and Queen. When Deputy 
\dministrator of the War Shipping Ad- 
ministration during the war he was re- 
sponsible for allocating to Great Britain 
many ships carrying supplies. Mr. Doug- 
las became president of Mutual Life in 
January, 1940, after having been princi- 
pal and vice chancellor of McGill Uni- 
versity, Montreal. His great-grand- 
father was distinguished in Canadian 
medicine and his grandfather also lived 
in Canada. 


. 
Nat. Guardian Changes 

Lawrence J. Larson, formerly secre- 
tary and treasurer, National Guardian 
Life of Madison, Wis., has been elected 
executive vice president. Clayton How- 
dle was elected treasurer, in charge of 
investment department; Don Jorgenson, 
secretary; Gordon Stick, comptroller; 
and Frank Speringer, assistant treas- 
rer. 


HOBBS NEW ORLEANS SPEAKER 

Philip B. Hobbs, president of the Na- 
tional Association of Life Underwriters, 
addressed the New Orleans Association 
of Life Underwriters last week. 


L. L. Howard, Gen’! Agt. 
For Fidelity Mutual 


TO HEAD AGENCY AT BOSTON 





Gerald M. Doherty, Former General 
Agent, Will Serve as Associate 
General Agent 





Lawrence L. Howard, CLU, has been 
appointed general agent for Fidelity 
Mutual Life at Boston with offices in 
the Chamber of Commerce Building. 
Gerald M. Doherty, former general 





LAWRENCE L. HOWARD 


agent, will engage in personal produc- 
tion and will serve as associate general 
agent with the agency with which he 
has been associated for the past several 
years. 

Mr. Howard, who was born in nearby 
Randolph, has spent most of his busi- 
ness life in Boston. Upon graduating 
from Harvard in the class of 1930, he 
joined the Dictaphone Sales Corporation 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











E. H. METZ’S NEW POST 





To Join Wisconsin National Life as 
Home Office Agency 
Assistant 
E. H. Metz, CLU, office manager in 
the Oshkosh agency of Northwestern 
Mutual Life, will join the Wisconsin 
National Life as home office agency 
assistant in the life department on 
March 1. He is one of the most promi- 
nent life underwriters in Oshkosh and 
for the past five years has been study 
leader and instructor for CLU classes 
sponsored by the Fox River Valley Life 
Underwriters’ Association at Oshkosh. 
He has had over twenty-five years’ ex- 

perience in life insurance. 





as a salesman in the Boston office. Two 
years later he left to join an advertising 
agency and in 1934 he entered the life 
insurance business as sales promotion 
manager for the Columbian National. 
Following seven years of home office ex- 
perience, Mr. Howard opened a new 
general agency in Boston for the Colum- 
bian National. During his five and a 
half years in that capacity he developed 
a successful agency and qualified for 
life membership in the Million Dollar 
Round Table. 

Mr. Howard is president of the Gen- 
eral Agents and Life Managers Asso- 
ciation of Boston, a former director of 
the Boston Life Underwriters Associa- 
tion and former president of the Local 
CLU chapter. He is a graduate of the 
school of Agency Management spon- 
sored by the Life Insurance Agency 
Management Association. 


Named New England Mutual General Agents 





WILLIAM L. WADSWORTH 


(Continued from Page 3) 


New England Mutual for more than 
thirty years, and a veteran of World 
War I, he was attached to the Boston- 
Summers agency, where for many years 
he was a leading producer and agency 





ROSWELL W. CORWIN 


supervisor before joining the home of- 
fice executive staff as field supervisor. 
He holds an official citation from Treas- 
ury Department for outstanding work 
in promoting installation of payroll de- 
duction plans for war bonds. 


HAIGHT, DAVIS & HAIGHT, Inc 


FRANK J. HAIGHT, President 
Consulting Actuaries 
INDIANAPOLIS 


Kansas Ci:, 


Omaha 
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HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 




















Security Mutual Director 

Election of John C. Clark, Bingham- 
ton advertising and radio executive, to 
tlre directorate of Security Mutual Life, 
Binghamton, has been announced by 
Frederick D. Russell, president. 

Mr. Clark is president of Clark Asso- 
Inc., advertising agency which 
owns WNBF, Binghamton radio sta- 
tion. He is also president of Hialeah 
Race Course, Inc., in Florida. 


ciates, 





Special Recognition for 
7 Conn. General Agencies 


F. Hobert Haviland, vice president, 
Connecticut General, has announced that 
seven of the company’s agencies have re- 
ceived recognition for outstanding ac- 
complishment during the year 1946. The 
agencies: Des Moines, Charles M. Max- 
well; Hartford, Frank O. H. Williams 
Los Angeles, Walter G. Gastil; Madison 
Avenue, New York, William C. Smer- 
ling; Montpelier, Raymond A. Briges 
Pittsburgh, Hugh Kemp; and Richmond 
Parks P. Duffey. 

Mr. Briggs directed an outstanding job 
in Vermont, with many of his men re- 
turning from military service. Six of 
his men qualified for the President's 
Club. In the Richmond office, paid pre: 
miums were 77% above previous years 

Mr. Gastil, Los Angeles, has received 
the agency accomplishment award four 
times. Last year nineteen of his mer 
qualified: for the honor roll. 

Manager Kemp, Pittsburgh, completed 
twenty-five years with the company in 
1946, and fifteen of his men qualified for 
the honor roll. The Des Moines agency 
qualified ten men for the Connecticut 
General honor roll, six for the Presi- 
dent’s Club, and four for the Vice Presi 
dent’s Club. 

The Madison Avenue branch, a three- 
year-old office, made a notable record 
under Mr. Smerling. In spite of its age. 
this agency ranked sixth in production 
among all agencies in 1946. Five of his 
men qualified for the honor roll. The 
home office agency had sixteen men 
qualifying for the honor roll and seven 
for the President’s Club. 





LOS ANGELES GROUP MANAGER 
Hal C. Norton has been appointed Los 
Angeles district manager of the Group 
sales division by Sun Life of Canada. 
Mr. Norton first became associated with 
Sun Life at its Portland branch. He 
later transferred to Seattle, Minneap- 
olis, Detroit, Cleveland, Cincinnati and 
Philadelphia where he was appointed 
district manager of Group sales. 
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N.Y. Life’s Rental Housing Program 


In his annual report President George L. Harrison of New York Life had this to 
suy of the company’s rental housing program: 


fhe housing shortage has been one 
of the great national problems of 1946. 
Tie lack of adequate housing antedates 
World War II, for the volume of resi- 
dential building had not kept pace, for 
many years before the war, with the 
expanding population and rising stand- 
ards of living. With the return of mil- 
lions of veterans to civilian life, many 
of whom were starting new families, the 
housing situation in many communities 
became critical. 

For more than one hundred years the 
New York Life has made funds avail- 
able for housing through its mortgage 
loan investments. Six years ago the 
company began to give serious consid- 
eration and intensive study to housing 
as a medium for direct equity invest- 
ments. With the cessation of hostilities, 
the New York Life, in addition to mak- 
ing mortgage loans on real estate, was 
prepared to proceed with a long-range 
program of investing in housing develop- 
ments which would be owned and man- 
aged directly by the company. In em- 
barking upon this new field of activity 
the company believes that it can not 
only render a real service to the public 
but also provide an investment for its 
funds which should prove both safe and 
remunerative. 


Princeton and Fresh Meadows 


In 1946 the company began construc- 
tion of two residential housing develop- 
ments. The first of these is at Prince- 
ton, New Jersey, where the company is 
erecting 150 garden-type apartments on 
a seventeen-acre development named 
“Stanworth.” The buildings are brick 
and frame, one and two stories, and the 
general appearance of the entire de- 
velopment is in harmony with the resi- 
dential atmosphere of a university town. 
Occupancy of the first completed units 
began in December, and it is expected 
that the entire development will be com- 
pleted and occupied early in 1947. The 
company has had the full cooperation 
of the authorities at the University, and 
also of the Borough of Princeton, in the 
acquisition of land and in construction. 
[he number of applications far exceeds 
the number of available apartments, and 
preference is being given to veterans of 
World War II residing in the Princeton 
area, 

_A much larger development, calling 
lor approximately 3,000 apartments on 
170 acres, is at Fresh Meadows, Queens, 
Long Island, within the limits of New 
York City. This will be a self-contained 
community of some 10,000 people, with 
markets and stores for neighborhood 
shopping, garages, nursery school, and 
a main shopping center in which a de- 
parunent store, specialty shops, bank, 
motion picture theatre and professional 
otices are planned. About 80% of the 
apartments will be in two and _ three- 
Story dwellings, and 20% in two thirteen- 
story buildings. The entire development 
Is planned to provide housing at a low 
density of less than twenty families per 


Construction of the two thirteen-story 
apar'inent houses was well advanced at 
the «lose of 1946 and it is expected that 
they will be ready for occupancy during 
the simmer of 1947. One of these build- 
Ings, at the request of New York City 


authorities, has been leased to the 
Unit ( Nations for its personnel. In 
allocating the remaining 2,700 apart- 


veterans of World War II will 
be ven ve 


preference. Because of its 


size, and in view of critical shortages of 
materials and labor, it is not expected 
that the entire development will be com- 
pleted before the end of 1948. 


Buys Entire N. Y. City Block 


In November the company acquired, 
at public auction for $1,600,000, an entire 
city block in New York City. The site, 
between Second and Third Avenues and 
Sixty-fifth and Sixty-sixth Streets, has 
been occupied since 1861 by the carbarns 
of the Third Avenue Transit Corpora- 
tion. The location is excellently suited 
for an apartment housing development. 

It will be noted that the company’s 
initial investments in housing are of 
diversified types. Stanworth, at Prince- 
ton, is a relatively small development 
in a university town. Fresh Meadows 
is a large, self-contained community near 
the outskirts of a large city. The car- 
barn site purchased in New York City 
provides an opportunity for apartment 
housing in the heart. of Manhattan. 

While all of these developments are 
in the New York City area, thereby of- 


NON-CANCELLABLE 
HEALTH and ACCIDENT 
ALL FORMS OF LIFE 
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THE Sud Revere LIFE INSURANCE COMPANY 





fering an opportunity for close home 
office supervision as the company begins 
its long-range program of equity in- 
vestments in housing, it is not the com- 
pany’s intention to confine its housing 
investments to this region. It is hoped 
that future investments can be made in 
other sections of the country where 
state laws and local conditions make 
such investments feasible. 

Safety of principal and a satisfactory 
return are, of course, primary consid- 


OF WORCESTER, MASSACHUSETTS 


erations in housing as well as other in- 
vestments made by the company. In 
addition to being socially desirable, 
housing investments must measure up to 
sound investment standards. 

The company’s long-range program of 
equity investments in housing is an ex- 
ample of the way in which the funds, 
which the company holds for the pro- 
tection of its policyholders, are put to 
work for the benefit of the public as a 
whole. 








HE’S FOUND WHAT 





«Hunting For! 


The premium rate during the first 
three years is 15% lower than that 
called for after three years and then 
dividends may be applied toward 
offsetting the increase. 


Of course, the Waiver of Premium 
Disability Benefit is in this popular 
policy, just as it ig in all other Pru- 
dential Ordinary policies issued at 
standard rates at ages under 60. And 
the A.D.B., if included, would con- 
tinue for the whole of life. 


Small worder Prudential represen- 
tatives and brokers, and their clients, 
like the Modified Whole Life 3, 


HE’S. ee 


@ And the prospect who's hunt- 
ing for low cost permanent pro- 
tection finds 
Modified Whole Life 3 policy. For 
it's low in cost from start to finish. 


it, too, in Prudential's 
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Equitable Society’s Unusual 


Report to Its Policyholders 


The 1946 annual report to policy- 
holders of the Equitable Life Assurance 
Society is in unusually interesting for- 


mat, being printed in colors and in- 
cluding a dozen drawings which illus- 


trate pertinent facts in the statement. 
The report boils down the essential 
facts so that every policyholder may 
know the financial status of the Society. 
The Society made a record increase of 
$1,391,526,000 in life insurance in force 
during the year and on December 31, 


EQUITABLE FAMILY 
OWNS TEN BILLIONS 
OF LIFE INSURANCE 


@ Each year your Society files a lengthy re- 
port with the insurance department of each 
State, accounting for every penny of its 
income and disbursements and all its as- 
I These reports are ex- 
authorities and are 

r public inspection. However, it 

vod deal of time to read and di 

se reports. On the following f 
erefore, we have boiled down the essen 
facts so that every policyholder may 
atus of his Society 

our Society in 1946 

There was a record 

of $1.391,826.000 in life insurance 

ree. At the year-end, Equitable policy 
wned $10,563.966.000 of family 


i-time higt 


n people put more of their 


The Americ 
arnings into lite insurance last year than 


This is doubly 


icant because the channeling of cur- 


efore in their history 


national income into life insurance 
s combat the inflationary forces at 
rk in our economy. In last year’s report 
the management of your Society expressed 
concern over the decline in the “real” value 
of the dollar. Since tt we have constantly 
urged, and, in the interest of our policy- 
holders and all other Americans, will con- 
tinue to urge that our nation’s fiscal poli- 
cies be put upon a sound basis, so as to 
preserve the “real” value of the savings of 
the American people 
THOMAS I. PARKINSON 


PRESIDENT 





1946, had $10% billions of insurance in 
force. 

“The American people put more of 
their earnings into life insurance last 
year than ever before in their history,” 
aid President Parkinson. “This is 
doubly significant because the channel- 
ing of current national income into life 
insurance helps combat the inflationary 
forces at work in our economy. In last 
year’s report the management of your 
Society expressed concern over the de- 
cline in the ‘real’ value of the dollar. 
Since then we have constantly urged, 
and, in the interest of our policyholders 








and all other Americans, will continue 
to urge that our nation’s fiscal policies 
be put upon a sound basis, so as to pre- 
serve the ‘real’ value of the savings of 
the American people.” 
Assets of $4,192,528,129 

The Society wound up the year 1946 
with $4,192,528129 of assets. Among 
the asset items is $1,639,767,000 in U. S. 
Government obligations. Public utility 
bonds are $322,778,000; railroad obliga- 
tions, $390,115,000; industrial obliga- 
tions, $801,822,024. In addition to pre- 
mium payments by policyholders the 


Page From Equitable Society's Annual Statement 


Thomas I. Parkinson, President, Equitable Life Assurance Society, Annual Report 
to Policyholders. 


Society earned $149,865,000 from its in- 
vestments. Discussing Government obli- 
gations the Society says: 

“Holdings of U. S. Government obli- 
gations at the year end were 40% of 
the total investment holdings of your 
Society. However, the average ma- 
turity date of a great portion of these 
Government obligations is four years, 
which places your Society in an excel- 
lent position to benefit by any upward 
trend in interest rates over the next 
several years. The net interest earned 
for the year on the reserves requiring 
interest earnings was 2.82%, and on 
total investments 2.59%. 

“During 1946, your Society made Sub- 


stantial loans to a number of outstand- 
ing American business enterprises. 
These included Pennsylvania Railroad 
Company, General Motors’ Corp., 
American Telephone & Telegraph Co., 
The Budd Co., The American Rolling 
Mill Co., and Gimbel Brothers, Inc. 
Funds likewise were advanced to many 
smaller enterprises.” 


Paid $62,130,000 in Death Benefits 


In discussing disbursements to pol- 
icyholders President Parkinson said 
that the first function of life insurance 
is to provide funds to hold families to- 
gether. In 1946 the Equitable paid 
$62,130,000 in death benefits to maintain 
homes which otherwise would have 
been broken. 

Discussing payments under optional 
modes of investment President Parkin- 
son said that under such plans it paid 
$39,174,000 to members of the Society 
who had exercised that privilege. Paid 
out as retirement income to older pol- 
icyholders was $35,540,000. As  ma- 
tured endowments $10,697,000 was paid. 
In cash values the payment was $18,- 
372,000. In addition to benefit pay- 
ments made through individual policies 
the Society paid out $56,080,000 in bene- 
fits to workers and their families 
through Group insurance. Dividends 
going to policyholders during the year 


amounted to $55,296,000. 





Equitable Promotions 
(Continued from Page 5) 


the home office as administrator of the 
diagnostic laboratory. In 1931 he was 
appointed assistant medical director 
and in May, 1945, associate medical di- 
rector. 

Dr. Ungerleider is on advisory board 
of Life Insurance Medical Research 
Fund, and is on board of directors of 
American Heart Association and_ the 
New York Heart Association. He is cer- 
tified as a specialist in cardio-vascular 
diseases and internal medicine by the 
American Board of Internal Medicine. 
He is a Fellow of the American College 
of Physicians and belongs to a number 
of scientific bodies, including Academy 
of Science and New York Academy of 
Medicine. He has contributed to the 
literature in cardio-vascular research 
and is originator of standards for the 
determination of size of the heart. 


Dr. Robert M. Daley 


Dr. Daley retires from Equitable So- 
ciety after a distinguished career in 
the medical end of life insurance. He 
came to New York in the fall of 1893 
and entered the College of Physicians 
and Surgeons of Columbia University, 
after completing his sophomore year 
at Cornell. He stood first in a class 
of doctors who had come up for ex- 
amination for interneship at Bellevue 
Hospital, where he spent two years. 
He left to volunteer in the Spanish 


HEAR NELSON WHITE 


Provident Mutual Advertising Mana: 
Talks to Keystone Group, Life 
Insurance Advertisers Ass’n 


The February meeting of the ky 
stone Group, Life Insurance Advertis: 
Association was held at the Provic 
Mutual home office with the Provid. 
acting as host at luncheon. Jack Fla: 
gan, Fidelity Mutual, newly elec: 
chairman of the Keystone, was ch: 
man of the meeting and the speaker \ 
Nelson White, advertising manager 
the Provident. 

Mr. White analyzed the Chart 
Living selling method of his compa: 
dissecting the skeleton of ideas 
which it is built and then putting it 
gether with all the muscles to demo 
strate how a carefully organized selling 
talk moves. It is a programming plan 
based on what Social Security does for 
a man and what it cannot do because 
of its inflexibility. In the case of the 
Chart for Living the method is worked 
out so that the salesman may inject lis 
own personality and individuality. 





American War where he was commis- 
sioned a first lieutenant and assistant 
surgeon in the 69th Regiment, New 
York. 

In 1900 Dr. Daley was made a New 
York City examiner of the Equitable. 
When Dr. Harlow Brooks heard that 
Dr. Daley was leaving the practicing 
profession he said: “Clinical medicine 
is losing one of its best members.” 
From city examiner he became assist- 
ant medical director, then associate 
medical director and finally medical di- 
rector. He contributed largely to re- 
vised rating of risks with the result 
that a greater spread of the population 
has been able to buy life insurance 
One of his most important contribu- 
tions to life insurance was his work in 
bringing about improved relationships 
of the medical department of life in- 
surance companies with other depart- 
ments. 

Dr. Daley took an active interest in 
the Society of the Alumni, Bellevue 
Hospital since its organization. In the 
Association of Life Insurance Medical 
Directors he served continuously on 
important committees and was_ its 
president in 1927 and 1928. He has 
wanted to retire for some time and 
thought he had earned a leisure period 
His wife at one time was one of the 
leading women agents of the Fquita 
ble. She was Miss Anne Russell 


Kernan Assistant Treasurer 


Among those advanced by the [qui 
table last week was Richard D. Kernan 
of the treasurer’s department of the 5o- 
ciety who was elected assistant treas- 
urer. 
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1946...A Year of Record Growth 


New Business largest 
in STATE MUTUAL History 


HIGHLIGHTS OF 101st ANNUAL’ REPORT 


NEW PAID BUSINESS (including Group) ; $101,346,512 
Gain over 1945, 57.15% 


INCREASE IN INSURANCE IN FORCE __. $77,045,780 
TOTAL INSURANCE IN FORCE, December 31, 1946. $805,347,281 
LAPSES AND SURRENDERS continue at extremely low levels . 1.25% 
NUMBER OF POLICYHOLDERS increased. ; 15,100 to 158,400 
ADDITIONAL NUMBER 

of individuals covered under Group forms in first year 12,850 
PAID to Policyholders and Beneficiaries ; ; : , $15,225,170 
TOTAL INCOME from premiums and investments. : $34,770,792 
TOTAL ASSETS increased $19,575,551 to . ‘ : $290,843,867 
TOTAL LIABILITIES. ' ; ' $279,136,529 
SURPLUS, December 31, 1946, increased to ; ; ; $11,707,338 


Steadily Forging Ahead 
AN OLD COMPANY WITH A YOUTHFUL OUTLOOK 


7 SITE MUTOAL LIFE 
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Brooklyn Managers 
Told of Guertin Laws 


TALK BY J. C. BARNSLEY GIVEN 


Guardian Vice President and Actuary 
Describes Standard Valuation, Stand- 


ard Non-forfeiture Measures 


In a talk to the Brooklyn Managers 
Association J. C. Barnsley, vice presi- 
dent and actuary, Guardian Life, dis- 
cussed Guertin legislation. 

The Standard Valuation Law pre- 
scribes the minimum reserves a company 
must hold to be solvent, he said. Its uni- 
form enactment would permit the use 
of a modern mortality table in all states 
—the Commissioners’ 1941 Standard Or- 
dinary Mortality Table, known as CSO 
Table. The minimum reserves prescribed 
are practically identical with those re- 
quired under the Illinois Standard 
method of valuation. Furthermore, these 
minimum reserves take into account the 
heavy first year acquisition and other 
costs and the uniform enactment of the 
Standard Valuation Law would replace 
the many methods now in vogue for 
valuation of policy reserves with allow- 
ance for initial expense of placing poli- 
cies on the books. 

“The Standard Non-Forfeiture Law 
represents perhaps the most drastic 
change of the century in the operation 
of our business,” he said. “It prescribes 
the minimum non-forfeiture values that 
may be allowed and does not link up 
such values with the reserve that may 
be held for the policy. The law recog- 
nizes that upon surrender the unliqui- 
dated acquisition costs must be assessed 
against the withdrawing policyholder in 
any value allowed. In other words, the 
first year cost is a lien against the policy 
in event of surrender, which lien the law 
provides must be amortized over the 
premium paying period. The ‘amortiza- 
tion’ payment is fixed by the amount of 
the excess first-year cost and the pre- 
mium paying period, just like the amor- 
tization payment under a mortgage, is 
fixed by the amount of the mortgage 
and the period of redemption. The ad- 
justed premium referred to in the Stand- 
ard Non-Forfeiture Law is the net level 
premium on the basis stipulated in the 
policy plus the ‘amortization’ payment to 
liquidate excess first-year expenses.” 





Loyal Protective Has Best 
Year Ever in All Depts. 


The Loyal Protective Life of Boston 
reports that the year 1946 was the most 
successful in its fifty-two years of serv- 
ice. New business in both the A. & H. 
and life branches was twice that pro- 
duced in 1945 while total life insurance 
in force increased 39% and premium in- 
come by 19%. Payments to policyholders 
were up 22%; admitted assets jumped 
16% over 1945, and net investment in- 
come increased 13% over that of 1945. 

A review of the company’s record in 
the past ten years shows rapid strides 
in all fields. President John M. Powell 
reports that premium income during this 
period was up 118%, and that assets 
nearly tripled as the company continued 
its record of over $2 of assets for every 
one dollar of liabilities. 

The year 1946 also featured the intro- 
duction of the Loyal Protective’s sales 
success plan, which stresses selection, 
training and supervision of new field- 
men. New agents are carefully selected 
by scientific tests and then put through 
an intensive school of training in the 
principles of the business and the fun- 
damentals of sales success. The school 
is followed by field training and super- 
vision. 

W. B. Cornett, vice president in 
charge of this program reports that it 
has been accepted by new and estab- 
lished agents alike and “the first year’s 
experience has indicated that it pro- 
duces a high ratio of successful fieldmen 
well qualified to serve the public.” 


Guertin Bill Passes in N. Y. 


The Guertin Bill, setting standard 
valuation for life policies, passed the 
New York State Senate Wednesday by 
a vote of 33 to 11. It had previously 
passed the Assembly Monday night and 
will now be transmitted to Governor 
Dewey. 





Mutual Life January Leaders 


Jacob W. Schoul of the Boston 
agency of Mutual Life of New York led 
all the company field representatives in 
volume of insurance sold during Janu- 
ary. Walter W. Jones, Los Angeles, 
was second, and William E. Stanley, 
Charlotte, was third. Other volume 
leaders include: Ray Tierney, Omaha; 
Harry K. Gutmann, Kassoff agency, 
New York; Herbert L. Wickstrand, 
Seattle; Warde W. Robinson, Portland, 
Ore.; Orlyn N. Robertson, Los Angeles; 
Alfred Pugno, Grand Rapids; and Lin- 
coln W. Baker, Scranton. 

Leaders in number of paid applications 
include: Adrian Fisch, St. Paul; A. B. 
Waggoner, Nashville; Lester P. Lad- 
bury, Fargo; Henry Burich, Minneapo- 
lis; Lester W. Frees, Sioux City; 
Samuel J. Levine, Persons agency, Chi- 
cago; John H. Connor, St. Paul; Cledice 
T. Jones, Little Rock; R. C. Wishart, 
St. Paul; J. Everett Sarles, Myer 
agency, New York. 





PENSION TRUSTS 
(Individually Planned) 


1450 Broadway, New York 18, N. Y. 





DISABILITY INCOME ($10 A MONTH) 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 


BROKERS—Increase Your Commissions ! 
Inquire About Our | 


FAMILY GUARDIAN 
(High Protection—Low Cost) 


Phone: WI 7-063! 





R. GRAEME SMITH PROMOTION 


Made Director of Agencies, Middle 
Department, Equitable Society; Was 
Colonel in World War 
R. Graeme Smith has. been appointed 
director of agencies, Middle depart- 
ment, Equitable Society, and he will 
direct Equitable agencies in Philadel- 
phia, Harrisburg, Allentown, Washing- 
ton, D. C., Baltimore and Wilmington. 
During the war he saw duty in Africa, 
Italy, France and Germany. He is a 
Chevalier of Legion of Honor and a 
member of Order of the British Empire. 
He was a colonel when he left the 
Army. Before entering the war he was 
with Connecticut General in Philadel- 

phia. He is a graduate of Yale. 





_ GERIATRICS; 





RED BLOOD CELLS 
The diometer of the red blood cell 
in life is 25/100,000 of an inch 


HELPING OLDER 






PEOPLE ENJOY LIFE LONGER 


Red marrow in thigh bone 


RED BLOOD CELL PRODUCTION 
Inthe normal human adult, red blood cells are 
manufactured exclusively in the red bone mar 
row These cells, containing the red coloring 
hemoglobin, pass into the blood stream where 





they carry oxygen from the lungs to the tis 
sues, and carbon dioxide from the tissues back 
to the lungs to be discharged there through 





" ee hemos 
tion of the red blood cells destroyed each day 


Longer life for people past 40 


Most people have had, or will some- 
time have, anemia. 

In younger individuals this condition 
is usually easy to correct: young bone 
marrow has great capacity to make new 
blood. For those over 40, it calls for 
more concern. 

Anemia is a defiency in quantity or 
quality of red blood cells. It can result 
from malnutrition, including lack of 
minerals, chiefly iron; from infection, 
glandular dysfunction, loss of blood; 
from lack of balance between produc- 
tion and destruction of red blood cells. 
Its most prominent symptom is fatigue. 

So-called ‘‘pernicious anemia,” which 
only 20 years ago was invariably fatal, 
is still formidable because if not diag- 
nosed early it may affect the nervous 
system. But thanks to modern liver 


therapy, death or paralysis from perni- 
cious anemia is now virtually unknown, 


Anemia is best detected by hemo- 
globin determination. If examination 
reveals low hemoglobin, your physician, 
after proper diagnosis, has at his dispos- 
al effective remedies for correcting this 
condition. Anemia’s conquest gives 
further promise to the man or woman 
of 40 for another 30 years or more of 
enjoyable, purposeful living. 

Getting the most out of those years 
requires financial independence, best 
provided through savings and life in- 
surance. Your NWNL agent, paid not 
primarily for how much insurance he 
sells you but for what you keep in force, 
has every reason to provide you with 
just the right kind and amount, meas- 
ured by what you need and can afford. 


NORTHWESTERN /Vadional LIFE 


INSURANCE 


Q LARNOLD-PRESIDENT 





COMPANY 


MINNEAPOLIS: MINNESOTA 


Memorial to the Late 
Dave E. Satterfield, Jr. 


Life Insurance Association of America 
has adopted the following meniorial 
resolution to its late executive director 
and general counsel, Dave E. 
held, Jr.: 

“The untimely death, on December 27. 
1946, of Dave E. Satterfield, Jr., has 
brought to this association a profound 
sense of loss. Although he was con- 
nected with it less than two years, he 
had served it with unusual distinction 
and had won, in an exceptionally high 
degree, the regard and esteem of his 
associates, of company executives, of 
State Insurance Commissioners and of 
those active in other branches of insur- 
ance, 

“Qualities that marked his outstanding 
career in the law and in public affairs 
brought him immediate recognition in 
the field of life insurance and, in a re- 
markably short space of time, clothed 
him with the responsibilities of leader- 
ship. He came to the association as 
general counsel early in 1945 and in 
November of that year was elected ex- 
ecutive director and general counsel. He 
devoted himself unsparingly to the asso- 
ciation’s work, and life insurance every- 
where has benefited from his labors. 

“High ideals, integrity, and a broad 
philosophy of service, motivated his 
career and were reflected in his achieve- 
ments. This was true whether he was 
following his chosen profession of the 
law, acting as Commonwealth’s attorney 
in his native Virginia, serving in the 
Congress of the United States, or meet- 
ing executive responsibilities of the as- 
sociation, 

“He leaves a permanent and inspiring 
record of service to his state, to his 
country, and to the institution of life 
insurance. His able leadership, his sound 
judgment, and his warm and generous 
personality will be greatly missed in our 
councils. 

“By this memorial, the association 
seeks to record its great respect and 
high esteem for Dave E. Satterfield, Jr., 
and to express, in a measure, tlic sense 
of loss it has experienced in his passing. 

“It is ordered, therefore, that this 
memorial be: spread upon the minutes of 
the association and that a copy 1! ereot 
be sent to Mr. Satterfield’s family as 4 
token of the association’s deep sym 
pathy.” 


Satter- 





LARGE PENN MUTUAL WRITERS 


The Penn Mutual Life, durine the 
year 1946, had two agents each of whom 
produced more than $2,000,000 of iife in- 
surance in the year. They were | ..well 
L. Newman, Gregory agency, [ort 
Wayne, Ind., and Walker Laraiore, 
Pomeroy agency in Miami. 

Among million dollar writers wer 
Sadler Hayes, Purser agency, New ) ork 
City; Walter R. Benz, Gregory a:«ncy, 


Fort Wayne; Ralphe E. Carpenter. Jt. 
Bethea Agency, New York City; >a! 
ford M. Bernbaum, Stull acency, 
Seattle; Bernard Jaffe, Curry asency, 


San Francisco ; W. Henry Pendell, 
Nicholls agency, Grand Rapids; >! nley 
H. Murphy, McLean agency, Jacksons 
Joseph F. O’Connor, Schnell ac "cys 
Los Angeles; 
agency, San Francisco. 


and Karl Bach, Cutty 
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HEARD on the WAY 

















"eet am a 

wenneth R. Miller, treasurer and (Toronto) from October, 1942, to Janu- 
business manager, National Association ary, 1944, seeing service in Sicily and 
4; \fanufacturers, has been made vice Italy. Subsequently, he was attached to 
»-.ident of the association in charge a general hospital in Winnipeg. He then 
saw service in northwest Europe until 


the end of the war, and was a captain 
when discharged. 
Uncle Francis. 


KLEIN APPOINTED SUPERVISOR NEW AMERICAN HOME COUNSEL 

Lawrence M. Klein, CLU, has been Robert Webb, Topeka attorney, has 
appointed agency supervisor of the been named legal counsel of the Ameri- 
can Home Life, Topeka, succeeding the 
late W. B. Lorrance, by President W. 
M. Hobbs. 





Oklahoma City agency of John Hancock. 
The son of Ed L. Klein, also a member 
of the agency, he started with Reliance 
Life and in 1938 joined the John Han- 
cock agency. In 1946, his first full cal- “Psychology of Selling Life Insur- 
endar year since returning from the ance” was discussed by William FE. Ken- 
Army, he led the agency in Ordinary  dall, a member of the staff of Syracuse 
production with $355,700. Including University, before the Utica Life Un- 
Group and annuity credits and some derwriters Association at its recent 
business placed outside the company, monthly meeting. Anthony Peters pre- 
his production exceeded $450,000. sided at the meeting. 





UTICA ASSOCIATION MEETS 








KENNETH R. MILLER 


of member relations. For some years 
Mr. Miller was a well known figure in 
life insurance. He was with the former 
Life Insurance Sales Research Bureau 
where his duties included visiting many 
head offices of life insurance companies. 
He then joined the Atlantic Life of 
Richmond, Va., as manager of agencies. 
From that post he joined the NAM. 
Doctors Harris Gray and T. C. Dun- 
lop of the medical department, Manu- 
facturers Life, had interesting war ex- 
periences. Dr. Gray was recently made 
medical consultant of the company and 
Dr. Dunlop went with Manufacturers in 


1946, 

Dr. Gray’s connection with the armed ‘, ” 
forces began when he became a lieu- 1 

tenant in the Royal Canadian Army 

Medical Corps in 1926, and was advanced 


to major in 1938. He went on active 
service in September, 1939, and em- 
barked for England in January, 1940. 
Illness necessitated his return to Canada 
and he was admitted to Christie Street 
Military Hospital in March, 1941, re- 
covering sufficiently to do professional 
work by January, 1942. While in Eng- 
land he was made an honorary member 
of the Sergeants’ Mess of the Fifteenth 
General Hospital. 

Dr. Dunlop joined the Canadian Army 
early in the war, serving first as regi- 
mental medical officer of the Twelfth 
\rmy Tank Battalion. He was with the 
Second Light Forward Field Ambulance 


_ 





IOWA INVESTMENT BILL 
_the Iowa life insurance investment , 
bill was brought out by the house in- 
surance committee and placed upon the 
calendar for consideration. The measure, 
alr dy approved by the senate, would 
permit Iowa life companies to invest in 
urban real estate and changes the re- 
{urements on investment on railroad 





’HILADELPHIA LIFE GAINS 
_W liam Elliott, president of the Phila- 
Celphia Life announced that the insur- 
ance in foree as of December 31, 1946 
Was increased to $75,938,618, showing a 
net increase of $10,355,313 over 1945. 
° .cw paid business for 1946 amounted 
»!1,166,661—a gain over the preceding 
year of almost 150%. The company’s 

c\ increased in the amount of $877,- 
inging the total assets to $19,291,- 


Ralph R. Lounsbury, President 


LIFE ® 








W. J. Sieger, V. P. & Supt. of Agencies 


ACCIDENT + 


Fad 




















FAST GROWING! 


You will find the Bankers National 
one of the fastest growing life insur- 


ance companies in the country. 


Starting from seratch in October, 
1927, it now has over $126.000.000 
of life insurance in foree with assets 


over $20,000,000. 


Grow with a growing company 


NATIONAL LIFE 


Insurance Company .. Montelair, N.3. 


HEALTH * HOSPITAL 
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RICHARD RHODEBECK 


Plans for the Eastern Round Table 


f Life Insurance Advertisers Associa- 
tion to be held at Hotel Commodore, 
New York, Mareh 17 and 18, were made 
at a meeting in the office of Richard 
Rhodebeck, vice president and «director 
of agencies of United States Lite, in 


New York 


be announced later 


Details of the program will 


Following are the members of the 
kastern) Round Table committee an 
nounced by Powell Stamper, president 
of LAA and manaver of sales promotion 
if National Life & Accident, Nashville 

Richard Rhodebeck, vice president and 
director of agencies, United States Life, 
chairman; Mary KF. Barber, assistant 
vice president, Penn Mutual Life; Mor- 
ean S. Crocktord, assistant secretary, 
xeelsior Life, Toronto; Margaret Div 
ver, assistant advertising manager, John 
Hancock Mutual; Clifford B. Reeves, 
vice president, Mutual Life of New 
York; H. A. Richmond, general super- 
visor, Metropolitan Life; Arthur F. Sis- 
son, advertising director, State Mutual 
Life; Joseph DB. Treusch, advertising 
manager and agency assistant, United 
States Life; J. H. Warner, advertising 
manager, Aetna Life. 


Union Mutual Managers 
Hold Sales Conference 


The annual sales conference of agency 
tnanagers of the Union Mutual Life, 
Portland, Me., was held last week at 
Poland Spring, Me. Discussions of mer- 
chandising plans for the company’s 100th 
anniversary in 1948 and of expanding 
vroup and non-cancellable sickness and 
accident operations highlighted — the 
meeting 

Speakers at the scheduled sessions in- 
clided Rolland KE. Irish, president, Har 
land L. Knight, agency vice president, 

lifton W. MeNeill, second vice presi- 
ient, Frank B. Maxim, agency secretary, 
Donald D. Lowmiller, group manager 


and his assistant, Robert C. Russ, L. R 
Blanchard, sales promotion manager 
Governor Horace Hildreth of Maine, 
Alfred W. Perkins, Insurance Commis- 
sioner of Maine, and the company’s 


board of directors were guests at the 
conterencs banquet 


RUTLAND ASS’N OFFICERS 

\t the annual meeting of the Rutland 
County chapter of National Association 
1 Life Underwriters held recently at 
Rutland, Vt., Charles J. O’Rourke was 
elected president and other officers se- 
lected were Alexander C. Mason, vice 
president, Robert W. Moses, secretary, 
Arlington Pond, treasurer. Plans were 
made to hold monthly meetings 


Home Life Managers Conference Held 


President Fulton Says Now Is Time to Tighten Up; Wm. J. 
Cameron on Guertin Law; Wm. P. Worthington Says 
Average Earnings Have Increased 123% 


Agency managers of Home Life of 
New York met at Hotel Pennsylvania, 
New York, February 10-14 to discuss 
sound agency building. To hold the ses- 
sions to conference size and to stimu- 
late discussion among managers—those 
from the Eastern territory met on Mon- 
day and Tuesday and those from the 
West on Thursday and Friday, with the 
entire group together on Wednesday. 

No Foreclosures or Overdue Interest 

President James A. Fulton briefly re- 
viewed the accomplishments of last year 
end discussed the outlook for the next 
twelve months. Mr. Fulton reported that 
the Home Life now has no_ foreclosed 
real estate, no questionable bonds, no 
overdue interest, and the whole financial 
picture of the company in completely 
healthy. Looking ahead he said that the 
company during a period of prosperity 
had bulwarked its position for the fu- 
ture. In the next twelve months he be- 
lieves that business will be good for 
those who continue with hard work and 
close management. “Now is the time 
for us to tighten up,” he said. “Sloppy 
management and overexpansion is al- 
ready beginning to take its toll in other 
lines of business, and those in the life 
insurance business who follow such pro- 
cedures may suffer as well.” 


Frepare for Guertin Law Provisions 


William J. Cameron, executive vice 
president, spoke at the Wednesday ses- 
sion on the subject of the Guertin bill 
and its effect on company operation. 
Mr. Cameron, who served on the com- 
mittee of company actuaries to study 
the new legislation, said that the 
changes were brought about by the 
change in the interest rate. Mr. Cameron 
stated that it is actual experience that 
is going to count in this business regard- 
less of legislation. In preparing the 
rates and changes which Home Life will 
inake in the current year, a primary 
consideration has been the amount of 
income which the dollar invested will 
produce for the beneficiary on the 
death of the insured. This will keep the 
changes in line with Home Life’s over- 
all Planned Estate philosophy. Life in- 
surance funds left with Home Life un- 
der Settlement Options are now on a 
25% interest rate, and they will con- 
tinue on 2.5 except for funds left under 
interest option where the rate will be 
2%, Mr. Cameron said. 

William P. Worthington, agency vice 
president, was in charge of the Wednes- 
day session. Eugene C. Kelly, manager 
of agencies, was in charge of the meet- 
ings on Monday and Thursday when 
the subject of discussion was recruiting 
and selection. John F. Walsh = and 
Francis H. Low, managers of agencies, 
were in charge of the sessions on train- 
ing and direction held Tuesday and Fri- 
day. Among managers who spoke at the 
meeting were: Vernon W. Holleman of 
Washington; Victor M. Shewbert, Los 
\ngeles; and Adolph R. Klein of Chi- 
cago; who told of the procedure which 
they had followed in building manage- 
ment material for Home Life. In re- 
cent months those three agencies have 
produced nine men for the company who 
are now working as agency managers, 
home office agency field assistants, or 
assistant managers. Lester Horton, 
Newark; Hadsell S. Easton, Cleveland; 
Joseph E. Boettner, Philadelphia; and 
John H. Evans, New York City, dis- 
cussed and developed phases of the 
company’s client building activities. 


Louis R. Stein, field underwriter of the 
Newark agency, was the speaker at 
Wednesday's meeting, telling how the 
company’s plan of operation had re- 


sulted in his producing $1,465,000 in new 
life insurance during his first year in 
the field. 

Average Earnings Show Big Increase 


Summarizing the company’s agency 
building program, Mr. Worthington re- 
ported that the average earnings of the 
field organization had increased by 
123% since 1938, which was the year the 
company submitted figures to Washing- 
ton for the TNEC investigation. At the 
same time that earnings have increased 
123%, the annual production of new 
business has gained by 181%. It is rec- 
ords such as these, Mr. Worthington 
pointed out, which are convincing evi- 
dence that the company is on the right 
track in building a field organization first 
rather than putting the emphasis on pro- 
duction. He said: “The Home Life In- 
surance Company is dedicated to build- 
ing an organization of successful men 
who in turn will render the finest life 
insurance possible to their clientele. As 
the Home Life field underwriters grow 
individually on a sound career basis. we 
know that the company must grow.” 

The company’s standards of selection 
will be raised even higher in 1947 than 
in the past, Mr. Kelly reported. In 1946 
average production per man was $316,- 
400 compared with $77,733 in 1938. Men 
in their first year with the company 
earned an average of $327 per month un- 
der the company’s salary plan in 1946. 
While the records are exceptionally 
cood, there were men who left the busi- 
ness during the year, and looking back 
the record proves that they should not 
have been hired in the first place. It is 
at this point in the selection procedure 
where managers will seek to make an 
improvement during the calendar year. 

In the sessions on training and direc- 
tion Mr. Walsh and Mr. Low placed the 
emphasis on the results which can be 
obtained when management gives good 
direction toward adherence to the com- 
pany’s tested plan of operation. Results 
prove definitely that production follows 
the line of field activity. Better training 
methods and closer direction on the 
part of management in 1947 will be 
pointed toward an even greater degree 
of sustained activity in all agencies. An 
important part of the 1947 program will 
be to direct men into doing those things 
which experience has proved will make 
them successful. 


GREAT NORTHERN GAINS 

Operations of the Great Northern Life 
during 1946 showed gains in all phases 
of the company’s activities, according 
to annual statement figures released by 
H. G. Royer, president. 

The gain in admitted assets amounted 
to $1,165,650, bringing the total to 
$13,433,462. Life insurance in force 
reached $57,635,320, a gain of $7,491,585. 
Accident and health premium income 
for the year was $2,402,783, a gain of 
$308,348 over the previous year. Capital 
and surplus amounted to $1,568,348. 

The mortgage account, $4,986,764, is 
composed mostly of FHA and Veterans 
\dministration mortgages. The total 
holdings of FHA mortgages amounted 
to $3,267,169; VA mortgages, $1,529,781. 
Of the total bond account of $6,468,319, 
$4,574,265 was in U. S. Government 
bonds, $1,014,954 in public utilities, and 
$697,824 in Canadian Government and 
Canadian municipalities. Policy loans 
decreased $48,328 to a total of $546,030. 
Total payments to policyholders and 
beneficiaries in 1946 amounted to $1,574,- 
700; since organization, $29,974. 


Provident L. & A. Reports 
Large 1946 Increas: ; 





ROBERT J. MACLELLAN 


Life insurance in force of Provident 
Life & Accident Insurance Co. gained 
more than $86 million to reach $348,- 
068,132 at the close of 1946, President 
Robert J. Maclellan told stockholders of 
the company at the recent annual meet- 
ing. Accident and health premium in- 
come rose to $15,776,723, an increase of 
approximately $314 million for the vear. 

During 1946 the company made 243,- 
358 benefit payments totaling $11,558,411 
to more than 200,000 claimants. ‘Total 
benefit payments to policyholders and 
dependents since organization now ex- 
ceed $100 million. 

Assets increased to $37,251,678, a vain 
of more than five million dollars during 
1946. Last year the company entered 
the state of Maine increasing its terri- 
tory to thirty-seven states and the Dis- 
trict of Columbia and expanded the 
home office force by more than 20%. 


Ellwood Warns of Too 
Low Mortgage Interest 


Real estate men were warned last 
week that too low interest rates would 
dry up sources of mortgage money by 
driving financial institutions into direct 
investment as entrepreneurs, by Leon 
W. Ellwood, chief appraiser for New 
York Life, at the monthly dinner meet- 
ing of the management division, Real 
Estate Board of New York. 

“Obviously low interest rates are nice 
for the borrower,” Mr. Ellwood said, 
“But efforts to drive them too low may 
react to your disadvantage. The pres- 
sure of interest rates combined with 
efforts to borrow nearly all the mone) 
going into projects and high brokerage 
fees have already driven a number ot! 
the largest financial institutions int. the 
direct investment field. 

“These institutions take the plausible 
stand that if they have to put up the 
bulk of the money at low rates, ‘!e) 
will be much better off to build tor 
their own account, install their own 
management and thus reap all the | ne- 
fits of management. Too much 0} ‘hat 
sort of thing can dry up a large s\irce 
of funds for individual enterprise. 

“Just remember that the cost ot t 
ating the mortgage business hia n 
creased tremendously too and tha '- 
terest rates are already down 1) ‘i 
point where other types of inves): ent 
are looking more attractive ever) 

The real estate men were advise: 
those proposing to borrow for new 
struction “plan carefully for long-i ."s 
demand, offer a good margin of sec i"! 
and a rate of return that will mak 
proposition ‘attractive for mortgay ‘ 
well as yourselves,” 
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Top Executive Changes in 
National Security Life 


fhe board of directors of the Na- 
tional Security Life of Kansas City 
at eer annual meeting recently elected 
L Graham president to succeed W. 
T au who becomes vice president. 
|, H. Wagner was elected secretary, 
Grant Torrance, treasurer and C. F. 
Cockrill, assistant secretary. 

\fr. Graham has for some time been 
lareely responsible for the active man- 
agement of the company and for that 
reason Mr. Grant recommended to the 
directors that he become vice president 
and Mr. Graham be made president. 

|. L. Graham the new president has 
for many years been secretary of the 
International Claim Association and I. 
H. Wagner, the secretary, is vice presi- 
dent of the Accounting and Statistical 
Association. 

The National Security Life is affiliated 
with the Business Men’s Assurance and 
the officers of the company have ex- 
tensive plans for the development of 
new business during 1947. 





OHIO STATE LIFE LEADERS 


The Columbus agency of the Ohio 
State Life, manager of which is R. G. 
Leuzinger, was first among the agencies, 
and Alfred Guay, general agent in Los 
Angeles, first among the personal pro- 
ducers in 1946, the company has an- 
nounced. Mr. Guay joined the Ohio 
State Life in 1931 and has led the field 
ten times in that period. 








N. Y. Life’s Report 


(Continued from Page 1) 


December 31, 1946. It made 3,445 new 
loans in 1946 for $46,785,930, and at the 
beginning of 1947 it also had mortgage 
loan engagements of $41,000,000 which, 
it is expected, will be consummated dur- 
ing the year. Of the company’s present 
mortgage loans on residences, 26,980 are 
for amounts of less than $10,000, aggre- 
gating $107,164,200. 

Under the provisions of the Service- 
men’s Readjustment Act the company 
made 1,721 mortgage loans to veterans 
aggregating $12,009,039 in 1946 and had 
2712 mortgage loan engagements to vet- 
erans in excess of $21,000,000 at the be- 
ginning of 1947. 


Growing Demand for Private Industry 
Funds 


In the second half of 1946 the com- 
pany’s new investments began to re- 
flect the increasing demand for funds by 
private industry. During the last six 
months of the year the company’s hold- 
ings of investments in corporate securi- 
ties increased $118,521,671. 

Under a new provision of the insur- 
ance law of New York State the com- 
pany in 1946 began negotiations for the 
purchase of certain business properties 
Which will be under lease to highly re- 
sponsible industrial concerns. The first 
of these purchases and leases was con- 
summated with a leading industrial cor- 
poration at the end of 1946. These pur- 
chases are in addition to the company’s 
housing developments. 

The company’s insurance and annuity 

reserves and other liabilities aggregated 
$3,795,650,648 at the end of 1946. Sur- 
plus funds held for general contingen- 
cles totaled $231,038,632. 
_In view of the continued low yields 
rom high-grade securities, the com- 
Pan has further strengthened its in- 
surinee and annuity reserves. All of 
the... reserves are now computed on an 
Interest basis of 25% or lower. 

'he provision for 1947 dividends to 
bolevholders is $41,730,229 as compared 
Wit, $38,895,341 for 1946. 


company’s mortality experience 


was nore favorable during 1946 than it 
nad been for several preceding years. 
The mprovement was due in part to the 


! 
ess jion of hostilities. 

i company maintains. 126 branch 
OMecs in the principal cities of the 
Uniicd States and Canada. 











Life Companies Invest 
Heavily in U. S. Industries 


Nearly 25% of the funds invested by 
U. S. life insurance companies last year 
was placed in the securities of industrial 
concerns of this country, compared with 
less than 10% in 1943, the Institute of 
Life Insurance reports. Industrial and 
miscellaneous bonds purchased by these 
companies last year amounted to $1,930,- 
(00,000 and stocks acquired, in large 
part industrial shares, came to $403,- 
000,000, making an. aggregate of $2,333,- 
000,000. Total holdings of such securi- 
ties rose to $4,386,000,000 at year end. 

Last year’s purchases of business and 
industrial securities of all types, includ- 
ing railroad and utility bonds as well as 
industrial, amounted to $3,714,000,000, or 
42% of total funds invested. This com- 
pares with 26% in 1945 and 11% in 1943. 
At year end, total holdings of this type 
were $12,486,000,000. 

Mortgage financing extended by the 
life companies during 1946 increased to 
$1,676,000,000, or 19% of total funds in- 
vested, compared with 8% in 1945. Mort- 
gages held at year end were $7,059,- 
000,000. 

Purchases of U. S. Government securi- 
ties in 1946 wer $3,061,000,000 or 35% of 
total funds invested. In 1945, these se- 
curities had taken 63% of life company 
funds invested and in 1943 they had 
taken 74%. Total holdings of U. S. Gov- 
ernment securities were $21,508,000,000 
at year end. 

All other investments made in 1946 by 
the life companies, including - state, 
county and municipal bonds in_ the 
United States and all foreign securities, 
amounted to $387,000,000 or 40 of total 
funds invested. In 1945, these securities 
had accounted for 3% of total invest- 
ments made. Total holdings of this type 


at year end were $2,260,000,000. 


Roscoe, Schmitz to Hold 
Schools in Hawaii Agency 


Lester S. Roscoe, CLU, director of 
field training for Occidental Life of 
California, and Walter F. Schmitz, su- 
pervisor in QOccidental’s accident and 
sickness department, flew to Hawaii re- 
cently to conduct a two-weeks’ series of 
schools and meetings at the Security 
Insurance Agency, Ltd., Honolulu. E. S. 
Jensen, Occidental Group suverintendent 
and assistant secretary, left the main- 
land two days earlier for a —— visit. 

Under the leadership of L. Kagawa, 
Security president, the office fk hecome 
a leading life agency in the Hawaiian Is- 
lands during the past twelve years. In 
1946, the agency paid for nearly $7 mil- 
lion of Ordinary business, a gain of 
nearly $2 million over its 1945 record. 
Celebrating its thirteenth anniversary 
last July, Security agents wrote $1,84,- 
062 during the month. Harold T. Tate- 
ishi recently became Security’s first Mil- 
lion Dollar Round Table member, writ- 
ing all of his business after 5 p.m., when 
he had finished with his regular duties 
as a director and cashier of the agency. 


CHICAGO CASHIERS MEET 

The Life Agency Cashiers division of 
the Chicago Association of Life Under- 
writers held a round table discussion on 
office procedure recently. Blythe Clark, 
cashier, Todd Agency, Northwestern 
Mutual and FE. B. Brownson, cashier, 
New York Life, presented special topics 
for discussion. Ruth Swindell, cashier, 
Northwestern National Life, is president. 

LOS ANGELES SPEAKER 

Wilmer M. Hammond, Aetna Life 
general agent, addressed a meeting last 
week of the Life Supervisors Association 
of Los Angeles on “Insurance Program- 
ming as It Is Related to Specific Need 
or Purpose.” 











Strictly 
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“Up and Up” 


1946 NEW BUSINESS 








ss Up = 62% to $101,138,454 


1946 POLICIES IN FORCE 





Up 17% to $465,424,118 


1946 ASSETS 








ESTABLISHED 





Up 14% to $90,777,910 


CROWN LIFE 


ines INSURANCE COMPANY ononre, carson 


The Crown Life is now licensed to operate in New Jersey 
— Ohio — Michigan — Indiana — Missouri — Minnesota — 
Washington — California — Texas and Louisiana. 




















Lapse Rate Rises With 
Premium Frequency 


IN SECOND PAYMENTS 
Malcolm Adam Rinses Terminations 
and Surrenders in Talk to Penn 

Mutual Trustees 


SHOWN 





Discussing lapses and surrenders of 
life insurance in a talk at a_ trustees’ 
meeting of the Penn Mutual Malcolm 
Adam of that company said that of the 
company’s surrenders in 1946 about 20% 
of the cash value went to pay loans pre- 
viously made on the policy surrendered 
and about 15% was applied under policy 
income options. Only 65% of the value 
was actually taken in cash. 

The greatest hazard to lapse is at 
the time the policyholder has to pay 
his second instalment of premiums. On 
quarterly premium cases this comes at 
the end of three months. On _ semi- 
annual cases at the end of six months. 
Furthermore, policies with the greatest 
premium frequency generally have high- 
est termination rate with the exception 
of salary allotment business whe re pre- 
mium payment is automatic and “pain- 
less.” Including lapses of optional busi- 
ness under which a term premium is 
paid for a short period, about one-half 
of the first-vear lapses have occurred by 
the end of three months and between 
two-thirds and three-fourths have oc- 
curred by the end of six months. 

“Most first-vear lapses occur at the 
point where the financial incentive of 
the agent to keep the policy in force is 
greatest, since a very large part of the 
agent's income from the policy is de- 
rived from the first year’s premiums,” 
said Mr. Adam. 

His observations lead to the tollowing 
conclusions : 

A. low first-vear lapse rate can be 
obtained if all business is produced by 
experienced agents. Obviously it is im- 
possible to follow this course because 
the company would not grow but would 
stagnate and then decline. 

Careful selection and thorough tra‘n- 
ing of new agents is essential. 

Careful selection of prospects will re- 
aa in more persistent business. “We 
are encouraging our underwriters to se- 
lect their prospects carefully and are 
using a persistency rating chart which 
is completed with each application and 
which serves as an index to the agent 
and to the company of the probable 
quality of the business being submitted 
by him,” he said. 

Proper balance of objectives must be 
achieved. A small amount of perfectly 
persistent business from a diminishing 
agency organization is no more desirable 
than a tremendous volume of poorly 
persistent business from a large staff of 
indiscriminate poorly trained agents. 





COLUMBIAN NATIONAL AWARD 
The Levi B. Rymph Agency, Colum- 
hian National Life, Wichita, was 
awarded the President’s Trophy for the 
highest paid production among agencies 
in cities of under 750,000 population. 
Richard K. Holden, agency vice presi- 
dent, presented the trophy at the 
achievement banquet at which Mr. 
Rymph and Hal Johnson, associate gen- 
eral agent presided. 


NO SUCCESSOR TO MOORE 


For the time being, no one will be 
appointed to succeed Thomas T. Moore 
as chief examiner for the Virginia de- 
partment, Commissioner George A. 
Bowles says. Mr. Moore resigned re- 
cently to go with the Shenandoah Life 
as comptroller. Mr. Bowles thinks his 
present office force will be able to ab- 
sorb the duties formerly performed by 
Mr. Moore by doubling up the work. 





JAN. HOME LIFE SALES UP 19% 

For the twenty-fourth consecutive 
month the Home Life has reported an 
increase over the corresponding month 
in the previous year. Volume in Janu- 


ary was 19% greater than it was in 
January, 1946. 
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Jefferson Standard Advances Seven 


The following promotions in the home 
office staff of the Jefferson Standard 
Life, Greensboro, N. C., have been an- 
nounced by H. P. Leak, secretary: 

O. R. Brockmann, assistant secretary 
since August 1945, has been promoted to 
the position of co-ordinator. A native 
of Greensboro, Mr. Brockmann has been 
with the company since 1923 and for 
several years served as auditor. 

H. I. Bell has been promoted to assist- 
ant secretary. Mr. Bell started with the 
Jefferson Standard in 1919 and for the 
past several years has served as man- 
ager of the change department. 

Charles M. Rives, Jr., has been pro- 
moted to manager of the policyholders’ 
service department. Mr. Rives has been 
associated with the company since 1934 
and prior to going into military service 
in August 1942 was cashier of the com- 
pany’s Home Office Agency in Greens- 
boro. Following his release from the 
Army Air Corps in January, 1946, he was 
appointed manager of the premium 
notice department. 

Guy B. Phillips. Jr., has been promoted 
to manager of the premium notice de- 
partment. Except for an interval of 
almost four years while serving in the 
Army, Mr. Phillips has been associated 
with the company since June 1938. 

Z. E. Whitley has been promoted to 
assistant manager of the claim depart- 
ment. Mr. Whitley has been associated 
with the company’s actuarial and claim 
departments since his graduation from 
N. C. State College in June 1928. He 
served for two years in the Navy during 
World War II. 

Abner G. Crothers has been made 
manager of the company’s branch office 
personnel department. Mr. Crothers 





M. J. Cleary Dead 


(Continued from Page 7) 


ton and at the present time is with 
Time magazine in Chicago. 

James Thomas, a graduate of Ports- 
mouth Priory School, Portsmouth, R. I., 
was in France with Patton’s Army and 
in April, 1946, he became a student in 
engineering at University of Wisconsin. 

Holgar J. Johnson, president, Institute 
of Life Insurance, said to The Eastern 
Underwriter: 

“The passing of Mr. Cleary is a loss 
to life insurance for he was one of the 
great personalities in the life insurance 
business. He guided his company to- 
wards superb accomplishments and al- 
ways had the faculty of understanding 
the public’s point of view. 

“He gave to his company a quality 
of courageous and constructive leader- 
ship which has been reflected through- 
out the whole business of life insurance. 
He will be missed by all who knew him, 
for he was a most friendly person.” 


Made. Acting Pesident 


Following the death of M. J. Cleary, 
president, Northwestern Mutual Life, 
last week, Edmund Fitzgerald, vice 
president of the company, has been 
made acting president. 


CHAPMAN. NEW HAVEN SPEAKER 


Lewis W. S. Chapman, director of 
company relations, Agency Management 
\ssociation, addressed a dinner meeting 
last week of the New Haven General 
Agents and Managers’. Association. 
Theme of the meeting was “New Man- 
power Problems.” 


HAMLIN COMPANY LEADER 

The Clay Hamlin Co., general agent, 
Mutual Benefit, Buffalo, announced that 
Edwin Lonie, Elmira, led the agency in 
sales for 1946. Walter A. Schworm, 
3uffalo ranked second. The Hamlin 
Co. held its annual meeting of agents 
recently. 


started with the Jefferson Standard in 
1936 and for the past two years has 
been assistant manager of the branch 
office personnel department. 

Wayne Sudderth has been transferred 
to the home office from Oklahoma City, 
and appointed mortgage loan field super- 
visor. Mr. Sudderth has been engaged 
in mortgage loan inspection work for 
the company since July 1943. His new 
duties will consist of general supervision 
of the company’s mortgage loan field 
organization. 


CONTINENTAL PROMOTIONS 





Campbell, Carlson Advanced; Dr. Reeder 
Named; Underwriting Department 
Streamlined, Says Dr. Dingman 
“Keeping pace with the high level of 
production, Continental Assurance Co. 
has ‘streamlined’ its underwriting de- 
partment to speed clearance of busi- 
ness,” said Harry W. Dingman, vice 
president and medical director. Per- 
sonnel has been expanded 100% with 
the addition of new employes and re- 
turn of former employes from service. 
\s now set up, submissions are com- 
pletely processed in the underwriting 
department and released to policywrit- 


ers entirely ready for issue. 
Promotions of three long time 


ployes have been made as a result 


the expansion and a new member 


been added to the medical staff. F 
of these was the election of Rober 
Campbell to the position of assis: 
vice president. He has been with 


tinental for twenty-four years in 
underwriting capacity. 


At the same time, C. Edwin Car! 


was made chief underwriter and Geo: 


B. Wolf appointed associate und 
writer, The new staff member is 
Clifton L. Reeder, who has joined ( 


tinental Assurance as assistant med 


director. 











During a Year of Economic and Social Transition 





ASSETS 
Bonds: U.S. Government ... 


Come GIOENS 6.:6:0:050:6:6:5:00 


Cash in Banks and in Office . 


LIABILITIES 


So fhe EE 
Reserved for Policy Dividends, Taxes, etc. 
Contingency Reserves—Investments .... 





TO can wsesseanmieceene 





39TH ANNUAL STATEMENT 
December 31, 1946 


.$20,947,018.99 42% 
* 


Canadian Government... . 49,106.85 
State, County and Municipal 864,252.77 2 
A ch venbeveseaues 4,058,211.40 8 
on eS 290,270.92 1 
ED cK Se awaescnces 62,730.46 . 
ee ee $26,271,591.39 53% 
First Mortgage Loans ....... 17,298,402.07 34 
Home Office Property ...... 743,145.80 
Other RealEstate .......... 594.55 . 


Preferred and Guaranteed Stocks 910,987.66 2 
55,500.00 * 
Policy Liens within the Reserve 3,509,160.69 if 
1,407,377.59 3 


Pere $50, 196,759. 75 
*Less than 19 of 1% 


$45,525,186.17 


Future Interest Requirements ........ 

TOTAL LIABILITIES, EXCEPT CAPITAL $46,979,420.92 
Capital Stock ...... $ 637,530.00 
DE Fi i es cere 2,579 ,808.83 


TOTAL SURPLUS AND CAPITAL STOCK 3,217,338.83 


$50,196,759.75 


100% 


961,564.21 
192,670.54 
300,000.00 











Company highs. 


1946 amounted to $ 


HE year 1946 was one of transition 

from wartime to peacetime economy, 
accompanied by many problems and wide- 
spread uncertainty. Despite these condi- 
tions Continental American’s Veteran 
Field Foree, supplemented by carefully 
selected and thoroughly trained New 
Field Representatives, established the 
createst record of progressinthe Company’s 


history. Here are the highlights: 


+z An increase of $15,868,246 in life insur- 
ance in force, resulting in a total of 


$191,933,250. Both figures are all-time 


+z New life insurance put in force during 


$23,188,403—of which 


22% came from new Field Representa- 
tives recruited during the past two years 


under a continuing policy of careful selec- 


tion and thorough training. 





M. S. BELL, VICE — 
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Affiliated With American Life Convention 27 Years; Has 





The American Service Bureau 


Offices in 40 Cities; Lee N. Parker, Pres. and Gen’! Mgr.; 
M. B. Cederstrom, Vice President and Secretary 


American Service Bureau, organ- 
ived by and affiliated with the American 
Liie Convention, furnishes thirty-nine 
types of inspection reporting service to 
life and accident insurance companies. 
\ fact-finding affiliate, it reports essen- 
tially detailed personal qualifications of 
individuals in whom ALC companies are 
interested as applicants, agents, examin- 
‘laimants, borrowers, or employes. 
almost every hamlet one or more 
individuals are potential or actual 
sources of factual data regarding per- 
sons of that community. Reports are 
not limited to those permanent residents 
in this or that community but when 
John Smith moves from Shawnee to 
Springfield, his record good or bad still 
remains in the minds of former ac- 
quaintances and possibly in the bank or 
court records of Shawnee. Until he has 
lived in his new location a minimum of 
one year, he will, as an applicant for 
life insurance or agency appointment, be 
inspected at his former address as well 
as at his present location. Former ad- 
dresses and former business locations 
often furnish the most valuable index to 
underwriting and agent qualification 
data. Especially is this true of appli- 
cants in the military service, who should 
alwavs be carefully inspected primarily 
in their home towns. 


Field of Inspection Not Exhausted 


The field of inspection helpfulness of 
the American Service Bureau and of 
other inspection companies has by no 
means been exhausted. Inspection serv- 
ice is limited only by the extent to which 
insurance companies wish to avail them- 
selves of it, specialized services to life 
and accident companies covering a wide 
range of usefulness. A less commonly 
considered but interesting collateral in- 
spection service is the location by the 
bureau of insureds with small unclaimed 
equities and beneficiaries whose present 
whereabouts are unknown but who can 
generally be located at moderate cost 
through thoughtful inspection handling 
of each case. 

The American Service Bureau also 
makes known to companies the names 
of recently returned younger doctors 
who not only are equipped professionally 
for examiners’ responsibilities but who 
are also interested in and available for 
this type of medical service in the many 
communities over the country which 
have been without competent medical 
examiners during the war period. 


efs, ‘ 


Inspection Responsibilities 


Three particular life and accident in- 


spection responsibilities of the day are 
In connection with: 
_ |. Men of draft age who were not 
in service and the great group of ex- 
servicemen, with the bases of their 
charges whether on points or physi- 
condition. If medical discharge, 
cause and the field of service, with 
r present adjustment or readjust- 
tent to civilian life. 
’. The large number of men (and 
men) who are airplane pilots or 
I “ticipate in flying activities of some 
ure and those who may own air- 
for private use of themselves or 
r friends. 
Accurate reporting of those heavy 
steady free users of alcohol, the 
nunber of whom is definitely on the 
crease and who constitute a real 
ne th and underwriting problem. 
_ ‘1 aggregate of over one hundred 
"es ot service to life insurance has 
‘n given by four of the home office 
Personnel of the American Service Bu- 
Cederstrom, vice president 
ecretary is one of the three oldest 


cr t 


Teau. MM. B. 


and s 


LEE 


N. PARKER 


employes of the bureau, and Lee N. 
Parker, president and general manager, 
who recently celebrated his twenty-fifth 
anniversary, is the fourth oldest in point 


of service. The American Service Bu- 
reau’s head office is located Chicago 
and forty offices are located in key 


cities throughout the country. Its board 
of directors is made up principally of 
life insurance commana pee sidents. 


Featured ‘Saale for 
AMA Chicago Meeting 


Charles J. Zimmerman, A. R. Jaqua, 
and Harry J. Syphus are among the list 
of featured speakers and discussion lead- 
ers who will appear before the ninth 
annual spring conference for companies 
with $150 million or under in force who 
are members of the Agency Manage- 
ment Association, March 24, 25, 26, in 
Chicago. 

Mr. Zimmerman, director of institu- 
tional relations of the association, will 
give the closing speech on Wednesday. 
Mr. Jaqua, director of the life mz irketing 
school Southern Methodist University, 
is scheduled for a discussion on train- 
ing, and Mr. Syphus, general agent, 
Salt Lake City for Beneficial Life, will 
be toastmaster at the fellowship dinner. 
Ninety-four member companies are 
eligible to attend the meeting. Frank 
Barnes, vice president, Ohio State Life, 
is president. 

Some of the other speakers and lead- 
ers on the program include: James FE. 
Scholfield, director of agencies, North 
\merican Life & Accident: H. S. Mce- 
Conachie, vice president and superinten- 
dent of agencies, American Mutual Life; 
1 reg Wood, executive vice presi- 
dent, Paul Revere Life; Warren F. 
Howe, superintendent of agencies, Ohio 
State Life. 


WITH PRUDENTIAL 25 YEARS 


Howard H. Stenzel, James V. Colo- 
simo and Walter FE. Hénzel, district 
manager of The Prudential at Cleve- 


land, Fort William, Ont., and Philadel- 
phia, respectively, completed twenty-five 
years of service with the company dur- 
ing February. They have been presented 
with diamond-studded lockets and Class 
E designations in The Prudential. Old 
Guard, an organization of company 


veterans. 














Available for 


Commander, soon to be released by U. S. Navy, desires general agency of his 


ready to start building an agency. 
41 Maiden Lane, New York 7. 








General 


own with life company—location not important. 
cation and business experience; also records of progressive achie 
sonal producer and in managerial capacity. University lecturer of insurance. His 
management capabilities enhanced by Navy executive experience. 
Address 


Agency 
Has unusual background of edu- 
vements as per- 


Ambitious and 
Box 1698, The Eastern Underwriter, 








NSLI REINSTATEMENT 





Veteran Must Pay Two Monthly Pre- 
miums; Be Healthy as on First 
Defaulted Premium Due Date 
Under the which 
Truman signed February 21, 


President 
1947, 


provisions for 


new law 
which 
extends the non-medical 
reinstatement of NSLI term 
the veteran who has lapsed his term 
policy under NSLI need do two 
things in order to reinstate it: pay two 
monthly premiums; and state that he is 
now in as good health as on the due- 
date of the first premium in default. 

This can be done either by use of 
Veterans Administration Insurance Form 
353A, or by means of a letter, signed 
by the veteran, containing this same in- 
formation, together with his NSLI cer- 
tificate number, service number, full 
name and address and date of birth. 
Each letter should be sent to the VA 
branch office covering the territory in 
which his community is located. The 
new privilege, General Bradley says, will 
probably be continued until August 1. 
After that date, if insurance has lapsed 
within six months, the “comparative 
health statement” will still be all that 
is necessary in the way of physical re- 
quirements. If it has been lapsed more 
than six months, however, a completed 
report of medical examination will be 
required for reinstatement of term in- 
surance. 


insurance, 


only 





SCRANTON LIFE INCREASES 


Assets Reach a New High; New Paid 
Production 45.1% Greater Than 
Previous Year 
Assets of the Scranton Life reached 
a new high of $12,164,190 during 1946, 
Robert Merriman, president, revealed in 
the fortieth annual report of the com- 


pany. New paid production was $5,952,- 
413, which is 45.1% greater than for 
1945. Total insurance in force is $44,750,- 
404, a new high for the company. The 
gain in insurance in force during 1946, 
$4,035,962, represents the largest annual 
increase in the last thirty-five years. 
Total payments to beneficiaries and 
policyholders were $766,992. Of this 


$421,892 was distributed to living policy- 
holders as matured endowments, surren- 
der values, dividends and annuity in- 
stallments. The bond portfolio, in book 
values, totals $9,688,919, including $4,222, 
731 of Federal obligations and $303,437 
in Canadian Government issues. 


MANY TAKE LOMA COURSES 


Mutual Benefit has reported that 
fifty-seven members of its home and 
agency offices have enrolled in Febru- 


ary study classes preparatory to taking 
a total of ninety Life Office Manage- 
ment Association examinations this 
year. Among present employes of the 
company, forty have completed one to 
three examinations, forty-four from 
four to nine, sixteen have completed 
ten, and twenty-four have completed 
one or more examinations in graduate 
subjects. Classes are being held in home 
office classrooms after working hours. 





NAMED BY FRANKLIN LIFE 

A. J. Kovach has been appointed dis- 
trict manager in the eastern Pennsyl- 
vania division of the Franklin Life of 
Springfield, Ill. Mr. Kovach will make 
his headquarters in the Philadelphia 
agency. He was formerly assistant dis- 
trict manager for John Hancock in 
Philadelphia. 








As we enter our 50th YEAR in the 
Life Insurance business, we renew our 
pledge to serve and protect the Ameri- 
can family. 


The COLONIAL LIFE INSURANCE 
COMPANY OF AMERICA 
Home Office — Jersey City, N. J. 








Security Mutual Counsel 





MANWARING 


H, ALBERT 


H. Albert 
counsel 


has been ap- 
Mutual 
A. Kei- 


secretary, 


Manwaring 
pointed for Security 
Life, Binghamton, 
ser as and 
Frederick D. 
nounced. 

Mr. Manwaring 
LL.B. from the 
School in 


and Richard 
auditor assistant 


Russell, president, an- 
received his 
Michigan 


who 
University of 
1931, 


Law has been associated 


with the company as attorney since 
1934. He succeeds Jay L. Gregory who 
retired February 1 after forty-four years 
of service. 

Mr. Keiser, a Duke University alum- 
nus, has been with the company since 


1936, for the past seven years as as 
sistant auditor. He succeeds Howard L. 
Harris who joined the company in 1900 
and retired in February. 


JOHNSON SPEAKS IN TENN. 


Holgar J. Johnson, president of the 
Institute of Life Insurance, addressed a 
luncheon meeting of the Life Under- 
writers Association of Tennessee last 
week. He spoke on the size of the in- 
surance indsutry. 
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MICHAEL J. CLEARY 

Michael J. Cleary, who died suddenly 
in Milwaukee last week, one of the out- 
standing personalities in the insurance 
business, first became so when he was 
Insurance Commissioner of Wisconsin. 
He quickly became a leader in the asso- 
ciation of the State Insurance Depart- 
ment officials, finally becoming head of 
the association, 

Before entering the service of the 
state he had been an insurance agent 
and banker in a small Wisconsin town. 
In those fields he had learned about 
the personalities, problems and hopes 
of the great mass of the American peo- 
ple, especially farmers. He kept in close 
touch with the thoughts and ambitions 
of these people throughout the balance 
of his life and no later than last sum- 
mer he declared that the best way to 
understand what is happening in Amer- 
ica is to know what farmers are think- 
ing. 

From the State Insurance Depart- 
ment Mr. Cleary joined the official staff 
of the Northwestern Mutual where he 
always preached the doctrine that the 
family is the basis of the American 
system of living; that there could be no 
perpetuation of private enterprise un- 
less the home and family are kept in- 
tact, and that life insurance is the best 
way to make this possible. He never 
lost his confidence in the ability of the 
country to get on its feet again no mat- 
ter how disturbed were the economic 
currents. 

Mr. Cleary’s views proved stimulating 
to the field force and his annual ad- 
dresses at Milwaukee on the occasion 
of the company’s national field conven- 
tions and in New York City when he 
talked to the Atlantic Coast representa- 
tives were always awaited with eager- 
ness by these production forces. What 
he said they later repeated throughout 
the country. 

The Northwestern Mutual under the 
administration of Mr. Cleary was pro- 
gressive. In his regime it grew from 
less than a billion to more than two 
billion assets. 





FEDERATION FOR RAILWAY 
PROGRESS 
The investment divisions of the in- 
urance companies are naturally inter- 
ested in the formation of the Federa- 
tion for Railway Progress just launched 
in Washington, D. C., by Robert R. 


Young, chairman of the Chesapeake & 
Ohio and the Allegheny Corporation, as 
the insurance business is a large holder 
of railroad bonds. At a press conference 
at the national capital this week Mr. 
Young said that the new association was 
formed principally because of dissatis- 
faction with the public relations and 
achievements of the Association of 
American Railroads. The insurance com- 
panies have been reading all of the page 
advertisements which have been pub- 
lished under Young’s name and all the 
details of his press conferences. 

At the same time, the insurance com- 
panies are not unmindful that some of 
Mr. Young’s claims of reforming the 
railroad situation are pretty sweeping 
as well as far-fetched. Those full page 
ads about railroads blocking coast to 
coast continuous travel (without chang- 
ing cars) were inserted by Young a 
couple of years after this very subject 
had started being considered by the 
railroads, Action was blocked by such 
war conditions as the shortage of cars. 
Undoubtedly this was to have been one 
of the post-war programs of the rail- 
road companies. Young beat them to 
the gun. 

Young’s statements about extending 
credit to passengers covered a matter 
which also has been under consideration 
of the roads. They had been sending out 
questionnaires to business and industry 
making a poll of opinion as to its advis- 
ability. So that plan did not originate 
with the C. & O. chairman either. 

However, all railroad, financial and 
insurance men are in accord as to the 
necessity of having adequate freight 
rates and other factors which will keep 
the roads from operating at a loss. 

J. N. Jamison, executive vice president 
and R. C. O’Connor, assistant national 
director of agencies for the Reliance 
Life of Pittsburgh were visitors to Los 
Angeles during the past week and con- 
ducted a conference meeting for the 
field men of the company in Southern 
California. 

: *& oe 


Among recent visitors to New Orleans 
were George A. Moszkowski, president, 
American International Insurance Co., 
S. A. Habana, and H. B. DeGray, presi- 
dent of Appleton Cox, New York. 

* * * 

Allen May, president, Mutual Savings 
Life Insurance Co. of St. Louis, has 
been named chairman of the education 
committee of the Missouri Chamber of 
Commerce. 





0, L. SCHEEYER 


O. L. Schleyer, president of Ameri- 
can-Associated Insurance Cos., St. 
Louis, was given a testimonal dinner on 
February 14 by his head office asso- 
ciates in recognition of h's thirty-fifth 
anniversary with the company. Otto 
Patterson, executive vice president, 
toastmaster, presented a solid gold pen 
and pencil set to Mr. Schleyer on be- 
half of those attending, who included 
department heads, all officers and mem- 
bers of the Quarter Century Club situ- 
ated in St. Louis. In addition to being 
president of American-Associated Cos., 
Mr. Schleyer is the organization’s oldest 
employe from standpoint of length of 
service, his anniversary date following 
by only forty-five days the date on 
which the American Automobile first 
opened its doors. 

* * * 

J. Southgate & Son, local agency of 
Durham, N. C., of which Thomas F. 
Southgate is president, has issued cards 
of greetings on the seventy-fifth anni- 
versary of the agency. It was founded 
in 1872 at Hillsboro, N. C., by James F. 
Southgate, grandfather of the present 
head, and was moved to Durham a few 
years later. The “Son” in the agency 
name stands for James H. Southgate, 
father of Thomas F., who was president 
of the National Association of Insurance 
Agents, 1911-1913. Listed in the card 
are twelve fire insurance companies 
represented by the agency for over sixty 
years, seven other fire companies and 
three casualty and surety companies. 

a 

Bernard Bernardoni, formerly in the 
treasury department of the American 
National Insurance Co. of Texas, is now 
with the United Nations Relief and Re- 
habilitation Administration, italian mis- 
sion in Rome. He is director of the 
miscellaneous industries division. During 
the war he served as an officer in Army 
Intelligence. Before the war he had ex- 
perience in economics and housing con- 
struction in connection with the Ameri- 
can National. 

* Ok 

Norbert F. Winter of the Victor- 
Winter home office agency, Minnesota 
Mutual Life, has been appointed Minne- 
sota chairman for the American Cancer 
Society’s fund raising drive. O. J. Arnold, 
president, Northwestern National Life, 
served as chairman during 1946. 

- ¢s (3 


Leo E. Allen, Illinois Congressman, 
made a talk in the House of Represen- 
tatives congratulating President Truman 
on calling the conférence of public offi- 
cials, business and civic organizations on 
fire prevention, to be held in ‘Washing- 
ton, May 6-8. 





E. L. McLean, president of Jol: 
& Higgins of Ontario, Ltd., at To; 
is retirmg after fifty years in insu 


He will live on his 200-acre far, 4; 
Highland Creek in Ontario. Mr. - 
Lean began in insurance with the «ld 


Toronto Board of Underwriters anid in 
1904 was instrumental in the formation 
of an underwriting inspection bure.y 


which specialized in sprinklered ricic. 
It was not long after that that Mr. \{c- 
Lean teamed up with the agency oper- 


ated by Paul Von Szelski and, in tine, 
this became known as E. L. Melcan, 
Ltd. Four years ago this firm was ac- 
quired by Johnson & Higgins of On- 
tario, Ltd., and Mr. McLean was elected 
president. 

x Ok Ok 

Col. George E. Nichols, vice president 
of the well known New York insurance 
brokerage company of Gaines, Silvey & 
Nichols, Inc., has been assigned to the 
Seventy-seventh Division Artillery, New 
York City, Organized Reserve. General 
Courtney H. Hodges, commanding gen- 
eral of the First Army, has approved 
Colonel Nichols as acting commander of 
the unit. 

x ok * 

Jane Priest, older daughter of Frank 
T. Priest of Dulaney, Johnston & Priest, 
Wichita, well known in local agency 
circles, will be married on April 6 in 
Wichita to Clarke L. Henry, Kansas 
City, culminating a romance which 
started at the University of Kansas. 
Miss Priest, a Pi Beta Phi, was gradu- 
ated from the university last year and 
Mr. Henry is completing his work in 
the School of Medicine this spring. 

* * «& 

E. J. Covert, veteran Garden City, 
Kans., local agent, is recuperating in a 
hospital there following an attack of in- 
fluenza and is expected back at work 
soon in spite of the handicap of an 
artificial limb. Mr. Covert established 
his agency in 1911 and was for many 
years an influential member of the Kan- 
sas Association. He went to Garden 
City in 1885 from Ohio. For twelve 
years he was a member of the Garden 
City Board of Education, serving as its 
president ten years. Among his com- 
panies are the Glens Falls and West- 
chester which he has represented con- 
tinuously since 1911. 

a 


O’Brien Sawyers has been elected 
chairman of the Life Insurance Com- 


_ mittee of Los Angeles Chamber of Com- 


merce, succeeding Robert A. Brown, 
Pacific Mutual. Mr. Sawyers is super- 
visor in the Wilmer M. Hammond 
agency of Aetna Life, Los Angeles. 
Se te 

Eric E. Bohm, who heads the ski acci- 
dent policy department of the Metropoli- 
tan and Commercial Casualty Cos. in 
Newark, N. J., demonstrated his bridge 
skill during the past week  wlien 
he and his partner, J. Senford, won 
twenty-eight games in the Vanderbilt 
Cup contract bridge tournament. ‘The 
matches were played in Hotel !P:.rre, 
New York. Mr. Bohm and his pa: ‘ner 
were finally stopped by the world’s 
champions in the quarter finals. In /ica- 
tive of his versatility, Mr. Bohm is «lso 
a champion skier and has partici ited 
in many ski tournaments abroad. 

ee oe 

The engagement has been announce: 0! 
Miss Helen Rutherford Handy, dau. \'¢t 
of Bolling H. Handy, president 0° Id 
Dominion Life, of Richmond, to ‘olin 
Jackson Kelly, III., of Big Stone ‘:ap, 
Va., who is now taking a course in! 
cine at the, Medical College of Viren'a 
Miss Handy’s maternal grandfather the 
late Dr. George Ben Johnston, wis § 
noted surgeon of Richmond. 
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A. E. Gilbert 

A. E. Gilbert, vice president and fire 
manager of the American International 
Underwriters Corporation, left New 
York bv air Friday, February 21, en 
route to Europe, on a_ business trip. 
Mr. Gilbert will visit England and most 
of the countries in western and central 
Europe. 

* ok ak 


New Organization for Democracy 


\ group of prominent men and women 
have formed a new movement called 
Common Cause. It is based on the fact 
that the American Republic was dedi- 
cated to human freedoms in its origin, 
that democracy is the social faith of 
America, that America today is facing 
the supreme challenge of its history; 
that the country is strong in material 
power, that by marshalling of sentiment 
it can turn back in peaceful competition 
the totalitarian threat in any and all of 
its forms. It believes that in spite of 
our physical might Americans lack 
vision and resolution, and that at a time 
when the democratic faith is on the de- 
iensive everywhere Americans are di- 
vided in their own house. They are 
torn by the struggle for special advan- 
tage of organized groups and interests, 
weakened by class, sectarian, national 
and social prejudices, and are unmoved 
by any great common cause or passion. 
Common Cause says that democracy 
means personal worth, freedom, equal- 
ity, rule of law, public morality, individ- 
wal opportunity and individual responsi- 
bility, 

Conmon Cause proposes to engage in 
various forms of activity designed to 
clarity the meaning of democracy, to ap- 
ply its principles to domestic and for- 
cign policy, to support the struggle for 
human liberty both at home and abroad, 
and generally to prepare the American 
people for the stupendous role for which 
history has cast them. 

Chairman is Mrs. Wales Latham, 
Whose brother, Charles Stuart Linton 
Was an agent of the Aetna Life, and on 
the advisory council are some of the in- 
telleciual leaders of America. 

x ok x 
iiing Abroad About Atomic Bomb 


and Insurance 
In .arious countries of the world the 


W 


be J 


atonic bomb continues to be a subject 
of Giscussion among underwriters, with 
humerous articles being written in for- 


eign surance publications. At the an- 
nua! neeting of the International Ma- 
rine isurance Union it was decided to 


take «) the question of the elimination 
Or dnage caused by release of atomic 
ener and to consult with the Fire 


Offic’. Committee in London. 
p \ni ng those writing on the subject is 
tter Leth, general manager of an in- 


sural company in Copenhagen. He 
said | at no insurance can cover against 
the mic weapon, either under a pri- 
Yate or public insurance system. One 
reason for this is that those who assume 


liabilities must know in advance some- 
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thing of the conditions they may meet 
as insurers. In drawing up its ceneral 
terms the insurance system cannot jore- 
see atomic explosives and so except it- 
self from them. 

Mr. Leth 
writing : 

“It must be carefully considered under 
what form damage caused by the release 
of atomic energy should be excluded. 
Damage attributable to atomic energy 
released as a useful source of power for 
industrial, medical, or scientific purposes 
should probably be covered. This would 
exclude from insurance only the atomic 
bomb used as a destructive weapon, 

“The question must be taken up within 
the insurance associations of the various 
countries, and later internationally 
among them. For by an international 
reinsurance system and a net of agencies 
the insurance community of all coun- 
tries is closely linked together. Disas- 
ters which might overcome insurance 
businesses within a local region could 
affect insurance businesses throughout 
the world. 

“Tt is hoped that any decisions arising 
out of the deliberations of underwriters 
in this matter will never have to be put 
to the test. Given the possibility af a 
catastrophe, however, wé cannot allow 
the problem to remain as it is. 

“The issues raised by the atomic bomb 
may be difficult to follow through to 
their full extent. They demand other 
channels of thought than those to which 
we are accustomed. But to rest content 
with an apres nous le deluge is an atti- 
tude which the insurance world ought 
to be the last to adopt.” 

* * * 


Commissioner Joe P. Gibbs 


Joe P. Gibbs, who has been reap- 
pointed to another full six-year term as 
casualty Insurance Commissioner of 
Texas was first appointed in January. 
1941, succeeding Reuben Williams, and 
in March, 1941, he was appointed to a 
full term. Before becoming Commis- 
sioner he was a local agent and was also 
in the flour mill business in his home 
town of Seguin. 

Discussing the Gibbs reappointment 
the Insurance Record of Dallas said: 

“Mr. Gibbs has had one of the most 
successful administrations in the his- 
tory of the state insurance department 
and is highly regarded by insurance men 
throughout the country. It has been his 
task to institute the h'ghly important 
legislation adopted two vears ago by 
virtue of which the casualty insurance 
division has assumed authority over all 
casualty insurance lines excepting acci- 
dent and health and aviation. The en- 
actment of the casualty law and s'milar 
administration of the fire insurance law 
by Marvin Hall, fire insurance commis- 
sioner, have served as a pattern for simi- 
lar laws throughout the country. Texas 
was among the first to adopt the en- 
abling legislation required under the 
moratorium bill, Public Law 15, passed 
by Congress as a result of the SEUA 
decision. 

“Mr. Gibbs has shown a courageous 


article by 


concluded his 





attitude in the administration of the 
casualty laws and he has developed a 
smooth-running organization to help ad 
ininister the laws in spite of the man 
power and clerical difheulties brought 
von by the war.” 
* * * 
More About Crusader Leissler 


If John C. Leissler, Jr., editor of the 
Insurance Record, Dallas, does not run 
out of indignation—and | hope he 
doesn’t—he is bound to get results from 
his constant nagging in print of pub- 


@ jic officials because of their apparent 


indifference to the way people are with- 
out restraint permitted to pack them- 
selves into public auditoriums which 
have inadequate exits, locked doors and 
all that sort of thing. Somebody in 


— Cee COMMMUNIty Should be prodding the 


Fire Department, the Mayor and other 
civic officials about these situations and 
Leissler is showing the way in his town. 

The editor got all het up again this 
month when he attended the Sales Con- 
gress of the life underwriters associa- 
tion which was held in a large second 
floor ballroom of the Baker Hotel of 
Dallas. Although there were more than 
7) persons in the room everything was 
set tor a tragedy if there had been a 
panic. The eagle-eyed crusader noted 
that the only exit from this room was 
through a single doorway of the old 
accordion type. Getting busy, Leissler 
began to unfasten or unlatch at least 
four different places in order to open 
the door so the crowd could vet out 
more quickly. The latches were on the 
inside of the doors and the two doors 
normally used for ordinary use were 
found to open inward. 

That insurance men congregate under 
such circumstances means that they 
have forgotten the lessons of some of 
the great panic disasters of this coun- 
try, including the Cocoanut Grove night 
club in Boston and the Iroquois Theatre 
fire in Chicago. Each took a big toll of 
lives. 

Those responsible for insurance meet- 
ings should be in the vanguard in de- 
manding exit protection from large 
meetings. Furthermore, there should be 
a limit to standing room. At an insur- 
ance convention in Detroit a few years 
ago when the speaker was Eric Johnson, 
then president of the Nat*onal Associa- 
tion of Manufacturers, the meeting was 
disgracefully crowded with not a_fire- 
man or other uniformed man in sight. 

And, while discussing this subject, the 
New York Fire Departmennt might take 
a look at one of the most popular night 
clubs in New York, situated ‘n the base- 
ment, and always crowded. I would 
suggest to Billy Rose. who has made 
such a big hit as a comment columnist 
for a chain of papers, including PM of 
New York, and who runs the most ad- 
vertised night club in New York, that 
he write a column on this particular sub- 
ject. 

x *  * 


John E. Puckette Makes Editorial 
Change 


Appointments of John FE. Puckette, 
former editor-president of the Insur- 
ance Field and more recently editor-in- 
chief of the Insurance Index, as man- 
aging editor, and of Lawrence Pool, 
formerly on the advertising staff of the 
Reporter-News, Abilene, Texas, as pro- 
motion manager of the Insurance Rec- 
ord of Dallas, have been announced by 
John C. Leissler, Jr., publisher and edi- 
tor. 

Mr. Puckette, who has had more than 
twenty years’ experience in insurance 
trade newspaper work, is returning to 
the news field after having been in 
the feature magazine branch of the 
business for four years. He started as 
a reporter on the Insurance Field in 
1926, served a year in New York City as 
associate editor, and was advanced to 
editor in 1934. He resigned in 1943 to 
become editor of the Index, also of 
Louisville, a monthly feature magazine 
affiliated with Dunne’s International In- 
surance Reports. 

Prior to his insurance connections, 
Mr. Puckette was in the daily newspa- 
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per field with the State of Columbia, 
S. C., the Courier-Journal of Louisville, 
of which he became city editor and the 
Daytona Beach (Fla.) Morning Journal, 
of which he was manavgine editor. In 
addition he served a year as private 
secretary to the late Governor Richard 
I. Manning of South Carolina. He is a 
veteran of World War I, having been a 
field artillery officer. 

Mr. Pool, a native of Abilene, Texas, 
was head advertising layout man for 
the Reporter-News and was working 
for Hughes & Olds, architects when he 
joined the Air Corps in March, 1942. He 
became a captain in the famous Nine- 
teenth ‘Tactical Air Command, which 
supported General Patton in’ France, 
and was awarded the Distinguished 
Flying Cross, Air Medal with twenty 
clusters, and four battle stars. He was 
discharged in November, 1945, and 
holds the rank of major in the Air 
Corps Reserve. 

* * * 


$115,000 Damages Against 
Car Owner 


In an article on hazards confronting 
motor car drivers the Financial lost ot 
Toronto says that following an accident 
on a highway in Canada a few years ago 
the injured party was awarded damages 
for $115,000. The original award had 
been $165,000, but the Supreme Court of 
Canada ruled that too high and ordered 
a new trial to reassess the damage. So 
$115,000 was awarded. 

“This probably set a record tor Can 
ada,” says the Financial Post, “but it 
shows what can happen when somebody 
is injured in an automobile accident. In 
this case the claim for damages was 
made against both the owner and the 
driver of the car, the car being owned 
by the husband and driven by the wife, 
Don't think for a moment that because 
you were not driving the car when the 
accident occurred that you won't be lia 
ble. As long as you are the owner you 
are subject to a claim for damages in 
curred, no matter where you were when 
the accident occurred.” 

x x 


R. J. Sheehan Joins Father’s Agency 
R. J. Sheehan, whose father is New 
Jersey state manager of the Mutual 
JZenefit Health & Accident and United 
Zenefit Life, has been appointed asso- 
ciate manager in that agency which ts 
doing a large business. Mr. Sheehan 
recently returned to civilian life after 
three years in the Army Intelligence 
Service. R. F. Sheehan has been man- 
ager of the Mutual Benefit Health & 
\ccident in New Jersey since 1938. 


* 
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Home Assets at New 
High of $177,414,558 

YEAR’S PREMIUMS $95,065,346 

Gain in Premium Income 27% Over 


Figure for 1945; Policyholder'ss’ Sur- 
plus $68,860,212 on December 31 








Assets of the Home of New York in- 
reased to a new high record at the 
close of 1946, while premium income for 
the year was reported as the greatest 
ever written by any property insurance 
carrier in the history of the business. 
The company’s ninty-fourth annual fi- 
nancial statement revealed premium in- 
come in 1946 aggregated $95,065,346, an 
crease in writings of 27.4% over pre- 
mium income of $74,559,648 reported at 
the end of the previous year. 

Total admitted assets at the end of 
December rose to $177,414,558, and com- 
pare with $172,203,602 on December 31, 
1945, Liabilities, except capital, amounted 
to $108,554,346. Included in this figure 
were $78,273,559 held in reserve for un- 
earned premiums $21,691,968 which was 
reserved for losses and a $3,944,218 re- 
serve for taxes. 

Surplus Figures 


Surplus to policyholders at the close 
of 1946 was $68,860,212. On the basis of 
actual December 31 market values ad- 
mitted assets would be increased to 
$182,244,632 and the surplus to policy- 
holders would be increased to $73,690,286. 
Due to an increase in unearned pre- 
miums of over $16,000,000 there was a 
drop in policyholders’ surplus of about 
that amount from the 1945 figure. The 
loss reserve increased a little over $4,- 
000,000. 

Cash, U. S. Government bonds and 
current accounts. receivable, totaling 
$87,269,464, represented 111.5% of the 
unearned premium reserve requirements, 
and indicated a liquid condition of as- 
sets. Cash on hand and in_ banks 
amounted to $31,742,083, as against $21,- 
252,662 reported in 1945. Investment in 
U. S. Government bonds amounted to 
$43,379,480, approximately the same level 
as in the previous year. Current ac- 
counts receivable aggregated $12,147,900. 

The Home, with headquarters at 59 
Maiden Lane, New York City, writes 
fire, marine and allied lines of insur- 
ance. The company operates through 
its agents in each of the forty-eight 
states, the Dominion of Canada, and in 
many countries throughout the world. 


North River Reports 


On Results for 1946. 


member of the Crum 
has issued its 125th 
annual statement showing admitted as- 
sets on December 31, 1946, of $34,132,- 
287 and urplus to policyholders of $19,- 
235,000. Assets are $542,087 higher than 
at the close of 1945 and surplus has de- 
creased $1,500,000 due to an increase in 
unearned premiums and other reserves. 
On market values the assets would be 
inc reased to $35,301,879 and policyhold- 
ers’ surplus to $20,404,622. Cash and 
United States Government bond _hold- 
ings amount to $18,631,860, exceeding all 
liabilities. The unearned premium re- 
serve totals $10,288,593. 

Net premium income for 1946 totaled 
$11,634,106, an increase of $2, 550,526. 
Losses and adjustn: ent expenses incurred 
to earned premiums show a ratio of 
nearly 52%. Expenses and taxes, other 
than Federal income, incurred to writ- 


The North River, 
& Forster Group, 


ten premiums show a ratio of 42%, 


Fireman’s Fund Group 
Announces Promotions 


GARRISON ASSUMES _ DUTIES 





Ellis, Vice President Indemnity Cos.; 
Mills, Merrill, Bottorff, Sel- 
fridge Advanced 





President James F. Crafts of the 
companies of the Fireman’s Fund Group, 
announces changes in the home office 
executive staff as follows: 

Maynard Garrison, vice president of 
all the companies in the group, who 
resigned as California Insurance Com- 
missioner to join the group February 1, 
executive duties assisting 
Mr. Crafts in the nation-wide adminis- 
tration of the companies’ affairs. 

Raymond L. Ellis, vice president of 
the fire companies of the group since 
1942, has been elected a vice president 
of the Fireman’s Fund Indemnity and 
Western National Indemnity Cos. to 
take over the direction of the indemnity 
companies on the Pacific Coast, suc- 
ceeding the late B. G. Wills. | 

Edward V. Mills, who joined the 
group in 1930 as secretary of the two 
indemnity companies and then was 
made controller and treasurer, has been 
elected vice president of all the compa- 
nies with the title of vice president and 
controller. : 

Fred H. Merrill, who has been finan- 
cial secretary, becomes vice president 
and financial secretary of all the com- 
panies in the group; Harrison C. Bot- 
torff, assistant to the controller, becomes 
treasurer of all the companies, and John 
S. Selfridge was elected assistant finan- 
cial secretary of all companies of the 
group. 


has assumed 





Camden Fire Figures 


The Camden Fire wrote net premiums 
of $12,516,932 in 1946, an increase of 36% 
over 1945. This caused a boost of $2,- 
590,924 in the reserve for unearned pre- 
miums which amounted on December 3], 
1946, to $10,684,236. The 106th annual 
statement of the company shows ad- 
mitted assets of err 386 and surplus 
to policyholders of $6,188,904. 
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Royal-Liverpool Group Premiums 
Totaled $73,631,786 Last Year 


Net premiums written by the eleven 
fire and marine companies in the Royal- 
Liverpool Group in 1946 amounted to 
$73,631,786 in 1946 compared with $54,- 
132,113 in 1945 and $50,353,044 in 1944. 
After deducting losses incurred, taxes 
and expenses there was a trading gain 
of $8,531,172, or 114%4%. However, due to 
an increase of $16,211,276 in unearned 
premiums there was an_ underwriting 
loss of $7,680,104. Total losses incurred 
amounted to 44.40% of net premiums, 
compared with 49% in 1945. General ex- 
penses took 37.47%, adjustment expenses 
3.25% and taxes 3.29%. 

Fire and allied premiums for the 
eleven companies amounted to $66,642,- 
495, compared with $46,731,750 in 1945 
and $40,777,233 in 1944. Losses incurred 
were $29,114,992 or 43.69% of net pre- 
miums. This compared with 49.13 in 
1945. General expenses were $25,980,- 
890, or 38.98%. Deducting also loss ex- 
penses and taxes there was a trading 
gain of $6,957,146, or 10.44%. With an 
increase in unearned premiums of $15,- 
843,787 there was an underwriting loss 
of $8,886,641: 

Marine net premiums in 1946 totaled 
$6,989,291, against $7,400,363 in 1945. For 
several years marine income has de- 
clined for nearly all companies due to 
the steady shrinkage in marine war risk 
premiums. Losses incurred amounted to 
$3,578,379, or 51.20%, and after deducting 
taxes and expenses there was a trading 
gain of $1,574,026, or 22.52%. An in- 
crease in unearned premiums of $367,489 
reduced the underwriting gain by that 
amount to a total of $1,206,537. 

Figures for the individual companies 
in the group are as follows: 


Royal 
Net Premiums ....... S17, 520,022 2... 
Losses Incurred ..... 7,711,534 44.00% 
Adjustment Expenses 586,749 3.35 
{ibe A aed ee a 581,923 3.32 
General Expenses 6,684,147 38.13 
Trading (Gain: | ....665ss 1,963,669 11.20 
Increase in Unearned 3,927,717 22.41 
Underwriting Loss... 1,964,048 11.21 
Liverpool 
Net Premiums. ...:..-. $16,491,376 .... 
Losses Incurred...... 7,255,156 43.99% 
Adjustment Expenses 562,366. 3.41 
MARRS oso ike eretcahe 550,718 3.34 
General Expenses 6,330,935 38.39 
Trading ‘Gaitl «..5.0-.% 1,792,201 10.87 
Increase in Unearned 3,752,963 22.76 
Underwriting Loss... 1,960,762 11.89 
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No. 2 of a Series 


A satisfied broker writes:* 

“What I like about the McDaniel office is that you 
take a personal interest in the broker. This should 
bring ever-increasing business to your door, and I 
shall be one of the many who will be happy to recom- 
mend you to others—you’ve put commissions in my 
pocket through your careful attention to details.” 


*Name furnished upon request. 
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Queen 

Net Premiums ....... $16,933,269 
Losses Incurred...... 7,494,832 44. 240% 
Adjustment Expenses 564,631 

WASGS e's ages Leslee oe 561,132 ) 
General Expenses 6,365,788 ) 
Trading (Gain. .s<-6.-s 1,946,886 11.50 
Increase in Unearned 3,757,200 2? 10 


1 810,404 10.69 


Underwriting Loss... 


Newark 
Net Premiums ...... $ 6,579,388 ; 
Losses Incurred...... 2,917,502 44.34% 
Adjustment Expenses 217,414 30. 
MAME arc SNES ness 7.500 31 
General Expenses ... 2,459,121 37.38 
Trading Gain ........ 767,816 11.67 
Increase in Unearned 1,454,889 221] 
Underwriting Loss... 687,073 10.44 
Star 
Net Premiums ...... $ 4,921,850 e 
Losses Incurred...... 2,169,007 44.07% 
Adjustment Expenses 165,598 3.36 
WANES: “os etc: vies ses Shes 164,135 3.33 
General Expenses 1,845,958 37.51 
Drading ‘Gain... 577152 11:73 
Increase in Unearned 1,118,792 22.73 
Underwriting Loss.. 541,640 11.00 


American & Foreign 


Net Premiums ...... $ 3,342,965 - 
Losses Incurred...... 1,530,387 15.78% 
Adjustment Expenses 96,436 2.88 
MARES. apr. coir Gisi gate 6 106,601 3.19 
General Expenses 1,171,118 35.03 
Trading Gain «0046+. 438,423 13.12 
Increase in Unearned 661,874 19.80 


Underwriting Loss.. 223,451 6.68 
British & Session 
Net Premiums ...... 0 er 
Losses Incurred...... 1,254,626 47.80% 
Adjustment Expenses 65,160 2.48 
MPAREES! sveveeosoreseel tb ocr oce 73,119 2.79 
General Expenses ... 852,765 32.49 { 
Pradme Gain... <1 .cs 379,053 14.44 
Increase in Unearned 471,643 _:17.97 


Underwriting Loss... 92,590 3.53 
Federal Union 


Net Premiums ...... $ 2,065,380 .... 
Losses Incurred...... 919,647 44.52% 
Adjustment Expenses 44,372 2.15 
RE. Sa er eee ae Ae 68,507 3.32 
General Expenses 790,779 38.29 
Pradine Gain. ....<a. 242,075 11.72 
Increase in Unearned 461,349 22.34 


Underwriting Loss... 219,274 10.62 
Thames & Mersey 


Net Premiums ...... Sn et 7-7/1 8 
Losses Incurred...... 683,649 47.90% 
Adjustment Expenses 34,737. 2.43 
iE Oe AIS pe rarer an hee one 42,039 2.95 
General Expenses 455,015 31.88 
Prading Gain: .<...6 211,771 14.84 
Increase in Unearned 223,111 15.63 


Underwriting Loss... 11,340 79 
Capital 
Net*Premiums $ 
Losses Incurred...... 
Adjustment Expenses 
Taxes 


908,353 
400,709 
29,166 3.21 
30,021 3.30 


General Expenses 334,858 36.86 
Drading Gain ..2+00/ 113,599 12.51 
Increase in Unearned 201,055 22.13 
Underwriting Loss... 87,456 9.62 
Seaboard 
Net Premiums ...... $ 809,249 ve 
Losses Incurred...... 356,322 14.03% 
Adjustment Expenses 26,451 3.27 
ME AMES) (op sci, 20) ert eee 26,819 31 


301,130 37.21 
98,527 12.18 
180,593 22.32 
82,066 101.14 


General Expenses 
Trading Gain 
Increase in Unearned 
Underwriting Loss... 


KANSAS FIELDMEN TO MEET 


The annual meeting of the /«nsas 





State Fire Prevention Association, an- 
sas Pond of the Blue Goose, }.nsas 
Fire Underwriters and Kansas l'ield 


Club of the Western Insurance | real 


will be held at Wichita, April 29 





SEQUOIA LICENSED IN CAL. 

The Sequoia Insurance Co., jus! | 
ganized at San Francisco with capital 
of $250,000 and surplus of $240,000), has 
been licensed to transact fire and ills 
cellaneous lines in California. 


or 
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]. B. Dacey, Formerly With Boston, 
Is Honored by Albany Field Club 
By W. L. Hapey 


sin B. Dacey, who retired from ac- 
tiv. service last July after being in the 
New York state field for thirty-seven 
years for the Boston Insurance Com- 
pany, was the center of an affectionate 
party given by the Albany Field Club 
at the Ten Eyck Hotel, Albany, N. Y., 
last Friday evening. 

\Vhile the weather man was showing 





ago, came to Albany with the title of 
special agent of the Boston Insurance 
Company. Albany, at that time had a 
population of 98,374 and John D. Mc- 
Ewan was Mayor. 

“The life of a special agent in those 
days was not what it is today but this 
man came here representing this fine, 
old New England stock fire insurance 
company, with the spirit to make a 
showing for himself and his company. 


Left to right: John B. Dacey, guest of honor; Walden M. Howe, president, 
Albany Field Club; Donald Bowersock, president, Boston Insurance Co., and Peter 


D. Kiernan, prominent Albany agent. 


off with one of his very worst per- 
formances outside, which kept the at- 
tendance down—it literally prevented 
many old timers of the Albany Field 
Club and elder insurance statesmen and 
friends from reaching the scene of the 
festivities—there was nothing to mar the 
fine spirit of the party from hitting on 
all cylinders after the chairman set the 
affair going. 

There were about seventy-five in at- 
tendance including the officers of the 
\lbany Field Club: W. M. Howe, presi- 
dent; L. H. Enderton, vice president; 
\. H. Parker, treasurer, and C. L. New- 
mann, secretary. 

Boston Executives 


rom the home office of the Boston 
Insurance Company were Donald Bower- 
sock, president; A. Brooks Parker, Jr., 
vice president, and Louis Ivison, vice 
president. 

C. A. Tillotson, agency superintendent 
of the London & Lancashire, and Arthur 
Kizy, fire manager of the Insurance 
Company of North America in New 
York City, participated in the occasion. 

\ prominent personality from the 
ranks of agents was the redoubtable 
Peter D. Kiernan, head of the well 
known Rose and Kiernan Agency of 
\ibany. “Pete” presented the honor 
uest with a wrist watch, suitably en- 
raved, from friends who just wanted to 
have “Jack” know they loved him. 

he Mayor of Albany, Erastus Corn- 

graced the party long enough to 
ig greetings of the city to one of its 

‘inguished citizens. 

resident Bowersock of the Boston 
paid high tribute to the guest of honor, 

‘mending his ability, his integrity and 
generally constructive influence in 
fire insurance field. 

Howe Extols Dacey 

‘resident Howe, in making a presenta- 

to the guest of honor said: 

“This, to me, is one of the happiest 
hts in my life, to be able to preside 
this meeting and extend greetings, 
« man, who some thirty-seven years 





“After being here only two years, he 
and some other special agents met and 
conceived the idea of forming a club 
made up of fire insurance special agents 
and in that year, 1912, the Albany Field 
Club was started and through all these 
years, this man has been one of the most 
loyal and active members. In 1915 he 
became the third president, and is our 
oldest active member. 

“Also, during these thirty-seven years, 
this man has been one, who, no matter 
what the problem, was ever willing to 
do all he could for anyone who came 
to him for advice and help. There are 
many men present, including your presi- 
dent, who can look back with pleasure 
at having received from this man, help 
and assistance in a time when he was 
up against it and did not know where 
to turn. 

“It gives me a great deal of pleasure 
to give to John B. Dacey, our most 
honored guest, your friend and mine, this 
eift, in recognition of our friendship 
for him, on behalf of the Albany Field 
Club, with our very best wishes.” He 
presented Mr. Dacey with a wallet. 

As is always the case in arranging 
affairs of this nature there are work 
horses who shoulder the bulk of arduous 
endeavor needed to put them over. In 
this case President Howe and J. W. 
Delaney were the men of all labor. 

Throughout the dinner music was 
furnished by Lou Staley’s American 
Legion Orchestra. The leader marshalled 
the community singing by the gathering. 





Oldreive Fireman’s Fund 
Special in N. H. and Vt. 


The Fireman’s Fund Group has ap- 
pointed George F. Oldreive as special 
agent in New Hampshire and Vermont 
to assist Special Agent French. Both 
will have headquarters in the Amoskeag 
Bank Building in Manchester. Upon 
completion of his education Mr, Old- 
reive entered insurance with a large 
Boston agency, following which he 
joined the Eastern department of the 
Fireman’s Fund in an underwriting ca- 
pacity. He served nearly four years in 
World War II, resuming his duties with 
the company early last year. 





Glens Falls Group 
Premiums Rise 39% 


1946 $35,996,917 


Parent Company Reports Assets at 
End of 1946 of $37,355,039; Surplus 
to Policyholders $13,263,333 





Net premiums written during 1946 by 
the Glens Falls, Glens Falls Indemnity 
Co. and Commerce Insurance Co. totaled 
$35,996,917, an increase of $10,114,335, or 
39% over the preceding year, according 
to reports of G. P. Crawford, president 
of the fire companies, and G. D. Mead, 
president of the casualty company. 
These were submitted to the boards of 
directors at the quarterly meeting held 
on February 21. 

The board approved payment of the 
usual quarterly dividend of 40 cents a 
share on the capital stock of the Glens 
Falls, payable April 1 to stockholders of 
record March 12. 

Individual Statements 

The Glens Falls ended 1946 with net 
written premiums of $18,814,628, an in- 
crease of a little more than 42%. Its 
unearned premiums were increased by 
$3,859,726 to a total of $15,797,000. An 
increase in total admitted assets of 
$2,686,649 over 1945 brought the figure 
to $37,355,039. Net earnings, after taxes, 
showed a loss of $177,674 as compared 
with a profit of $951,475 reported for 
the previous year. Surplus December 31, 
1946 was $8,530,865, while surplus to 
policyholders was $13,263,333. 

The Glens Falls Indemnity ended the 
year with net written premiums of $13,- 
862,059, an increase of 34.5%. Its un- 
earned premiums were increased by 
$1,244,922 to a total of $6,497,764. An in- 
crease in total admitted assets of $3,205,- 
636 over 1945, brought the figure to 
$23,884,841. Net earnings, after taxes, 
ended in a loss of $98,431 as compared 
with a profit of $864,796 reported for 
the previous year. Surplus December 31, 
1946 was $4,777,000, while surplus to 
policyholders was $6,167,110. 

The Commerce ended 1946 with net 
written premiums of $3,320,228, an in- 
crease of 42%. Its unearned premiums 
were increased by $672,382 to a total of 
$2,748,382. An increase in total admitted 
assets of $551,567 over 1945 brought the 
figure to $7,568,868. Net earnings, after 
taxes, amounted to $17,806 as compared 
with $143,330 reported for the previous 
year. Surplus December 31, 1946 was 
$2,178,488, while surplus to policyholders 
was $3,622,128. 


Fleming to Make Speeches 
In Kansas and Oklahoma 


T. Alfred Fleming, director of conser- 
vation of the National Board of Fire 
Underwriters, will spend the week of 
March 2 in Kansas and Oklahoma and 
will address the architectural students 
at the two state universities. 

Mr. Fleming also will visit Topeka, 
March 3, to address the Kiwanis Club 
there, and spend March 4 in Wichita, 
Kans., where he will address a luncheon 
meeting sponsored by the fire preven- 
tion committee of the Chamber of Com- 
merce, which will be attended by mem- 
bers of the Wichita Association of 
Architects and the Wichita Association 
of Insurance Agents. He will also ad- 
dress school groups in Wichita and make 
a radio talk. 


Mahan Is Vice President 
Of Fred S. James & Co. 


Rk. B. Mahan has been taken into the 
firm of Fred S. James & Co., Chicago, 
and has been elected a vice president. 

Mr. Mahan joined Fred S. James & 
Co. in 1936 and was manager of the 
casualty department until he joined the 
Coast Artillery Corps of the Army 
where he served as an officer from De- 
cember, 1942, to January, 1945. He is a 
member of Exmoor Country Club. 
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Producers’ Groups Reach Agreement 
On Agents’ Licensing Principles 


barred 


fundamental prin- 


Full 
ciples of 
the National 
Avents has been effected by the 
with the National Associa- 
Brokers and the Na- 


avreement on 
agents’ licensing sponsored by 
Association of 
agents’ 


association 


tion of Insurance 

tional Association of Casualty and 
Surety Agents, it is announced by Her- 
man C. Wolff, Indianapolis, chairman of 


the agents qualification committee of 
the NATA. 

The principles are those 
the national board of state 
association at its Pittsburgh 
1943, and include such 
provisions as examining boards, educa- 
tional and experience prerequisites, 
denial of licenses to financial or lending 
institutions, and requirement of agents 
and brokers to hold paid) premiums in 
a fiduciary capacity. 


adopted by 
directors of 
the agents’ 
convention in 


Sawyer Speaks for Two Groups 
“We agree wholeheartedly with the 
fundamentals of licensing, many of 
include or border on brokers and 
asualty and surety general agents oper- 
ations, and enunciated by the National 
Association of Insurance Agents,” said 
Elmer W. Sawyer, counsel for both 
groups on behalf of Allen T. Archer, 
Los Angeles, president of the brokers’ 
association, and Carl P. Daniel, St. 
Louis, president of the Casualty and 
Surety Agents’ Association. 

Guy T. Warfield, Jr., Baltimore, head 
of the NATA, believes the joint agree- 
ment on these principles will go far 
toward encouraging passage of agents’ 
licensing legislation now pending in 
more than twenty states. Most of these 
principles, he commented, have also 
been agreed to by the National Board 
of Fire Underwriters and the Associa- 
tion of Casualty and Surety E xecutives, 
forth in the association’s “Sug- 
Draft When Considering an 
Licensing Law.” 


which 


as set 
gested 
\gents’ 
Eighteen-Point Set of Principles 
The eighteen-point set of principles is 
as tollows: 


1. Any enactment must be in the 
public interest. 

2. The terms agent, broker, solicitor, 
insurance advisor, etc., should be de- 
fined. 


3. Acting without a license should be 
prohibited. 

4. The procedure and form of appli- 
cation for licenses should be defined. 

5. A non-partisan examining board 
should be provided with its duties de- 
fined. 

6. Examination provisions should be 
7. All first-time applicants for agents 
and brokers licenses must be examined 
and have the following prerequisites: 

(a) A minimum stated amount of in- 
surance education, or 

(b) A minimum stated period of ac- 
tive pertinent insurance experience. 

& “Controlled business” should be 
defined and a maximum percentage 
should be provided. 

9 Financial or 


lending: institutions 





Insurance 


and their employes should be 
from all licenses. 

Coercive Use of Credit Barred 

10. The use of credit to coerce the 
placement of insurance should be pro- 
hibited. 

ll. Otherwise, 


no attempt should be 


made to interfere with present licenses. 
12. The authority of the Commis- 
sioner to issue, renew, refuse, revoke 


and suspend licenses should be stated 
with provisions for hearings and judicial 
review, 

13. Provision for 
should be made. 

14. In general limited licenses should 
be prohibited (possible exception acci- 
dent and health and life insurance). 

15. Agents and brokers should be re- 
quired to have a definite place of busi- 
ness and to keep therein adequate rec- 
ords of business transacted. 

16. All collected funds should be held 
by an agent or broker in a_ fiduciary 
capacity. 

17. The 
legal commissions or 
prohibited. ’ 

18. Provision for enforcement 
penalties should be stated. 


temporary licenses 


payment or acceptance of il- 
rebates should be 


and 


Brooklyn Brokers to Hear 
Niver on New Fire Clauses 


The next luncheon meeting of the 
Brooklyn Insurance Brokers  Associa- 
tion will be held on March 5, at the Old 
Clarendon Restaurant, 349 Adams 
| Brooklyn. The speaker will be 

Niver, executive of the New York 

Board of Fire Underwriters, who will 
interpret the recently adopted clauses 
and endorsements extending the cover- 
age on fire insurance policies as they 
apply to the adjustment of losses. 

At the same time, there will be a re- 
port of proposed legislation and reports 
from most of the standing committees. 
Luncheon will start promptly at noon, 
with the speaking program scheduled to 
begin at 1 o'clock. 

SYRACUSE WOMEN MEET 

William E. Donovan, state agent for 
the Security Imsurance Group of New 
Haven, was guest speaker at the Febru- 
ary meeting of the Syracuse, N. Y., 
Insurance Women’s Association in Hotel 
Onondaga. A Navy training film on “The 
Chemistry of Fire” was shown. 

PHOENIX OF LONDON PENNA 
Se ee eo FIDELITY PHENIX 


COMPLETE $ j fy c € 


FACILITIES 


- AMERICAN 
NORTH AMERICA 





Advanced to President 


Of New Orleans Agency 


W. LORING 


William J. Hardin has been — 
chairman of the board and W.* Loring 
Ferguson president of the New Orleans, 
La., local agency of Hardin & Ferguson, 
a Mr. Ferguson is a former member 
of the executive committee of the Na- 
tional Association of Insurance Agents 
and long a leader in Southern insurance 
circles. 

Mr. Ferguson was born in New Or- 
leans on September 3, 1895, and follow- 
ing graduation from Georgia Tech. en- 
tered instfrance in his home city in 
1914. During World War I he served in 
France as a first lieutenant of infantry. 
He has spent his entire insurance career 


FERGUSON 


with the same agency of which he was 
vice president for some years. It was 
established in 1868 as Marshall J. Smith 


& Co., 
to Hardin & lerguson. 
ducts a large marine business and also 
writes fire and casualty lines. Mr. Fer- 
guson was president of the New Orleans 
Insurance Exchange in 1940 and 1941. 


ROBINSON SUCCEEDS COLE 

George Robinson has been named to 
succeed Robert W. Cole as manager of 
the fire insurance department of. the 
Tabb, Brockenbrough & Ragland agency 
of Richmond, Va. Mr. Cole died re- 
cently. Mr. Robinson, formerly Virginia 
special agent for the Great American, 
became associated with the agency a 
month or so ago. No one has yet been 
named to succeed him as special agent 
for that company. 


Ltd., and awhile ago was changed 
The agency con- 





PA. SUSPENDS AGENTS’ TESTS 

The Pennsylvania Insurance Depart- 
ment has informed companies doing busi- 
ness in that state that it will hold no 
further examinations for agents or brok- 
ers until further notice. The Department 
has been restrained by court order until 


a definition is prepared defining appli-' 


a experience, as re- 
Companies will be noti- 
new definition has been 


cants’ 
quired by law. 
fied when the 
accepted, 
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N. A. GETS NEW HEARING 


Va. Commission Gives Renewed Hearing 
on Petition to Write Installment 
Fire Insurance 
The North America and affiliated com- 
panies, Alliance and Philadelphia lire 
and Marine were given a renewed hear- 
ing this week before the State Corpora- 
tion Commission of Virginia on a_peti- 
tion for inauguration of an installment 
premium plan of writing fire policies. A 
similar plan had been disapproved but 
companies were permitted to amend 

their petition. 

This petition was filed by the Virginia 
Rating Bureau without recommendation. 
In it the companies asked the commis- 
sion to consent to the full premium for 
the first year and 80% of full charges 
for each succeeding year. The Virginia 
Association of Insurance Agents ap- 
peared in opposition as it did at the 
first hearing. The commission reserved 
its decision. 

The commission was scheduled to hold 
a hearing Thursday on application of 
the Virginia Rating Bureau to increase 
the charge for hail insurance on fruit 
trees, fruit bushes, berries and grapes. 
It would create a uniform rate of $7 per 
$100 of insurance in six counties in 
the Valley and Piedmont sections. The 
rate has been $5 in one county and $6 
in the others. The proposal would also 
discontinue a 10% loss-limitation clause. 





Dates and Locations for 
N. Y. Producers’ Tests 


The New York Insurance Department 
has announced dates and_ places for 
brokers’ and agents’ qualification exam- 
inations for the balance of 1947. Morn- 
ing sessions are for general and fire and 
marine tests; afternoon sessions tor 
general and. casualty examinations. 
These tests will be given on Wednesday, 
June 11; Wednesday, September 10 and 
Wednesday, December 10, at the follow- 
ing places: 

Albany—College of Pharmacy, 9 a.m. 
and 1:30 p.m. 

Buffalo—City 
p.m. 

Rochester—Location be announced 
later, 9 am. and 1:15 p.m. 


Hall, 9 and 1:15 


a.m. 


_ Syracuse—Danforth City Normal 
School, 9:15 am. and 1:30 p.m. 
New York City—Agents at Linc 


Square Center, Inc., 53 West 66th Str 
9:15 am. and 1:30 p.m.; brokers, sa 
hours, Central Casino, 205 East 67/ 
Street. 


DeJARNETTE ON COUNCIL 
Edmund T. DeJarnette, of DeJarne' 
& Paul agency, Richmond, Va., has be: 
appointed a member of the Virginia A: 
visory Legislative Council. He repr 
sents the counties of Hanover and Kin 
William in the lower branch of th 
general assembly of Virginia. Mr. D« 
Jarnette is a past president of the Vir 
ginia Association of Insurance Agents 
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HOME 
1 OR 5 Ba 
CLAYTON 


OF 
M. 


“)UENA VISTA,” so-called in honor 
of Zachary Taylor’s victory at the 
battle of that name during the Mexican 
War, was built near Wilmington, Dela- 
ware by John Middleton Clayton in 
1846. This large rambling brick house 
with its approach through a magnificent 
avenue of trees is still in the builder’s 
family and is now owned by his grand- 
nephew, Senator Clayton Douglass Buck. 
Many famous paintings still hang in 
“Buena Vista,” including the distin- 
guished portrait of Queen Elizabeth 
painted by Nicholas Hilliard in 1850, 
and several others painted by the re- 
nowned American artist, Gilbert Stuart. 
John Clayton, Chief Justice of Dela- 
ware, United States Senator and Secre- 
tary of State under Zachary Taylor, was 
graduated from Yale College with the 
highest honors of his class. He then 





studied law and was admitted to the bar 
in 1819. The skill with which he handled 
his cases and his remarkable powers of 
oratory soon made him the outstand- 
ing lawyer of his state. In 1828 he was 
elected to the Senate by the Whigs, and 
as the youngest member of that body he 
soon established an enviable reputation 
for himself as an orator. He continued 
to serve in the Senate until 1836, during 
which time he aided Henry Clay in put- 
ting through his famous tariff bill and 
was instrumental in effecting the satis- 
factory settlement of the Ohio-Michigan 
boundary dispute. 

After his retirement from the Senate, 
Clayton became Chief Justice of Dela- 
ware for two and one-half 
years. Later he became inter- 
ested in scientific farming and 
won an international reputa- 
tion as an agriculturist. In 
1845, he was again elected to 


the Senate where he served FIRE ® 











brilliantly until he was appointed Secre- 
tary of State by President Taylor. In 
this capacity, one of Clayton’s important 
contributions to his country was the 
program he prepared for opening up 
trade relations with the Orient which 
Commodore Perry used as a guide dur- 
ing his expedition to Japan. However, 
his greatest achievement in the diplo- 
matic field was the famous Clayton- 
Bulwer Treaty with England, which set- 
tled disputes which were apparently lead- 
ing to war with that country in 1850. 

The Home, through its agents and 
brokers, is America's leading insurance 
protector of American Homes and the 
Homes of American Industry. 


* THE HOME * 
Prsuronce 


Company 


NEW YORK 


AUTOMOBILE © MARINE INSURANCE 
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Boston and Old Colony 
Report Premium Gains 


NET INCREASES 53% FOR YEAR 


President Rowenedi Points to Need for 
Higher Fire and Auto Rates; Com- 
pany Writings Expanding 

Net premiums written by the Boston 
Insurance Company in 1946 amounted to 
$9,837,346, compared with $7,194,393 in 
1945. The affiliated Old Colony last year 
wrote new premiums of $4,818,815, 
against $2,388,961 the year before. The 
combined operations show a net increase 
of 53%. 

Commenting on underwriting develop- 
ments of the year President Donald C. 
Bowersock says in his annual report to 
stockholders: 

Fire Results in 1946 
“The net premiums written in this 
division increased from $6,357,467 in 1945 
to $9,480,398 in 1946, necessitating an 
increase in our unearned premium re- 
serve of $2,558,146. 

“The loss experience of fire under- 
writers generally in 1946 was poor. This 
was the result of the great increase in 
the number of fires, sharp increase in 
cost of repairs, and the increase in gen- 
eral expenses. The National Board of 
Fire Underwriters’ survey shows that 
fire losses in this country increased from 
$455,329,000 in 1945 to $561,487,000 in 
1946. This loss trend necessitated care- 
ful selection of risks to make certain 
that in expanding our operations we as- 
sumed business in classes which were 
of a type that should prove profitable 
in the years to come. Whether or not 
loss frequency in 1947 will prove to he 
less than in 1946 is difficult to prophesy. 
However, it is apparent from the trend 
of losses over recent years that the fire 
insurance business needs increased rates. 

Automobile Department 

“Our writings in this classification 
have grown from $932,132 in 1945 to $1,- 
821,115 in 1946, resulting in an increase 
in unearned premium reserve of $493,642. 

“In the report of last year you were 
informed that it was anticipated the ab- 
normally high losses of 1945 would con- 
tinue into 1946 unless full production of 
new cars was resumed and, as a result, 
old cars were taken off the road. Since 
automobile production was sharply cur- 
tailed, this situation remains unchanged. 
The number of new cars manufactured 
this year is expected to be high. In addi- 
tion, due to the fact that underwriters 
generally are experiencing high loss 
ratios, it is hoped that further rate in- 
creases will be realized in 1947. 

“While we have not actively solicited 
automobile business, due to the tighten- 
ing of the market, the expansion of our 
general operations, increased rates and 
the fact that our volume has been small 
for companies of our size, a substantial 
increase percentage-wise was the na- 
tural outgrowth. Automobile insurance 
is an important function in the operation 
of a fire and marine insurance company, 
and notwithstanding the fact that the 
business does not hold promise for the 
immediate future, we must continue to 
provide this facility. 

Marine Department 

“Our marine writings have grown 
from $2,293,755 in 1945 to $3,354,648 in 
1946, with the unearned premium reserve 
increasing $566,165. During the year we 
have taken a number of steps to in- 
crease our writings both in the inland 
and ocean marine divisions of this de- 
partment, and the results have been 
gratifying. It is our intention to con- 
tinue to expand these operations as fast 
as practicable. 

“Whenever the writings of a com- 
pany expand, it is necessary to establish 
increased amounts of unearned premium 
reserves, in which there is an equity 
that does not appear in the underwriting 
results. This arises from the fact that 
when a company assumes liability, the 
expenses entailed in placing the business 
on its books, such as commissions, taxes 
and handling, are immediately incurred, 
yet it is necessary to establish a pre- 
mium reserve of 100% premiums written, 


thus creating a situation whereby a com- 
pany is required not only to incur lia- 
bility for these expenses at the time the 
business is written, but in addition 
thereto, to assume liability for these ex- 
penses a second time as part of the 
company’s unearned premium reserve, 
which reserve and the expenses forming 
a part thereof are released only as the 
premiums are earned. 

Jecause of this, ani ily sts consider the 
unearned premium reserve as contain- 
ing an item of ‘prepaid expenses,’ com- 
monly referred to as ‘the equity in the 
unearned premium reserve.’ In a_ busi- 
ness such as ours it is generally consid- 
ered this equity amounts to 40% of the 
unearned premium reserve. 

“Some analysts use as a rule of thumb 
measure for estimating the true under- 
writing results the difference between 
100% and the earned loss ratio plus the 
written expense ratio. For those who 
follow this procedure it may be of inter- 
est to know our earned loss ratio, ine 
cluding loss adjustmennt expenses, was 
57.7% and our written expense ratio was 
40.9%.” 

Assets and Surplus 

The Boston closed 1946 with admitted 
assets of $32,917,353. With capital of 
$3,000,000, net surplus of $15,000,000 and 
voluntary reserve of $2,422,602 the sur- 
plus to policyholders is $20,422,602. The 
unearned premium reserve of $8,914,654 
shows an increase of $2,110,601 and the 
voluntary reserve dropped $2,060,717. 

The Old Colony has admitted assets 
of $14,172,547, surplus to policyholders 
of $8,902,098, unearned premium-reserve 
of $3,820,506. 





NEW YORK BOARD LOSSES 


The committee on losses and adjust- 
ments of the New York Board of Fire 
Underwriters was assigned incurred 
losses in January numbering 300 and 
amounting to $1,628,469. This compares 
with 378 losses, a drop of 21%, received 
in January, 1946. The losses in the lat- 
ter monfh amounted to $1,524,111, show- 
ing a gain of 7% in the January, 1947, 
figures. 


SENATE. APPROVES ALLYN 
Reappointment of W. Ellery Allyn as 
Insurance Commissioner of Connecticut 
for four years has been approved by 
the state Senate. 


L. A. CRAMER WITH PHOENIX 

Lester A. Cramer has joined the 
Phoenix of Hartford as superintendent 
of the inland marine department at the 
New York City office. He will be asso- 
ciated with Ralph A. Byers, who man- 
ages that department for the Phoenix- 
London Group. 


NEW YORK WOMEN WILL MEET 


Federation to Hold Mid-Year Sessions 
at Syracuse; Marguerite Fitzpatrick 
Will Preside 
Marguerite S. Fitzpatrick of Syra- 
cuse, N. Y., president of the Federation 
of New York Insurance Women’s Clubs 
and past president of the Syracuse In- 
surance Women’s Association, will pre- 
side at mid-year meeting of the fed- 
eration which will be held on April 19, 
at the Onondaga Hotel in Syracuse. It 
will be an all-day session, beginning at 

nine o'clock in the morning. 

The membership of the Federation of 
New York Insurance Women’s Clubs is 
composed of officers, executive board 
members and committee chairmen. As 
many members in the Albany, Buffalo, 
Rochester, Binghamton, New York City, 
Schenectady, Fulton County, Herkimer 
County and Glens Falls-Saratoga Clubs 
as find it possible to attend will be wel- 
come. 

Miss Fitzpatrick is connected with the 
John W. Carroll & Co. insurance agency. 
Marie A. Sullivan of the Loss Protec- 
tion, Inc. agency, also past president of 
the Syracuse Insurance Women’s Asso- 
ciation, is corresponding secretary of the 
federation. 





R. L. BOLDRICK DIES 


Ralph L. Boldrick, 73 years of age, re- 
tired insurance agent at Springfield, Ky., 
died February 11, after a long illness. 
lor a number of years he was in the 
Internal Revenue Service and later was 
a member of the insurance agency of 
McElroy, Wharton & Boldrick. He was 
a brother of Judge Sam Boldrick, for- 
mer police court judge in Louisville, and 
Judge Charles C. Boldrick of Lebanon, 
former Federal Master Commissioner. 
Mr. Boldrick is also survived by his 
widow, two sons, three daughters, two 
half brothers and three half sisters. 





N. Y. AGENCY INCORPORATES 

The Elmer Angevine Agency, Inc., 
Endicott, N. Y., has been incorporated 
with capital of $50,000. The concern has 
been authorized to issue 500 shares of 
stock with par value of $100 a share. 
Incorporators are Elmer G. Angevine, 
Edith M. Emmett, Raymond Angevine 
and Leland Shearer. 





ROBERT T. STONE SUCCUMBS 

Robert T. Stone, 68, Boston insurance 
broker, died February 16. He was a 
past president and member of the coun- 
cil of the Insurance Brokers Association 
of Boston. A graduate of Yale and a 
veteran of World War I, he entered the 
insurance business in Boston in 1912, 
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United States Fire Shows 


Assets and Premium Gains 
The United States Fire of the Crum 
& Forster Group has issued its 123rd 
annual statement showing admitted as 
sets on December 31, 1946, of $55,015,431, 
an increase of $2,360,334 over 1945. The 
surplus to policyholders of $28,271,390 
shows a small decrease due to an increase 
in unearned premium reserves, that re- 
serve now being $18,698,609. On a mar- 
ket value basis for stocks and bonds 
owned assets would be increased to $56,- 
602,742 and surplus to policyholders 
would be increased to $29,858,700. Cash 
and United States Government bonds of 
$31,923,471 approximate 58% of total as 
sets and exceed all liabilities except 
capital. 

Net premiums last year amounted to 
$19,778,628, an increase of over $4,370,000. 
Losses and adjustment expenses in- 
curred to earned premiums show a ratio 
of 50.66% and expenses and taxes, ex- 
cluding U. S. income taxes, incurred to 
written premiums show a= ratio of 


41.70% 





Redwitz Assistant Secretary 
Security of New Haven 


E. O. Redwitz was elected an assistant 
secretary of both the Security of New 
Haven and the East & West of New 
Haven at the organization meeting of 
the directors of the Security Insurance 
Cos. The directors reelected all other 
officers. 

Mr. Redwitz is a native of Harrods- 
burg, Ky., and saw service in the U. S. 
Army during World War I in En: ‘land 
and France. Prior to joining the Se- 
curity in 1920 as state agent for Ken- 
tucky he was engaged in both local 
agency and field work. He was moved 
to the home office in New Haven from 
Kentucky in July, 1946. Mr. Redwitz 
will direct the activities of the agency 
development department. 


J. A. Pelletier Advanced 


The Rhode Island Insurance Co. has 
elected Joseph A. Pelletier, formerly 
general adjuster, to be secretary. He /ias 
been with the company for several 
years and his promotion is in recogni- 
tion of the excellent record he has made 
while in charge of the loss department. 








LARP WITHDRAWS FROM RACE 
Ancel Earp, prominent local agent 
Oklahoma City, drafted by civic leaders 

as a candidate for Mayor of the © 
has withdrawn from the race. Atte! 
consenting to be a candidate he learned 
that under provisions of the Oklahoma 
statutes and city charter, if elec’ 
Mayor, he could not continue his age! 
business which he has *been conductit 
for more than twenty years, and ! 
felt that he 
business. 


should not. sacrifice ! 
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Houston F. & C. Assets 
And Premiums Higher 


SEVERAL PROMOTIONS MADE 





George Hofmeister Elected Vice Presi- 
dent; Ferguson and Daily Newly 
Elected Secretaries 





Stockholders of the Houston Fire & 
Casualty and the General Insurance Cor- 
poration held their annual meetings in 
the home offices of the companies in 
Fort Worth, Texas, February 19. Presi- 
dent J. M. Ferguson, Jr., reported on 
the 1946 operations of both companies. 

Combined assets of the two companies 
were increased during 1946 from $2,551,- 
661 to $3,820,254, an increase of better 
than 50%. 

he Houston Fire & Casualty showed 
a gain of 80% in net premiums retained 
over 1945 operations, while General In- 
surance Corporation remained about 
even. During the later part of 1946 Gen- 
eral reduced its automobile writings sub- 
stantially. 

Promotions Announced 

J. M. Ferguson, Jr., was reelected 
president. Other officers elected by the 
board are: J. E. Chenault, reelected vice 
president and secretary, and_ elected 
treasurer; George Hofmeister, newly 
elected vice president, succeeding G. T 
Crisp, resigned; C. W. Ferguson and W. 
\. Daily, newly elected secretaries; Al- 
bin P. Lassiter and C. M. Mace, re- 
clected assistant secretaries; Arthur S. 
Boyd, Jr., elected comptroller. 

As was the case with the Houston 
stockholders of the General reelected all 
directors except P. A. Norris, who was 
ee” on the board by H. H. Cate. 
J. M. Ferguson, Jr., was reelected presi- 
dent by the board. Other officers are W. 
P. Bomar reelected chairman; J. E. 
Chenault, elected vice president, treas- 
urer, and reelected secretary; George 
Hofmeister, elected vice president; C. 
W. Ferguson and W. A. Daily, elected 
secretaries; Albin P. Lassiter and C. M. 
Mace reelected assistant secretaries; 
Arthur S. Boyd, Jr., elected comptroller, 

Bringing Mr. Hofmeister into both 
official families as vice president, with 
his more than fifteen years of home 
office and field experience in casualty 
production and underwriting, is in line 
with President Ferguson’s broad _pro- 
gran of continued expansion. Mr. Hof- 
meister will be in charge of all casualty 
operations for both companies. 


Higher Auto Rates Are 
Sought in New York 


: New York Insurance Department 
is now considering proposals of the Na- 
tion: al Automobile Underwriters Associa- 
tion to increase substantially minimum 
comy prehensive coverage premiums and 
alse ‘collision coverage charges. It is not 
expected that changes will be an- 
nounced, if approved, until the latter 
part of March. Generally it is conceded 
that ins surance companies have presented 
4 good case in their requests for higher 
rates as 1946 experience shows business 
‘till underwritten at a loss despite rate 
h ts granted during the last two years. 
Nate increases in other states will likely 
he sought after the New York Depart- 
ment has acted. 








RATE BILL IN D. OF C. 


_ strict of Columbia Commissioners 
‘re opposing the All-Industry bills and 
vorting a rate regulatory bill framed 
Superintendent Jordan and _ intro- 
ucel in Congress by Representative 
1M)son of Illinois. While the D. of C. 
Lot ‘ssioners favor the general purposes 
ot the AIC bills they believe the Jordan 
ih. até more nearly fills the needs of 
¢ trict as his bill sets up a less ex- 
ig ve department to handle rating 
rs. The chief differences in the 
ls rest in matters of administration. 


Sterling Offices, Ltd., Anniversaries 
Thirtieth Year of Establishment of Sterling and Thirty-fifth of 





Start of Reinsurance Career of A. Rendtorff, 
Managing Director 


Two anniversaries of the Sterling 
Offices, Ltd., a reinsurance firm which 
does an international business in fire, 
casualty and marine insurance, whose 
main offices are at 25 Birchin Lane, Lon- 
don, and which has its own offices in the 
United States, Canada and France, are 
being observed. Managing director of 
the parent company is A. Rendtorff of 
London. The anniversaries are of the 





A. RENDTORFF 


thirtieth year of establishment of the 
Sterling Offices, Ltd., which was formed 
to take over A. F. Pearson & Co., 
founded in 1877, and the thirty-fifth an- 
niversary of Mr. Rendtorff’s start in the 
reinsurance business on his own. 


A. Rendtorff Has Wide International 
Acquaintance 


Mr. Rendtorff, recently a visitor to 
this country, one of many trips he has 
made here, has an unusually large ac- 
quaintance with insurance executives 
world wide, a highly specialized knowl- 
edge of international insurance business 
and of conditions in a large number of 
countries. Key men of the organization 
have traveled collectively more than a 
million miles during the past thirty 
years covering every country where re- 
insurance is needed. 

The Sterling organization believes 
that it arranged the first American sur- 
plus reinsurance treaty to be written. 
This was for a large British company 
and was consummated in 1886. 


Presidents of New York and 
Canada Offices 


The New York office was established 
in 1919. President of Sterling Offices, 
Ltd., in New York City is Paul R. Wil- 
lemson. Prior to joining the organiza- 
tion he was with London Guarantee & 
Accident, first in Copenhagen and then 
in this city. He started as secretary of 
the Sterling Offices and became New 
York manager in 1931. Vice president 
of the Sterling Offices here is Joseph 
W. McLoughlin, who has been with 
the company eight years. Before going 
with the Sterling Mr. McLoughlin was 
with the Excess Insurance Co. of Amer- 
ica for many years. 

President of the Sterling Offices of 
Canada, Ltd., is Verner R. Willemson. 
The office was opened in Toronto in 
1940. V. R. Willemson has been with 
the Sterling for the past’ twenty years 
and a large part of that time was spent 
in the London main office. 


Career of Mr. Rendtorff 
Mr. Rendtorff, head of the Sterling 
organization, has had an unusually in- 


teresting career, starting as a clerk in 
1902 with the 


Copenhagen _ general 








agency of the London Assurance. In the 
Danish Army he rose from private to 
lieutenant, resigning his commission in 
1906 owing to an accident. He went te 
London and there served in company 
underwriting capacities until 1912 when 
he set up business on his own account 
as a reinsurance manager and _ broker. 
Five years later, Sterling Offices, Ltd., 
was organized to take over the business 
and its merger with A. F. Pearson & 
Co., came immediately afterwards. 

Among his affiliations is knight, Royal 
Danish Order of the Dannebrog; Free- 
man, City of London; member of the 
Royal Automobile Club of London. His 
deep interest in sports is demonstrated 
by his membership in the Insurance 
Rifle Club, Amateur Swimming Associa- 
tion. He also belongs to the Insurance 
Chess Club of London. 

One of Mr. Rendtorff’s contributions 
to the business is the book he published 
in 1927 entitled “A History of Reinsur- 
ance with Sidelights on Insurance.” This 
commemorated the fiftieth anniversary 
of the Sterling-Pearson business, and 
in 1931 a second edition, revised and en- 
larged, was published. Further data 
since then has been collected and de- 
posited with the Chartered Insurance 
Institute, where they are available for 
the future. 


The Sterling Offices 

Discussing the Sterling Offices a Brit- 
ish insurance paper, the Post Magazine, 
said in 1942: 

“In the early Pearson days, the work 
of a reinsurance intermediary included 
the keeping of block sheets and a num- 
ber of these old documents have been 
preserved by Sterling Offices in London, 
showing business handled by the firm 
in the ’70’s for several leading British 
companies with whom business relations 
have continued without a break to the 
present day. 

“A coat of arms was granted to Sterl- 
ing Offices, Ltd., in 1931 and recorded 
at the College of Arms, conferring on 
the firm a distinction which must be 


Affiliated Photo-Conway 
JOSEPH W. McLOUGHLIN 


unique in the annals of reinsurance in- 


termediaries. It is displayed in one of 
the stained glass windows of the Hall of 
the Chartered Insurance Institute, Lon- 
don, and is the only window represent- 
ing a private firm.” 

“Pickwick Room” 


During the past thirty years hundreds 
of insurance men from all parts of the 
world have been guests of the Sterling 
Offices, Ltd, at its private luncheon 





WILLEMSON 


PAUL R. 





room which is the famous “Pickwick 
Room” in the George & Vulture Inn in 
London. This room has a large collec- 
tion of interesting relics connected with 
Charles Dickens, the novelist. All have 
signed a visitors book and the signa- 
tures now fill seven or eight volumes. 
It is a unique record of contemporary 
insurance men. The room has also been 
the scene of many affairs attended by 
celebrities in the field of public life, 
finance and industry. 


Nisions Fire Cialeenen 
Supported in Congress 


Congressman Leo E. Allen, Represen- 
tative from Illinois, speaking in the 
House last week, voiced strong support 
for the national fire prevention confer- 
ence which President Truman _ has 
called for May 6-8 in Washington. 

“IT express the hope that the Presi- 
dent’s conference next May will see 
municipal authorities from every state 
meeting here in Washington,” said Con- 
gressman Allen, “to confer with ex- 
perienced leaders in the fire-prevention 
and fire-safety field, and with private 
and unofficial groups, all dedicated to 
the solution of this great problem; and 
that out of their serious deliberations 
will emerge a practical and workable 
program which will result in stemming 
the constantly upward trend of fire 
deaths and fire waste. 

“T congratulate the President on call- 
ing this conference, an action which I 
am sure every member of Congress, re- 
gardless of party, will heartily approve. 
Devastating fires know no partisanship, 
and adequate remedies brook none.” 


National i Sientaihe 


Three of the latest fire prevention 
booklets published by the National 
soard of Fire Underwriters, 80 John 
Street, New York City, are the follow- 
ing: 

Standards for the installation of 
sprinkler equipments. This is a 140-page 
pamphlet. 

Standards for the design, installation 
and construction of containers and per- 
tinent equipment for the storage and 
handling of liquified petroleum gases. 
Standards for the installation of 
blower and exhaust systems for dust, 
stock and vapor removal or conveying 

These various standards are those 
recommended by the National Fire pro 
tection Association. 


COMMISSIONER’S SALARY BILL 
A bill to increase the salary of the 
Iowa Insurance Commissioner was in- 
troduced in the state senate by Senator 
George Faul, Des Moines, and Senator 
John Berg, Cedar Falls. The two sena- 
tors proposed that the salary be in- 
creased from $5,000 to $7,500 a year. 
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Markham & Co. Is Now 
Seventy-five Years Old 


PROMINENT ST. LOUIS AGENCY 


George D. Markham, Present Head of 
Office, Entered Agency in 1881; 
Former President of NAIA 
The general insurance agency firm of 
W. H. Markham & Co. of St. Louis, is 
currently celebrating its seventy-fifth 
anniversary. George Dickson Markham, 
the leading member of this firm, is one 
of the few surviving charter members of 
the National Association of Insurance 
Avents. Although he doesn’t spend much 
time at the insurance agency’s office, 
staying at home mostly, he still is in- 
terested in its affairs and in the insur- 

ance industry. 

Born at New Haven, Conn., in 1859, 
Mr. Markham was educated at Harvard. 
He entered the W. H. Markham & Co. 
in 1881 and learned the fundamentals of 
the insurance business under the capable 
euidance of his father, W. H. Markham. 
He later received his LL.B. from Wash- 
ington University of St. Louis in 1891 
and his A.M. from Harvard in 1914. 


Backs Rating Schedule 

When he actively entered the insur- 
ance business the St. Louis Board of 
Fire Underwriters was fighting for the 
St. Louis Rating Schedule. This sched- 
ule, which established drastic rate re- 
ductions for buildings erected in accord- 
ance with the specifications prescribed 
by the board was a momentous contri- 
bution to St. Louis and the insurance 
business in general. Mr. Markham early 
devoted himself to the furtherance of 
the “slow-burning construction sched- 
ule” and practically all of the large 
wholesale dry goods, clothing manufac- 
turing, millinery and miscellaneous mer- 
cantile buildings on Washington Avenue 
were erected in accordance with the fire 
underwriters’ specifications. He was 
also a pioneer advocate of the sprinkler 
system protection for commercial and 
industrial plants. 

Mr. Markham has been president of 
the National Association of Insurance 
Agents, the Missouri Association of In- 
surance Agents and the St. Louis Insur- 
ance Board. He was a director of the 
United States Chamber of Commerce, 
representing the NAIA from 1931 to 
1933. He was the head of the Bureau 
of Music at the Louisiana Purchase Ex- 
position (World’s Fair) in 1904, and also 
a director of the Exposition Co. which 
produced the World’s Fair. Mr. Mark- 
ham made some fine contributions to at- 
taining that distinction for St. Louis. 

He has been vice president of the St. 
Louis Symphony Society since 1900, and 
was president of the Associated Harvard 
Clubs in 1905 and overseer for Harvard 
from 1907 to 1913, also vice president of 
the Harvard Alumni Association in 1923. 
He was president of the St. Louis Char- 
ter Division Conference in 1908 that 
paved the way for the adoption of a 
modern city charter for St. Louis. He 
served as chairman of the executive 
committee of the St. Louis Centennial 
celebration in 1909. He was a member 
of the City Council of St. Louis in 1901- 
1905 and also has served as a trustee for 
the St. Louis Mercantile Library. One 
of his chief contributions to the com- 
munity was his work as chairman of the 
charities committee of the St. Louis 
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Agents to Give Views on 


Windstorm Deductibles 


Members of the Texas Association of 
Insurance Agents are being given an 
opportunity to express themselves on 
whether they prefer an optional or man- 
datory windstorm deductible, the refer- 
endum ballots having been mailed to 
each member with a request that ballots 
be returned by March 1. This is not a 
poll for the Board of Insurance Com- 
missioners but is merely to record the 
official position of the Texas Association 
so that the Commissioners and the 
Texas Association rates and form com- 
mittee will have the information as to 
the wish of the majority of Texas 
agents. 

The probable charges for removal of 
the clause can be’ based only on past 
records and opinions of experienced 
agents and company men. Along the 
Texas seacoast the agents are familiar 
with the flat charge of $12 (or $30 for 
three years and $48 for five years) for 
the removal of the old $50 deductible 
that applied only to the seacoast terri- 
tory. Some company men have said 
that the old $12 charge was too low. 

Executive Secretary Drex G. Fore- 
man of the Texas Association has 
pointed out that in Florida the basis for 
removing the $100 deductible on the 
Atlantic Coast side is to increase the 
rate 50%, with a minimum = annual 
charge of $25 per building for one year 
or $62 for three years and $100 for five 
vears. Some company men feel that the 
Florida plan would be the minimum for 
which they would ask if the deductible 
is made optional and it seems probable 
that the companies would ask for a 
higher minimum than $25 on dwellings 
since the Texas deductible applies to 
the dwellings and outbuildings as a unit. 


Newhouse & Sayre Open 
Dallas Service Office 


& Sayre, Inc. of New 
York has opened a_ service office in 
Dallas, Texas, this month. This office 
will have supervision of the entire 
state and will be under the direction 
of Robert M. Overton with offices at 
411 Great National Life Building. 

Mr. Overton was graduated from Col- 
gate University and has been with New- 
house & Sayre since 1941 except for 
nearly three vears spent in the Army 
as a warrant officer in the Air Corps. 
He was an underwriter and special 
agent in the New York office prior to 
his transfer to Texas. 

Newhouse & Sayre, Inc., are under- 
writing managers for all risks and in- 
land marine insurance for the Home 
of New York and its affiliates. They 
are also aviation general agents for the 
Employers Group of Boston. Their juris- 
diction for both groups of companies is 
countrywide and they maintain service 
offices in most of the principal cities. 


Newhouse 





Chamber of Commerce which. studied, 
advised and recommended for the legiti- 
mate charities of St. Louis and safe- 
guarded the business men and other 
residents from charity frauds. 

The other members of the firm of W. 
H. Markham & Co. are Charles S. Drew, 
Holton R. Price, George Oliver Carpen- 
ter, Jr., William T. Jones, Jr., W. B. 
Knight, Jr., and O. Ford Morrill. 
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Automobile Field Men 


Holding Conferences 


Approximately twenty field men of 
the Automobile and Standard Fire con- 
cluded a four-day series of conferences, 
February 13, at the companies’ home of- 
fice in Hartford. These field men made up 
the first of three groups of field repre- 
sentatives of the companies in forty-one 
states who will be called to the home 
office for business conferences. The sec- 
ond group was in Hartford during the 
week of February 17, and the third 
during the week of February 24. 

The conference program was con- 
cluded with a dinner at the Hartford 
Club. Clarence T. Hubbard, secretary 
of the two companies, was toastmaster. 
George G. Traver, acting head of the 
public relations department of the Na- 
tional Board of Fire Underwriters, 
spoke on public relations. Following 
Mr. Traver’s address talks were given 
by several officers of the two companies. 
The companies’ fire prevention motion 
picture, “Friend or Foe” was shown. 





Ontario Fire Losses in 
1946 Slightly Higher 


Due to a sharp increase in the final 
three months, fire losses in Ontario for 
1946 showed an increase of $66,000 over 
1945 and the insured loss was $575,200 
higher. This is revealed in a preliminary 
report issued by the Ontario fire mar- 
shal’s office. In the final quarter there 
were 5,029 fires, the loss was $3,980,511 
and insured loss $3,293,842. In the like 
quarter of 1945 there were 4,540 fires, 
the loss was $3,478,858 and insured loss 
$2,829,492. 

For the year it is estimated there 
were 17,698 fires, the loss was $14,530,- 
231 and insurance loss $11,978,780. In 
1945 there were 17,646 fires, the loss 
was $14,464,189 and insurance loss $11,- 
403,572. 

There were thirty-nine convictions ob- 
tained in the year in arson cases against 
two acquittals, with seven cases pend- 
ing. 


NATIONAL ELECTRICAL CODE 

The National Board of Fire Under- 
writers has published the 1947 National 
Electrical Code, standard of the Na- 
tional Board for electric wiring and ap- 
paratus. This code, covering nearly 400 
pages, is recommended by the National 
Fire Protection Association. It was 
approved as American Standard by the 
American Standards Association last 
October. 





Featuring 


PITTSBURGH, PENN. 


CONFLAGRATION 


of Jan. 27, 1917! This great fire is the 
background of the March 9th radio fire 
drama! 


Broadcast Sunday over 200 MBS sta- 
tions, the Yankee Network in New Eng- 
land and the Don Lee Chain on the 
West Coast. 10 stations broadcast at 
other times of the week. See your news- 
paper for time and station! 


ASK YOUR FRIENDS TO TUNE IN 


YOUR Rrapio sHow 








Dallas May Obtain Lower 
Fire Rate This Year 


Failure of fire insurance companies to 
adjust and settle before January 1 the 
million dollar fire loss of the Neiman- 
Marcus store, the Burrus mill and eleva- 
tor and the R. E. Krochman fires will 
save insurance buyers of Dallas at least 
$170,000 and possibly as much as $340,000 
in 1947, Fire losses are charged against 
each Texas city when the claims are 
paid and not when the fire occurs. The 
heavy Dallas losses of 1946 will be paid 
in 1947 and charged against the 1947 
record, The insured losses of Dallas 
paid in 1946 will run slightly over one 
million dollars while the premiums hit 
an all-time high of approximately $3,400,- 
000, enabling Dallas to be relieved of its 
present 5% penalty, making the rate 
normal after March 1 and perhaps giv- 
ing the insurance buyers a 5% credit 
from the normal. eae 

The latest available statistics for Dal- 
las show a loss ratio between 51% and 
52% for the calendar years 1942-1946 
inclusive and 52% is the dividing line be- 
tween a normal rate and a 5% credit. 





General Agents to Meet 


The American Association of Insur- 
ance General Agents will hold its annual 
meeting at the Hotel Adolphus in Dal- 
las, Tex., on April 28-30. 
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N. Y. Supreme Court Decision on 


Appraisal Clause 


ie New York Supreme Court in 
\ew York County has ruled in favor of 
iintiff-assured in a case against the 
\,,erican of Newark involving the ap- 
prasal clause in a use and occupancy 
The appraisal clause in the policy 
hel by Jacob G. Cohen stated that “in 
the insured and this company are 
unable to agree as to the value of the 
subsect of this insurance, or the amount 
of loss thereon, or the time necessary 
to rebuild, repair or replace the prop- 
erty described as covered by this policy, 
the same shall be determined by ap- 
praisal in the manner provided by this 
policy. 3 

In the complaint served upon the in- 
surance company, it was alleged that the 
insured had demanded an appraisal pur- 
suant to this clause but that the insur- 
ance company had refused to name an 
apraiser in its behalf and failed to pro- 
ceed with or consent to such appraisal. 


Company Defense 


In attempting to examine an officer 
of the American in advance of trial with 
respect to the refusal of the insurer to 
name an appraiser and the company’s 
failure to proceed with or consent to 
an appraisal, counsel for the insurance 
company opposed application in court 
claiming that the allegations with re- 
spect to the appraisal proceedings “are 
mere surplusage” and “not a necessary 
part of plaintiffs prima facie case” and 
opposed the examination of its officer 
with respect to such appraisal proceed- 
Ings. 

Counsel for the plaintiff urged in court 
that the company’s contention was _ in- 
consistent with the fact that the policy 
contains a compulsory appraisal clause 
as a condition precedent to recovery and 
that in view of the refusal of the com- 
pany to proceed with the appraisal as 





Lomas Assistant Manager 


Of FCAB at Baltimore 


The Fire Cos.’ Adjustment Bureau an- 
nounces appointment on March 1 of 
Randolph C. Lomas as assistant mana- 
eer of the Baltimore, Md., office. He 
succeeds J. R. Graham, who is_ being 
relieved of administrative duties be- 
cause of ill health, Mr. Graham will 
continue as a member of the Baltimore 
staff, but his activities will be curtailed. 

Mr. Lomas has been a member of the 
adjusting staff since 1925, having served 


in the Scranton, Wilkes-Barre and 
‘ y 

Philadelphia offices. He was branch 
manager at Wilkes-Barre when he en- 


tered the United States Coast Guard 
service in March, 1943, and upon return- 
ine to civilian life in January, 1945, he 
ined the adjusting staff at Philadel- 
DP 





William C. Brown Dies 


Villiam Chester Brown, 85 years old, 
who was Missouri state agent for the 
Pennsylvania Fire and North British 
& Mercantile for more than fifty years 
Prior to his retirement several years 
aco, died February 9 at his home in 
Kirkwood, St. Louis County. Mr. Brown 
served as president of the Kirk- 
Wi Board of Education for some 
'y years and was an honorary mem- 
her of the North British & Mercantile 
Li ted 50-Year Club. He was the oldest 
Menber of the St. Louis Pond of “the 
Goose having joined that organiza- 
Nor on September 13, 1910. 

“vce his official retirement from the 


Dost of state agent, Mr. Brown had 
vorsed on a part-time basis, having 
(desi: space in the Charles L. Crane 
\xeney Co, St. Louis. During World 
War T he served on the Missouri 


Insurance Board. 


in U. & O. Policy 


demanded, it is necessary to establish 
upon the trial of the action facts con- 
stituting a waiver on the part of the 
company with respect to the appraisal 
clause and particularly in view of the 
further provision of the policy that suit 
cannot be brought “unless all the re- 
quirements of this policy shall have been 
complied with.” 

Supreme Court Justice Hecht, before 
whom the application was made, decided 
in favor of the plaintiff and in direct- 
ing that the company submit to such ex- 
amination, stated in his opinion “in view 
of the language of the appraisal clause 
it would seem that resort to appraisers 
was a condition precedent to an action 
on the policy. It follows that in order to 
make out a good cause of action where 
there has been no appraisal, plaintiff 
must allege as part of his case facts to 
establish a waiver of the appraisal clause. 
The motion for an examination before 
trial is accordingly granted as to all 
items.” 

Alex Davis of the law firm of Gold- 
stein & Goldstein appeared as attorneys 
for the plaintiff. The law firm of Powers, 
Kaplan & Berger represented the insur- 
ance company. 


Petersburg, Sold by Bank, 


Resumes Fire Operations 
The Petersburg Insurance Co. of 
Petersburg, Va., one of the oldest in- 
surers in the state, has been sold by 
the Petersburg Savings & American 
Trust Co. to independent owners. Jo- 
seph T. Mason is president, Worthing- 
ton Romaine, vice president, and D’Arcy 
Roper II, secretary-treasurer. These 
three were connected with the company 
when it was controlled by the bank. 
The insurance company started in 1860 
as a banking and insurance company 
and continued in both lines of business 
until 1918 when the insurance company 
was incorporated separately, with $200,- 
000 capital and $100,000 surplus. In 1932, 
when the company had over $550,000 
capital and surplus, it reinsured with 
the New Hampshire Fire and until its 
recent sale was inactive. 


NEW FCAB OFFICE IN FLORIDA 

The Fire Companies’ Adjustment Bu- 
reau has opened a new branch office at 
615 First Avenue, North, St. Petersburg, 
Fla. R. S. Stratton, for twenty years 
associated with the Western Adjustment 
& Inspection Co. as adjuster and branch 
manager and more recently with the 
Miami branch, has been appointed 
adjuster-in-charge, 





OPPORTUNITY 





Washington has flashed the green light GO AHEAD on building. 
Millions of dollars will be spent for the remodeling and building of 


new homes, factories and buildings for commerce and industry. 


This is unlimited opportunity for insurance agents to cover the risks 


both in the building stage and on the completed structures. 


The Phoenix-London Group offers Contractors’ Public Liability, Con- 


tractors’ Protective Liability, Builders’ Risk, Workmen’s Compensation, 


Elevator Liability, Steam Boiler and Machinery Insurance, Fire and 


Extended Coverage, Plate glass, among other timely building coverages. 


Millions in premiums for new policies. We are prepared and ready to 


assist you to adequately meet your prospects’ needs. 





‘Phacnix- 
London 


GROUP 


THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 





55 FIFTH AVENUE: NEW YORK 









PHENIX ASSURANCE CO., Ltd. 
IMPERIAL ASSURANCE COMPANY 
COLUMBIA INSURANCE COMPANY 

UNITED FIREMEN'S INSURANCE CO. 


LONDON GUARANTEE & ACCIDENT CO., Ltd. 
PHEENIX INDEMNITY COMPANY 






TEXAS RATE BILLS HEARING 





One Would Remove State Board Au- 
thority to Make Rates; Opposed by 
Agents and Company Organizations 
The hearing befote the Texas Senate 
Insurance Committee on S.B. 183 and 
S.B. 213 on February 26 attracted state- 
wide attention. The bills, one to de- 
control the Texas Board of Insurance 
Commissioners from its present author- 
ity to make rates and prescribe forms 
as to fire insurance and the other as 
to casualty insurance, are being sup- 
ported by Ralph Soape, director of the 
Insurance Buyers Institute, described as 
“an independent organization for insu 
ance buyers exclusively.” The bills are 
being opposed by the Texas Association 
ot Insurance Agents and various com- 
pany organizations and by independent 
groups, such as the Dallas Retail Mer- 
chants Association, and other trade 

associations. 

The bills propose to make of the 
Texas Board of Insurance Commission- 
ers a mere statistical bureau and would 
require that each company file a sched- 
ule of its own rates and its own policy 
forms as a public record. The bills would 
empower the Insurance Commissioners 
to issue “cease and desist” orders to any 
companies whose rates were excessive, 
inadequate or discriminatory but insur- 
ance lawyers do not agree on procedure 
and some feel that a long series of 
court cases would result. At present the 
board sets the maximum rate for fire 
insurance and prescribes forms and en- 
dorsements, but any company may file 
a deviation from the maximum rate. 


N. ¥. Ring Rody Elects 


Governing Comm. Members 


The New York Fire Insurance Rating 
Organization, at its twenty-fifth annual 
meeting in New York City recently 
elected the following members of the 
governing committee for a three-year 
term: 

G. Z. Day, president, 
New York; F. FE. Sammons, president, 
Hanover Fire; H. C. Conick, United 
States manager, Royal-Liverpool Group ; 
T. J. Irvine, president Imperial Assur- 
ance, and P. C. Cothran, vice president, 
Phoenix of mead 


Northern of 


Planet Premiums $641,881 


The Planet Insurance Co., wholly 
owned by the Standard Accident of 
Detroit, completed its first year of op- 
eration in the fire and marine fields 
with net premiums of $641,881 reported 
through its 889 agents. 





NORWICH UNION MANAGER 

J. E. Haskins has been appointed gen- 
cral manager for Canada and New- 
foundland of the Norwich Union Fire, 
Canada Security and Eagle Fire of New 
York. E. M. Whitley has been appointed 
to the Canadian board of directors of 
the Norwich Union Fire and the Nor- 
wich Union Life. He recently retired 
from the general managership in Canada 
of the Norwich Union Fire. 





25 YEARS WITH ROYAL 


William A. Jordan, Jr., is celebrating 
completion of twenty-five years of serv- 
ice with the Royal as fieldman. After 
serving the company as special agent in 
South Carolina for one year he was 
transferred to Virginia where he has 
been serving the company as special for 
twenty-four years with headquarters at 
Richmond. He started out in the busi- 
ness as local agent at Dixon Springs, 
Tenn. Albert Jordan, a younger brother, 
is Superintendent of Insurance for the 
District of Columbia. 





STANDARD FIRE BILL IN MAINE 

A bill is now in the Maine legislature 
which would substitute the 1943 New 
York standard fire policy for the present 
Maine standard form. 
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Dallas Wars on Financing Agencies 
Not Providing Proper Auto Coverage 


The insurance, automobile and finan- 
cial industries of Dallas are concerned 
over the “pack” in some automobile 
time payment contracts which — has 
caused many complaints to be lodged 
with the Dallas Better Business Bureau. 
One complainant borrowed $200 on a 
car and signed a twelve-month note for 
$200. which was supposed to include 
financing charges and a $60 premium 
for insurance coverage. Following a loss 
the borrower was told by the finance 
company that he had no insurance on 
the car. 

\ young Dallas veteran bought a car 
for $550, making a cash payment of 
$200, leaving a balance of $350. He 
signed a twelve-month note for $525, 
represented as including the unpaid 
balance, an unspecified financing charge 
and $50 premium on an insurance policy. 
The actual premium shown on the pol- 
icy he subsequently received was $10, 
making the financing charge of $165 
on a $350 balance for twelve months. 

General Manager Duffield Smith of 
the Dallas Better Business Bureau has 
asked cooperation of local agents and 


Berkeley Conflagration 
Motivates Radio Drama 


The conflagration in Berkeley, Calif., 
on September 17, 1923, was believed to 
have started near a schoolhouse in San 
Pablo Canyon near the junction of the 
canyon highway and Berkeley Road. It 
was just another brush fire to residents 
of Berkeley. At the same time in Oak- 
land, a vicious fire was sweeping, men- 
acing Mills College and many of the 
Berkeley firemen were lending a hand 
The Berkeley fire came roaring down 
Wildcat Canyon about 1 o’clock that 
Monday afternoon. 

In Berkeley they called out 7,500 
volunteers to fight the fire—most of 
them University of California students 
The end of the conflagration was not 
reached until 640 buildings were de- 
stroyed and $6,000,000 worth of prop- 
erty lost. 

This fire motivates the fire drama 
“Dead Give-Away,” the latest in the 
“Crimes of Carelessness” radio series. 
“Dead Give-Away” is the story of Pro- 
fessor Day, a professor of criminology 
at the university who is placed on trial 
for the murder of Secretary Penny Lin- 
coln, a student at the University. Suave, 
confident Irving Lash, a lawyer, offers 
to undertake the defense of the accused 
who claims he is “the victim of the most 
perfect case of circumstantial evidence 
anyone ever contrived.” 

“Dead Give-Away,” sponsored by the 
National Board of Fire Underwriters, 
will be broadcast from New York on 
Sunday afternoon, March 2, at 3:30 p.m. 
over WOR and the MBS network and 
by over 200 other stations throughout 
the country. Professor Day is played by 
Scott McKay, currently appearing in a 
leading role in the New York stage suc- 
cess, “Another Part of the Forest,” and 
in the new motion picture, “Duel in the 
Sun.” Berry Kroeger, on Broadway 
with Ingrid Bergman in “Joan of Lor- 
raine,” plays the role of narrator, “Steve 
Jackson.” 





LOUIS ERNST DEAD 





Former Staff Member of The Eastern 
Underwriter; Had Been on Many 
Trade Papers 
Louis Ernst, 76, formerly of editorial 
staff of The Eastern Underwriter, died 
a few days ago at his home in Staten 
Island where he had been living since 
leaving the newspaper field. After ex- 
perience on daily papers Mr. Ernst went 
with The Music Trades and Musical 
\merica, where he was for some years. 
He was a conscientious, hard worker 
who knew much about the inner work- 

ings of newspaper offices. 


of reputable automobile dealers in a 
program that will protect car purchasers 
from such gouging practices by obtain- 
ing information showing, separately, in 
dollar and cents, (a) financing, and (b) 
insurance, charges in every transaction 
at the time the deal is made. 

At the February membership meeting 
of the Dallas agents association Mr. 
Smith told the local agents that some 
Dallas automobile dealers and financing 
agencies made the finance charges as 
high as the uninformed and unsuspect- 
ing customer will stand. A high charge 
having been put over on the purchaser, 
some financing agencies when they buy 
the contracts from the dealers deduct 
their standard or regular charge (some- 
times called discount) and return the 
balance, over and above the legitimate 
reserve, to the dealer; this overcharge 
being called a “pack” according to Mr. 
Smith. Some of these “packs” include 
overcharges for insurance premiums, or 
insurance contract with less coverage 
than the automobile purchaser believes 
is included; or, premiums may _ be 
charged for insurance and included in 
the note even though such insurance 
coverage may not actually be provided, 
said the Better Business Bureau official. 


McKowen and Morrison Are 
Advanced by New Hampshire 


Austin V. McKowen has been elected 
a secretary and George W. Morrison 
has been named an assistant secretary 
of the New Hampshire Fire. Mr. Mc- 
Kowen started with the Granite State 
Fire, an affiliate of the New Hampshire, 
in 1922 and became special agent in 
Maine in 1933. Five years later he was 
advanced to state agent. Mr. Morrison 
has been with the company many years 
and since 1934 has been agency superin- 
tendent. 

Directors of the company voted the 
regular quarterly dividend of fifty cents, 
payable April 1 to stockholders of record 
on March 10. 

In his annual report to the stockhold- 
ers President James D. Smart declared 
that an increase in rates is imperative. 
He pointed out that the loss ratio on a 
written basis for 1946 was 45.82%, with 
an expense ratio of 41.58%, showing a 
trade profit of $1,366,660. This profit, 
however, is offset due to the large in- 
crease in premiums written which pro- 
duced an unearned income reserve of 
$2,798,324, showing an underwriting loss 
of $1,431,663. The depreciation in value 
of securities amounted to $1,050,306, 
producing a net loss to surplus of $2,- 
371,156, he said. 
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TAVERN BEGINNINGS... Continuing a London custom, 
early American underwriters conducted their business in taverns. 
In 1761 Philadelphia underwriters met at the London Coffee 
House where they maintained the Old Insurance Office. It re- 
quired only two clerks to run it, their working time being from 
12 to 1 midday and 6 to 8 in the evening. An exciting rivalry 
went on with the New York Insurance Office next door, where 
policies were returned to NewYork for underwriting. During the 
Revolutionary War, Philadelphia’s insurance center changed 
from the London Coffee House to the City Tavern. New York 
and Boston also had tavern headquarters for Marine and other 
underwriting. In many inns in other parts of the country, it was 
the custom to set aside one room solely for insurance business. 


The National Union and Birmingham Companies have long realized 
the stimulating benefits of friendly rivalry among insurance companies 
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BROADENS WRITING POWERS 





F. & G. Fire Votes to Amend Chari-- 
Changes Company Name; Elects" 
Matthai a Director 

Stockholders of the Fidelity & Gya-. 
anty Fire Corp., fire insurance affiliate 
of the United States Fidelity & Gy; 
anty Co., have approved amendment 
the company’s charter, authorizing j: (5 
conduct casualty and surety busi 
and to issue participating policies, ‘lye 
management does not intend to 
cise these powers at the present { 

Stockholders also have approve! 4 
change in the company’s name to ‘ie 
Fidelity & Guaranty Insurance ( 
to describe the nature of its busincse 
more accurately. 

Joseph F. Matthai, executive ce 
president of the U, S. Fo & G.. wae 
elected a director of the fire company 
which wrote net premiums of $10.<7- 
542 in 1946, an increase of $1,632,034 
over the previous year. 


Reinsurance Corp. of N. Y. 
Presents 1946 Statement 


The financial statement of the Rein- 
surance Corp. of New York for Decem- 
ber 31, 1946, shows admitted assets of 
$9,561,936, of which $5,388,611, or 56.4%. 
represented cash and Government hond 
holdings. Policyholders’ surplus amounted 
to $6,363,964 as compared with $6,655,642 
at the end of the previous year. 

Robert G. Clarke, president of thie 
corporation, states that despite the many 
unusual incidents adversely affecting fire 
insurance, the underwriting profit of 
the corporation almost equalled that for 
1945. Investment income increased so 
that the combined earnings for the year 
from reinsurance and investments were 
within a few thousand dollars of the 
amount shown by the corporation for 
the record year 1945. 

The corporation has been active in 
development of an American market for 
excess of loss reinsurance, sharing its 
business with the members of a group 
composed of the corporation, National 
Reinsurance and certain leading fire 
insurance companies comprising the Ex- 
cess Reinsurance Association. 


New Rate Bill in N. Y. 


The Risk Research Institute rating 
bill was introduced in the New York 
State Senate this week by Senator Mac- 


Neil Mitchell. 








Self-Insurance 


(Continued from Page 1) 


sixty-seven cents was charged by the 
companies, where to break even at least 
a rate of $2.09 should have ben set. 
Criticizing the government’s fire insur- 
ance office ever more severely, since this 
office had been charging as low as 
sixty-three cents, the committee report 
has noted that of late the government 
has been charging an even dollar. On 
this slbject, the report states: 

“Ts it little wonder that the Alberta 
government insurance office has advised 
us that their rate would be one dollar 
for three years, and even in the face 
of this increase express doubt that the 
rate would not go higher than one 
dollar if something were not done to re- 
duce the very serious loss ratio. 

Self-Insurance 

On the question of self-insurance, th¢ 
committee report said: 

“Where such proposals have been 
brought forward, the motivating factot 
has been that statistics indicated an un- 
duly high rate was being charged by 
regular insurers having regard to the 
loss experience. In the case Ol 
school insurance in Alberta, our investi- 
gation shows that instead of the !oss 
ratio being low on school property the 
reverse is true, and we regret that we 
can hold out to our membership 1° 
prospect other than substantial increases 
unless school authorities take immediatt 
steps to combat and reduce the adverse 
loss experience.” 
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Automobile Decisions on Insuring 


Agreement, Repairs and Negligence 


By JoHN SmmpPson 


Insuring Agreement Not Clear 

\; automobile was purchased on the 
instalment plan, the purchaser giving his 
used car in part payment. The transac- 
tion was evidenced by three documents: 
(1) an agreement of (2) a bail- 
ment lease and (3) a receipt. The pur- 
er became involved in an accident. 


sale, 


as 
Ju ide ment was secured against him. He 
sued the sellers on alleged agreement to 
secure public liability insurance for the 
purchaser’s protection. 

It was held that the 
this contract including an alleged parol 
agreement between the parties specify- 
ing what insurance the purchaser was 
entitled to and had received under these 
the jury. 
The issue was what insurance the sellers 
agreed to supply. 

The agreement of sale stated fire, 
theft and property damage ($50 deduc- 
tible); the lease named fire and theft; 
the receipt stated that it was property 
damage and liability; the parol evi- 
dence was that it was property damage 
($35 deductible) fire, theft and liability 
insurance for $5,000 and $10,000. 

Citing Pennsylvania decisions, the 
Pennsylvania Supreme Court held, Cal- 
deroni v. Berger, 50 A. 2d 332, that in 
such a situation it becomes a question 
for the jury to determine what the par- 
ties actually meant. Judgment for the 
pb purchaser, on a verdict for 
2.004, was affirmed. 


construction of 


writings was a question for 


ok * * 


Repairer Delegates Repairs to Another 


An owner delivered his automobile to 
a repairer to finish a repair job which 
the repairer had begun but had not com- 
pleted. The repairer, because of other 
employment and illness, was not able to 
make the repairs, and, without the own- 
er’s knowledge, engaged a mechanic at 
another place of business to repair the 
car. The repairer drove the owner’s car 
to this place of business and left instruc- 
tion as to the repair work and the re- 
imn of the car to the repairer’s resi- 
dence. 

The day after it was supposed to be 
redelivered, the repairer learned that 
lie car had been stolen by the mechanic 

the place of business where the re- 
urer had left it, driven to Zenia, Ohio, 
nd place of business 





| wrecked. The 
Where the car was left was not an auto- 
mobile repair shop, but was an auto 

ecking lot and a place where used 
{s of automobiles were offered for 


(he owner of the car brought an ac- 
against the repairer for loss of the 
‘and reversed a judgment which was 
rined on appeal. Johnson v. Stein- 
“f Ohio Court of Appeals, 70 N. E 
<U 483, 
he trial court found that the de- 
lant was a bailee for hire and had 
not exercised ordinary care in taking 
Plaintif?s automobile to the wrecking 
lot to have it repaired. An intermediate 
court (Common Pleas) found that the 
endant had breached his contract of 
‘ailment by delegating the performance 
his undertaking to another. The 
rt of Appeals also so found, stating 
e law of the duties of a bailee in such 





of cases to be found in 12 A. L. R,, 
page 1322. 
+ 2 2 
Garage Owner Held Not Liable for 
Damage 
A transportation company owning a 
number of trucks had a number of 
them repaired and kept up by a motor 
car company. While one of these trucks 
was undergoing repairs in the latter’s 
garage a fire occurred, in which it was 
damaged. An insurance company paid 
on its policy and then sued the motor 
car company on its subrogation rights, 
contending that that company was liable 
under the doctrine of res ipsa loquitur. 

This plea was rejected by the trial 
court and the insurance company ap- 
pealed from a judgment for the defend- 
ant. The judgment was affirmed by the 
Louisiana — of Appeals, Pacific Fire 
Ins. Co., Inc., Eunice Motor Car Co., 
Inc., 28 So. 34, ‘474 

The Appellate Court stated the gen- 
eral rule as to the doctrine of res ipsa 
loquitur as applied to any case in which 
it is involved, and the theory on which 
it is based. The doctrine, the Louisiana 
court says, “gives rise to some sort of 
presumption or an inference of negli- 
gence on the part of the defendant, and 
in a fashion changes the burden of proof 
to some extent, but that is all. * * * 

“With regard to cases of bailment in 
which the rule is invoked, the rule 
seems to be that a bailee, in order to 
escape liability for loss by fire of goods 
which he has under bailment is not held 
to the duty of showing exactly how the 
fire originated and all that it is required 
to do is to show that it was free of 
negligence. 

“In other words, a plaintiff in such a 
case cannot rest merely upon a showing 
that he had bailed his property and that 
it was damaged by a fire in the bailee’s 


premises, and that it then devolves upon 
the bailee to show exactly how the fire 
occurred in order to exonerate himself 
from liability. The burden placed on the 
bailee is to show that he was free from 
negligence without having to account 
tor the actual cause of the fire.” 


Burden of Proof on Bailor 


The court cited Louisiana cases which 
it interpreted to mean that once the 
bailee has shown that the damage was 
caused by fire and also shown his free- 
dom from negligence in connection with 
it, the burden of proof then shifts back 
to the bailor to show that there was 
fault or negligence on his part before 
he can recover. The questions in this 
case were whether the defendant had 
shown that it was free of negligence 
in the fire and if so then had the plain- 
tiff bailor shown any fault or negli- 
gence against it. 

The defendant, according to the evi- 
dence, operated a well-kept garage. On 
the day this fire occurred two mechanics 
had been instructed to remove the gaso- 
line tank from off the truck which was 
to be repaired and while that operation 
Was going on an explosion was heard. 
A witness who had been working under- 
neath a car next to the truck testified 
that he saw the tank lying against the 
back of the truck and resting on the 
floor, with flames around it. 

The two mechanics had been using 
an electric drop light which was placed 
across the frame of the truck about two 
to four feet from the gasoline tank. The 
witness did not notice at that time 
whether the bulb of the drop light was 
broken, or whether it was burning, but 
after the fire he noticed that it was 
broken. The defendant's shop foreman, 
hearing the noise, walked from the store- 
room into the garage and saw the flames 
still confined to the area to the left of 
the tank. After the fire had been put 
out the tank was lying on the floor about 
three feet to the rear of the truck. 








Speculation Not Conclusive 


That was the proof on start of 
the fire, and the court considered the 
origin confined within the realm of con- 
jecture and speculation. The court held 
that “such suspicions or coincidences as 
are found in the testimony do not jus- 
tify any definite conclusion as to any 
specific act of negligence.’ 

The fact that the two mechanics were 
not called as witnesses by the defendant 
did not raise any presumption that the 


defendant was trying to hide facts from 


Assureds Win Cases Involving 
Damage by Water and Windstorms 


In an action to recover on windstorm 
policies covering direct loss or damage 
by windstorm, but excluding liability for 
loss caused by water or rain unless the 
building first sustains actual damage to 
the roof or walls by the direct force of 
the wind, the evidence part of 
the plaintiff was held sufficient to pre- 
sent a question of fact for the jury, and 
judgment for the plaintiff, entered upon 
a verdict after a trial before the court 
and a jury, was affirmed by the New 


on the 


York Appellate Division. Campbell v. 
Hartford Fire Ins. Co., 66 N. Y. S. 2d 
178 


* * * 


Action was brought on a fire policy to 
which was attached an extended cov- 
erage rider insuring against windstorm, 
cyclone, etc. but expressly excluding 
“damage caused by water or water 
driven by the wind,” to recover the 
value of a house alleged to have been 
destroyed by windstorm on September 
14, 1944. The house was situated at 
Sea Isle City, N. J. The policy was for 
$4,000, $3,500 of which was on the 
building and $500 on its contents. 

The jury was carefully instructed that 


the plaintiffs could only recover “if the 
damage were brought about by the wind 
itself directly.” The jury returned a 
verdict for a $3,500 loss, with interest 
thereon. 

On appeal the insurance company con- 
tended that the testimony regarding the 
cause of the destruction was purely cir- 
cumstantial, and the jury’s finding con- 
jectural, 

The appellate court held that the 
question whether the loss was caused 
directly by wind or water driven by 
wind was a question of fact properly 
submitted to the jury; and the jury hav- 
ing found that the resulting damage was 
occasioned solely by the wind the judg- 
ment was affirmed. 

The evidence, when considered most 
favorably to the plaintiffs did not, it 
was held, establish with any degree of 
certainty that the destruction was oc- 
casioned directly by water or water 
driven by wind. And the appellate court 
could not say as a matter of law that 
the evidence adduced did not establish 
with reasonable certainty that the direct 
cause was not the windstorm, Murphy 
v. Insurance Co. of North America, 
A 2d 


Pennsylvania Supreme Court, 50 
217. 
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the court. They were both service men 
who had gone to the Pacific war area at 
the time of the trial, so that lack of 
their testimony could not give rise to 
the usual presumption. 

One judge dissented on the ground 
that it appeared to him that unless there 
was negligence on the part of the two 
mechanics, both employes of the de- 
fendant, the explosion and the resulting 
fire would not have occurred and that 
the doctrine of res ipsa loquitur should 
apply; and that defendant had not re- 
butted the presumption of negligence 
and therefore should be held liable. 


National Union Fire 


Assets at Record High 


The forty-sixth annual statement of 
the National Union Fire of Pittsburgh, 
Pa., for the year ending December 31, 
1946, has been released. The statement 
discloses total admitted assets of $29,- 
981,421, highest in the history of the 
company and an increase of $3,027,795 
as compared with December 31, 1945. 

Liabilities, except capital and volun- 
tary reserve, amounted to $22,598,238. 
Included in this figure were $15,849,377 
held in reserve for unearned premiums, 
$3,375,613 reserved for claims and $3,- 
373,248 reserved for taxes and other lia- 
bilities. 

Surplus as regards policyholders on 
December 31, 1946, was $7,383,183 which 
amount included a voluntary reserve of 
$1,000,000 and capital of $1,100,000. 





All-Industry Bills Are 
Introduced in Michigan 


The All-Industry bills were introduced 
in the Michigan legislature last week 
but their reception is as yet uncertain, 
inasmuch as preliminary meetings of the 


state’s All-Industry committee, named 
by Commissioner David A. Forbes, have 
been comparatively free from contro- 


versy over merits of the measures at the 
Commissioner’s request. He told those 
present that he had pledged himself to 
oe the bills offered in the Michigan 
legislature and that he felt all objections 
should be voiced to the legislature. 
Because differences do exist, however, 
regarding advisability of enacting the 
bills in the form recommended by the 
\ll-Industry Committee, another meet- 
ing of the state committee is being 
called for March 12 at which the bills 
are to be thoroughly discussed in an 
effort to narrow the range of differences. 





AGENCY PROMOTES LEWIS 
Frank J. Lewis, 
ciated with the 


who has been asso- 

Jacksonville, Fla., in- 
surance firm of McCrory, Armstrong & 
Waters, Inc., for nearly twenty years, 
has been named vice president of the 
firm. He is active in the Florida Insur- 
ance Agents’ Association, is immediate 
past president of the Jacksonville In- 
surors Association and is chairman of 
the fire prevention committee of that 
organization. 
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Executives to Oppose 
Auto Security Fund 


ALBANY HEARING ON MARCH 5 
Dorsett Issues Statement on N. Y. De- 
partment Bill; Will Fight It 
Vigorously 
With a legislative hearing on the New 
York Department bill to set up a motor 
vehicle liability security fund scheduled 
to be held at Albany at 2 p.m., March 5, 
strong opposition to it has developed in 
the Association of Casualty & Surety 
Executives. In the language of General 
Manager J. Dewey Dorsett expressed in 
a statement issued February 25: “We 
will oppose it as vigorously as we know 

how.” 

As reported last week, Superintendent 
of Insurance Robert E. Dineen issued a 
supporting statement when the bill was 
introduced (S. 1579). Contrary to the 
published report, neither the American 
Mutual Alliance nor the New York State 
Association of Local Agents has taken 
any stand for or against the bill up to 


this time. General Manager A. V. Grulin 
of the American Mutual Alliance ad- 
vises The Eastern Underwriter: “This 


organization has not taken a_ position 
either for or against the proposed New 
York automobile security fund bill. The 
matter has not yet received considera- 
tion of our membership.” 

From J. W. Rose, Buffalo, secretary 
of the agents’ organization, comes the 
following: “Leaders of the New York 
State Association have not yet had an 
opportunity to examine the automobile 
liability security fund bill. Believe New 
York State agents particularly those 
having experience with company liquida 
tion, will favor the bill in principle.” 


Statement of Dorsett 
Following is Mr. Dorsett’s statement 
in full: ; 

“On February 13, Superintendent ot 
Insurance Robert E. Dineen released to 
the press a statement wherein he an- 
nounced sponsorship and support for the 
creation of a security fund to protect 
the people of New York State against 
loss due to the failure of an insurance 
company in New York writing automo- 
bile insurance in the state. 

“As a matter of information, we deem 
it proper to say at this time that the 
Association of Casualty & Surety Ex- 
ecutives is opposed to the enactment of 
this proposed legislation. As much as 
we dislike to be in opposition to the Su- 
perintendent, it is our plan to oppose it 
and give in detail our reasons for op- 
posing the proposed security fund when 
the matter comes before the proper 
legislative committees. 

“Tt is our considered opinion that un- 
der the able supervision of the Superin- 
tendent, there is now sufficient legisla- 
tive authority in the state of New York 
to enable the Superintendent, to the com- 
plete protection of the public, to prop 
erly supervise the companies doing busi- 
ness in the state without legislation 
which smacks of ‘creeping socialism’ as 
this proposed security fund bill surely 
does. 

Calls Proposal Unsound 

“Basically, the proposal is unsound; 
it is not needed; and is unfair to the 
purchasers of automobile insurance and 
to the companies doing business in this 
state. This proposal involves the imposi- 
tion of a tax, with the insurance com- 
panies designated as the collector, on 
the purchasers of automobile insurance 
for the purpose of guaranteeing the sol- 
vency of insurance companies. We must 
oppose this approach to insurance super- 
vision. 

“Even though some people should con- 


Mahoney Calls Hearing on 
Six N. Y. Insurance Bills 


Senator Walter J. Mahoney, chairman 
of the New York senate insurance com- 
mittee, announces that a public hearing 
on six insurance bills will be held in 
Albany, Wednesday afternoon, March 5. 
\s published elsewhere in these columns, 
the hearing on the motor vehicle lia- 
bility security fund bill is scheduled for 
2 p.m. on that day. Following are the 
other bills: 

The W. J. Mahoney bill making illegal 
or void contracts or agreements for 
monopoly or in restraint of competition 
in the business of insurance (S. Int. 
1385, Printed No. 1514). 

The W. J. Mahoney bill providing for 
regulating trade practices in the busi- 
ness of insurance pursuant to act of 
Congress and prohibiting unfair methods 
of competition or unfair or deceptive 


acts of practice (S. Int. 1386, Printed 
No. 1515). 
The W. J. Mahoney bill authorizing 


the Insurance Superintendent to review 
cooperative activities among rating or- 
ganizations and insurers and to prevent 
unfair or unreasonable practices (S. Int. 
1578, Printed No. 2114). 

The Motor Vehicle Liability Security 
Fund bill (S. Int. 1579, Printed No. 
1726) introduced by W. J. Mahoney. 

The MacNeil Mitchell multiple line in- 
surance, automobiles and aircraft—do- 
mestic (S. Int. 1864, Printed No. 1726). 

The MacNeil Mitchell bill multiple 
line insurance on risks outside the 
United States (S. Int. 1863, Printed No. 
2091). 

N. Y. STATE FUND TAX BILL 

The New York State Insurance Fund 
would be subjected to the 2% premium 
tax now paid by domestic companies un- 
der the provisions of a bill (A. Int. 774) 
introduced by Mr. Hatfield and which 
amends section 187 of the tax law. 





sider the principle involved sound, which 
we certainly do not, then surely a close 
examination of the bill will reveal pro- 
visions that cannot be defended. 

“Upon close examination and thought- 
ful consideration, we believe the propo- 
sal will be found to be unwise and un- 
necessary. We shall oppose it as vigor- 
ously as we know how.” 
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Multiple Line Bills 
Entered in New York 


FAVORED BY RISK RESEARCH 


Would Permit American Cos. to Write 
All Types of Risks Abroad; Write 
Autos and Planes 





Two multiple-line coverage bills have 
been introduced in the New York State 
legislature by Senator MacNeil Mitchell 
(Rep. N. Y. City). One of the bills 
(S. Int. 1864) seeks permission for fire 
and marine companies to write bodily in- 
jury and property damage insurance on 
automobile and aircraft, now permitted 
to be written only by casualty companies 
and for casualty and surety companies 
to write fire, theft and collision insur- 
ance on automobiles and aircraft, now 
permitted to be written only by fire 
companies. 

The other bill (S. Int. 1863) would per- 
mit American fire, marine, casualty and 
surety companies to insure any and all 
types of risks overseas. Each bill stipu- 
lates financial requirements to be met by 
insurers, precedent to the use of the 
powers proposed, and both if enacted, 
will become effective July 1. Both bills 
are supported by Risk Research Insti- 
tute, organization of insurance buyers, 
which supported similar measures last 
year which failed of passage. However, 
last vear a multiple line reinsurance 
measure was adopted and permission 
was given to the casualty companies to 
write the personal property floater. 


May Write Any Risks 


Under S. 1863, it is stated that any 
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class of company, with specific exception 
of life insurance and contracts for the 
payment of annuities, may “reinsure 
risks of every kind and description” and 
“write any and all kinds of insurance 
on risks outside of the United States, 
its territories and possessions, provided 
it maintains a surplus to policyholders 
of not less than $1,500,000.” In the case 
of mutuals and reciprocals, it would also 
require a deposit with the Superintend- 
ent of Insurance of not less than $250,000 
in eligible securities. 

In a statement issued in connection 
with these two bills, Risk Research In- 
stitute expressed confidence that Super- 
intendent of Insurance Robert EF. 
Dineen will favor the measures, al- 
though he opposed them when they ap- 
peared in different form last year, as 
part of a five-point program. It bases 
this confidence on a department spon- 
sored bill at this session which would 
permit fire, theft and collision writing 
by casualty companies, but makes no 
provision for extension of the powers 
of fire or marine underwriters. “It is 
possible,” the statement says, “that these 
underwriters will favor the institute. bill 
to protect their market.” 


Dineen Makes Study 


The statement says that Superinten- 
dent Dineen has had an extensive study 
made by his Department of multiple-line 
powers granted to and exercised by in- 
surers operating under other jurisdic- 
tions. Besides a nation-wide review of 
practices in this country, two of his 
deputies were sent to England to study 
the situation there. While it is under- 
stood that Canadian procedures will be 
looked into before the work is com- 
pleted, the statement continues, “it may 
be that the forthcoming Superintendent's 
annual report will show that sufficient 
progress has already been made to indi- 
cate that liberalization of the New York 
law is desirable at this time.” 

In conclusion, the Risk 
statement says: 

“The basis for the buyers’ proposals 
have been five recommendations of the 
‘Diemand Committee’ of the National 
Association of Insurance Commissioners, 
headed by John A. Diemand, president 
of the Insurance Co. of North America 
group. Although the ‘Diemand report’ 
stirred considerable controversy at 
time of its publication, in 1944, all 
points of the institute’s 1946 progr 
received strong backing from promi: 
insurance industry leaders last y: 
Stronger and more extensive sup] 
is anticipated this year, especially 
view of the Department-sponsored au 
mobile bill.” 


Research 


C. & S. ASSN’S NEW MEMBER C?} 

The Home Insurance Co. of Haw 
Ltd., has been accepted for members! 
in the Association of Casualty & Sur 
Executives, giving it sixty-six mem! 
companies. The Home of Hawaii, 
ganized in 1911, is also licensed in Ca 
fornia. 
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AUTO RATE MEETING IN CONN. 


Leslie Will Meet With Agents’ Commit- 
tee; Auto Safety and Compulsory 
Bills Introduced 

CG neral Manager William Leslie of 
he National Bureau of Casualty & 
Surety Underwriters has agreed to hold 
erence with a committee of the 
Connecticut Association of Insurance 
\cents with respect to the contemplated 
.se in automobile liability and prop- 
erty damage rates in that state. Under 
the Connecticut law, the increase cannot 
into effect without approval of 
the [asurance Commissioner. In a special 
1 to members William H. Wiley, 
execi'ive secretary of the Connecticut 
association, informed the members that 
he lad been in communication with Mr. 


Leslic. “counseling caution in the matter 
of another increase in auto insurance 
rate : 


Mr. Wiley also visited Mr. Leslie in 
New York when Mr. Leslie agreed to 
confer with the committee of agents 
before presenting to Commissioner W. 
Ellery Allyn the petition for a rate in- 
crease. The date for the meeting has 
not yet been set. 

\r. Wiley also reported on the legisla- 
tive situation. A bill has been introduced 
in the legislature (House Bill 546) for 
a new safety responsibility law, similar 
to the modern laws now in effect in 
fourteen states. The Connecticut asso- 
ciation is supporting this bill. The legis- 
lative committee is opposing a bill intro- 
duced in the senate (Senate Bill 390) 
jor compulsory automobile insurance, 
similar to the Massachusetts law. 

The headquarters office of the associa- 
tion at Hartford is urging all members 
to answer a questionnaire regarding the 
number of licensed producers in their 
offices, for use in legislative affairs. To 
date, 443 member agencies have re- 
sponded, representing 1,111 agents in- 
dividually licensed. There are 206 mem- 
ber agencies which have not yet re- 
sponded, 


Five Comp. Bills Signed 


By Governor of Delaware 


Gov. Walter W. Bacon of Delaware 
has signed five bills amending the state 
workmen’s compensation law and which 
were based on recommendations in his 
biennial message to the General Assem- 
bly. 

The principal features of the amend- 
ments are to provide compensation for 
life in the case of total disability; to 
cut out the limitations of $20 for surgi- 
cal, medical and hospital expenses dur- 
ing the first thirty days of a period of 
disability and to provide merely that the 
costs of such services shall not exceed 
the regular cost; fixing the wage of a 
volunteer fireman on which compensa- 
tion is based as the wage he receives 
in his regular employment, and provid- 
ing | boven of compensation for life, 
instead of 500 weeks, under the second 
oe fund law. 





lowa Auto Responsibility 
| Bill Passes House 103 to 1 


the house of the Towa legislature on 
February 18 passed by a vote of 103 to 
I ar automobile financial responsibility 
bill which would require a motorist in- 
volved in an accident of $50 damage or 
person injured, 

lose his driver’s 


‘led. The 


to guarantee liability or 
until the case 
goes to the 


license 


bill 


now 





INSURANCE BILLS IN MINN. 


\ bill to create a disability benefit 
from contributions by employes for 
ment of benefits to individuals who 
‘re disabled or ill has been introduced 
in Minnesota legislature. Another 
ould divert the present 2% pre- 
im tax now paid into the state’s gen- 
‘ fund by casualty companies to po- 
‘ension funds. This bill — only 
Twin Cities and Duluth 


to the 


Bills Would Raise Comp. 


Benefits in Minnesota 


Bills liberalizing compensation insur- 
ance benefits have reached both Minne- 
sota houses. They increase the amount 
payable for accidental death from $7,500 
to $10,000; liberalize indemnities for 
loss or injury of specified members of 
the body; raise minimum weekly com- 
pensation payments from $10 to $15 and 
the maximum from $24 to $30; increase 
the period of benefits for temporary 
total disability from 300 to 350 weeks 

The sponsors of the bills admit that 
they will increase compensation insur- 
ance rates probably as much as 20%. 





ALL-INDUSTRY BILLS IN MO. 

A casualty and surety rate regulation 
bill (S. 139) patterned on the All-Indus- 
try bill, has been introduced in the Mis- 
souri legislature. This is in keeping with 
the assertion made by Insurance Super- 
intendent Owen G. Jackson in his speech 
of January 28 before the Associated In- 
dustries of Missouri in St. Louis, that 
he intended to have the All-Industry 
bills introduced. They are opposed by 
the Missouri Association of Insurance 
Agents. 


W. H. HENSHAW IS PROMOTED 





Hartford Steam Boiler Elects Him Vice 
President; Was Ass’t V. P. in 
Charge of Underwriting 

Wallace H. Henshaw, 
an assistant vice president of the Hart- 
ford Steam Boiler Inspection & Insur- 
ance Co., was elected a vice president 
at the meeting of the board of directors 
of the company at Hartford, February 
24. 

Mr. Henshaw is a graduate of the en- 
gineering courses of Brown University. 
He joined the Hartford Steam Boiler in 
1936 after thirteen years of experience 
in boiler and machinery underwriting. 
He was in the agency department of the 
company until 1944 when he was made 
underwriting secretary. 

In 1946, Mr. Henshaw was elected to 
the position of assistant vice president 
and assumed charge of all underwriting 
matters. 


who has been 





FEDERATION TAKES STAND 

The Insurance Federation of Massa- 
chusetts, formerly neutral on state rat- 
ing legislation, is now actively support- 
ine the so-called Massachusetts pro- 
ducers’ bill, as opposed to the All-In- 
dustry bills. 





never forgets! 


But an elephant’s memory is not neces- 


sary to recall the tremendous losses which 


are caused by dishonest employees—the 


headlines in the daily papers are a con- 


stant reminder. 


The best safeguard against such 


losses is the protection afforded by 


fidelity insurance. 


> 


Casualty Insurance Co. + Fire Insurance Co. 


1617 Pennsylvania Boulevard 
PHILADELPHIA, PA. 


W. STANLEY KITE, President 


CASUALTY * 





BONDS 


¢ FIRE *« MARINE 








AMENDS ITS RATING BILL 


Risk Research Institute Revises Section 
8 of Regulatory Measure as Result 
of Washington Conferences 


As a result of recent Washington con- 
Risk 


changed its proposal for regulation of 


ferences, Research Institute has 


concerted actions affecting insurance and 
insurance rates. Most important change 
made is in section 8 of the bill which 


now reads as follows: 


“No insurer, person or organization shall act 
in this state in concert with any other insurer, 
person or organization under an agreement that 
affects the price structure of insurance or that 


otherwise affects a substantial part of the in- 
surance business within this state, unless and 
until such agreement has been filed with and 


board 
less than 

interest, 
that 


board. Whenever the 
vhall find, after hearing held on not 
ten days’ written notice to parties in 
specifying the matters to be considered, 
such agreement unreasonably restricts compe- 
tition, tends unreasonably to create a monupoly, 
or is otherwise inimical to public interest, it 
shall issue an order, specifying in what respects 
it finds such agreement inimical to public inter- 
est. revoking said approval and stating when, 
within a reasonable period thereafter, such re- 
vocation shall become effective. Said order shall 
not affect any action taken pursuant to such 
agreement prior to expiration of the period 
stated in said order, and shall be subject to 
judicial review.” ee 


Attention is also called to a typogra- 
phical error in the eighteenth line of 
subsection (e) of section 3 (Insurance 
Board) of the bill. Properly written, 
this line should read: 

“has been established within a_ state 
which has enacted and is ‘enforcing’ 
laws contain 

The appearance of the word 
ing” is an error, 


approved by the 


“end TS 


says Risk Research. 


BRUMBAUGH PROMOTED 





Elected Secretary of Reales Globe-Royal 
Indemnity Cos.; Formerly Pro- 
duction Mgr.; His Career 
Richard B. Brumbaugh, who has ably 
served as production manager of the 
Kagle-Globe-Royal Indemnity Cos. at the 
New York office handling the companies’ 
Western and Pacific Coast department, 
has been elected to the post of secre- 
tary of these three casualty companies 
in the Royal-Liverpool Group. In this 
capacity Mr. Brumbaugh will be imme- 
diate assistant to Executive Vice Presi- 
dent George W. McCagg who is in 
charge of western and Pacific Coast op- 
erations of the Eagle-Globe-Royal In- 

demnity Cos. 

Mr. Brumbaugh’s connection with the 
Royal-Liverpool Group dates back to 
1931 when he joined the Globe Indem- 
nity’s newly opened office in Los Angeles. 
The following year, when the operations 
of the Eagle-Globe-Royal were consoli- 
dated in a single office, he was assigned 
to the engineering department there. 
From 1933 to 1940 he was successively 
safety engineer, special agent and assis- 
tant manager at that office. 

In 1942 he was sent to Grand Rapids, 
Mich., to open a branch office. In July, 
1943, he was called to the New York 
office and made assistant production 
manager of the Eagle Indemnity, being 
advanced in 1945 to production manager 
of that company. In July, 1946, he was 
assigned to the post which he now re- 
linquishes to assume his new responsi- 
bilities. 

Mr. Brumbaugh brings to his new 
position a wealth of well-seasoned ex- 
perience which will be helpful in pro- 
moting the companies’ production activi- 
ties. 


Claim a a Aherne 


John M. Aherne of Bigham, Englar, 
Jones & Houston, New York admiralty 
and marine insurance lawyers, was 
speaker at the February meeting of the 
Inland Marine Claims Association in 
New York last week. He traced the de- 
velopment of carrier’s liability from 
early days to the present, including com- 
mon law, Interstate Commerce Commis- 
sion regulations, freight forwarder’s act 
and other laws. Following his talk there 
was a spirited question and answer pe- 
riod. 
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American-Associated’s 
Premiums Gained 32.6% 


TOTAL ASSETS UP TO $72,143,728 





Schleyer Says Your's Unprofitable Re- 
sults Arose Out of Unfavorable 
Factors Now Being Overcome 
The American-Associated Insurance 
Cos. of St. Louis report total admitted 
assets of $72,143,728 at the close of 1946, 
a gain of $7,865,011 over the 
year. Premium income for the four com- 
group—the American 
\utomobile, American Automobile Fire, 
Associated Indemnity and Associated 
ire & Marine—totaled $46,020,400, rep- 
resenting a gain of 32.6% over 1945. 
Lines other ths in automobile incre “4 
38.2%. Automobile lines increased 29.79 
which gain resulted almost entirely from 

rate increases. 

The parent company and the two 
\ssociated Companies show reduced 
surpluses, due in part to the customary 
burden upon surplus because of sub- 
stantial increases in premiums written. 
Phe parent company’s surplus reflects 
an added penalty resulting from = an 
inter-company reinsurance treaty where- 
by the parent company took over from 
the fire company a volume of low rated 
collision business, effective January 1, 
1946, As a result, American Automobile 
ire finished the year with a substantial 
increase in its surplus. 

Over-all underwriting loss for the four 
American-Associated Cos. was $3,200,- 
300, compared with a gain of $233,092 in 
1945. For the parent company the loss 
shown in the operating statement was 
$3,745,132: for American Automobile 
Fire the loss was $124,574; for Asso- 
ciated Indemnity an underwriting profit 
of $928,777 was reported, and for Asso- 
ciated F. & M., the underwriting loss 
was $259,370. 


previous 


panies in the 


President Schleyer’s Comments 

President Lee Schleyer, in comment- 
ing upon the situation, said: “1946 must 
oo down as an unsatisfactory year in 
insurance history. While many classes 
of insurance performed disappointingly, 
the automobile third party and collision 
lines probably were hit the hardest. The 
premiums in force at the beginning of 
1946 for the automobile third party and 
collision lines had been written at rates 
that were geared to gasoline rationing 
and to a nationwide, wartime speed 
limit. But, they had to be run off under 
wide open traffic conditions with the 
limits removed on both gasoline con- 
sumption and on speed. Although rate 
increases have been made in these lines, 
their full effect could not be reflected 
in the 1946 results. 

“About the only consolation in the 
picture is that the unprofitable results 
arose out of unfavorable factors that, to 
some extent, are now being overcome. 

“There is reason to believe that the 
worst has been seen and that the com- 
panies may fare much better in 1947. 

“Those companies will best serve the 
public interest, their agents, and them- 
selves in 1947 who zealously police their 
underwriting and keep a close control 
of their expenses.” 


Washington State Expects 
Higher Auto Rates Soon 


\nother increase in automobile liabil- 
ity insurance rates in Washington State 
will be asked soon by National Bureau 
of Casualty & Surety Underwriters. In- 
surance rates increased 10 to 80%, ef- 
fective February 17, in some twenty- 
seven states, including Alaska and the 
District of Columbia. 

To date the Seattle office of National 
Bureau reports “no information of an 
impending increase.” Rates on personal 
injury and property damage insurance 


in Washington were raised last June 
24. Any proposed increases must be 
submitted to William A. Sullivan, state 


Insurance Commissioner, before being 


put into effect. 
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NAMED AFTER GRANDFATHER 





President Clyde Young of Monarch Life 
Delighted When His First Grandson 
Is Given His Name 

Frank S. Vanderbrouk, executive vice 
president, Monarch Life of Springfield, 
and Mrs. Vanderbrouk proudly an- 
nounced several days ago the arrival of 
their first son after two daughters— 
Clyde Young Vanderbrouk, weight nine 
pounds at birth. 

But no one was any happier over the 
blessed event than Clyde W. Young, 
president of Monarch Life, after whom 
his first grandson was named. 


Coin Dispenser Insurance 


Franklin H. Ellison, Brooklyn, has 
registered with the New York Secretary 


of State a trade mark, “The Ellison 
Insur-Self System,” to be used on a 
container holding accident insurance 


policies, each in a separate envelope, 
to be dispensed from the container by 
insertion of a coin. 


MARYLAND CASUALTY CHANGES 








Durham Resident Vice President at 
Atlanta; Leak Manager at 

Charlotte, N. C. 

Durham, for the last six years 
resident manager of the Charlotte N. 
C., office of Maryland Casualty Co., 

Jaltimore, has been appointed resident 
vice president of the company’s Atlanta 
office, and John D. Leak, former man- 
ager of the bond department of the 
Charlotte office, has been appointed man- 
ager of the office. 

Both appointments are effective April 
1, when Ed L. Castleton, now resident 
vice president in Atlanta, will move to 
the home office as executive vice presi- 
dent of the company. 

In the interest of efficiency and added 
service to the producing agents in the 
\tlanta and Charlotte territories, certain 
clerical and administrative functions of 
the two offices will be combined in the 
Atlanta office, with Mr. Durham having 
general supervision over the operation 
of both offices. 


H. M. 


Auto Assigned Risk Plan 


. 
Enacted in California 

Governor Earl Warren of California 
has signed a bill passed by the legisla- 
ture setting up a statutory assigned risk 
plan for automobile public liability and 
property insurance, replacing the volun- 
tary plan which has been in effect for 
a number of years. 

It was enac ted as an emergency meas- 
ure due to withdrawal of the California 
State Automobile Reinsurance Associa- 
tion from the voluntary agreement. Un- 
der terms of the new law, the plan must 
have the approval of the Insurance Com- 
missioner before it can become effective. 


COUGHLIN SPEAKS AT ALBANY 
Bernard J. Coughlin, Hartford Acci- 
dent & Indemnity Co., delivered an ad- 
dress, “Public Relations in the Insur- 
ance Business,” at the meeting of the 
Insurance Women of Albany (N. Y.), 
Iebruary 27. The following day, Helen 
Potter, president of the organization, 
and Margaret O’Connor, past president, 
were guests on a_ radio program, 
“Women Worth Knowing.” 


STARLING AND MERRICK TALK 
Howard M. Starling, manager of the 
Washington office of the Association of 
Casualty & Surety Executives, and 
Wayne Merrick manager of the claims 
bureau of the association, spoke before 
the Washington Claim Men’s Associa- 
tion, February 13. 
U. S. F. & G. AMENDS | CHARTER 
Stockholders of the United States 
Fidelity & Guaranty Co. have ratified 
amendments to the charter permitting 
the company to write fire and allied 
lines and marine insurance and to issue 
participating policies. 


Ladd Retires From F&D 
Joins Bonner-Campbell Co. 


Don M. Ladd, co-manager of the Los 
Angeles branch office of the Fidelity & 
Deposit Co. of Maryland, has resigned 
from the company, and has become 
affiliated with the Bonner-Campbell Co., 
agent and broker, in an executive ca- 
pacity. 

Mr. Ladd came to Los Angeles in 
1923, and was associated with Allen T. 
Archer, now president of the National 
Association of Insurance Brokers. In 
1925 he joined the National Surety Co. 
office in Los Angeles, and in 1929 be- 
came affiliated with the F&D office in 
Los Angeles. 





Los Angeles Forum Award 
Goes to John Sutherland 


John Davidson, of Joy & Davidson, 
brokers, president of the Los Angeles 
Insurance Forum, announces that the 
board of directors of the forum has se- 
lected John Sutherland, president of the 
Allied Compensation Insurance Co., to 
receive the forum’s award for outstand- 
ing contribution to the insurance indus- 
try in Los Angeles County during the 
past year. 

Mr. Sutherland was selected due to 
his work in preparing and getting ac- 
cepted a new improved workmen’s com- 
pensation policy. Gene E. Groff, CPCU, 
attorney with the law firm of Hindman 
& Davis, was appointed by President 
Davidson to head the committee to 
select an appropriate award. 





MARY DONLON SUPPORTS BILL 





N. Y. Compensation Board Chairman 
Issues Statement; Would Enlarge 
Silicosis Benefits 

Mary Donlon, chairman of the New 
York State Workmen’s Compensation 
Board, has issued a statement in sup- 
port of a bill introduced by Senator 
Alexander A. Falk of New York and 
Assemblyman Frank A. Gugino of Buf- 
falo, members of the joint legislative 
committee on industrial and labor con- 
ditions, to enlarge workmen’s compensa- 
tion benefits when workers are totally 
disabled or die as the result of silicosis 
or other dust diseases. 

“Compensation for silicosis has been 
increased year by year since 1936 as 
measures for control of the disease have 
been developed,” Miss Donlon explained, 
“and the experience of employers de- 
monstrates that benefits payable for total 
disability and death from _ silicosis 
should now be equal to those payable 
for other occupational diseases. 

“This bill marks a long step forward 
in the elimination of inequalities in 
workmen’s compensation benefits in in- 
dustries subject to the hazards of sili- 
cosis and other harmful dust diseases.” 

The bill was prepared in conferences 
held by Miss Donlon with representa- 
tives of industry, labor and carriers and 
has the approval of those who partici- 
pated in these conferences. 





MULCAHY NAMED IN BOSTON 





Nominated as President of Surety Claim 
Association; Roach Talks on 
Salvage Rights 


The following slate of officers for the 
ensuing year was submitted by the nomi- 
nating committee to the Boston Surety 
Claim Association at its last meeting, 
February 11: 

Bart E. Mulcahy, Century Indemnity 
Co., president; Joseph FE. Harrington, 
New Amsterdam Casualty Co., vice 
president; John Morley, National Surety 
Corp., secretary; Robert K.~ Taylor, 
American Surety Co., treasurer. 

Nominations for executive committee 
were as follows: Gregory Sullivan, 
Home Indemnity Co.; Michael Hally, 
Employers’ Liability Assurance Corp.; 
Lester L. Ivers, Travelers Insurance Co. 

Ralph F. Roach, Boston attorney, ad- 
dressed the meeting on the subject: “A 
Paying Surety’s Salvage Rights Against 
a Bankrupt Principal.” 





Schisler and Gorton 
F. & D. Vice Presidents 


GARY BLACK NAMED TO BOarp 





Littleton and Linsenmeyer Promote: to 
Posts of Assistant Secretary: 
Their Careers 


J. Stacey Schisler and Dan E. Gorton 
were elected vice presidents of the 
Fidelity & Deposit Co. of Maryland. and 
Oliver W. Littleton and Francis X. 
Linsenmeyer were elected assistant 
secretaries at the meeting of the board 
of directors of the company in Palti- 





more, February 19. 
At the annual meeting of the stock- 
holders preceding the directors’ meet- 


ing, Gary Black, son of the late Van- 
Lear Black, formerly chairman of the 
board of the F&D, and grandson of 
H. Crawford Black, one of the founders 
of the company, was elected a member 
of the board. Mr. Black is a nephew 
of Harry C. Black, board chairman of 
A. S. Abell Co., publisher of the JPalti- 
more Sun and Evening Sun, with whom 
Gary Black has been associated as a 
partner in various enterprises since his 
— from the Army in October, 

45. 

Mr. Schisler has been associated with 
the F&D since 1910, when he _ joined 
its legal department as a clerk. He js 
a graduate of the University of Mary- 
land Law School and a member of the 
Maryland Bar. He has been connected 
with the company’s claim department 
since 1914, for many years as attorney 
and more recently as manager. 

Gorton at Los Angeles 
Mr. Gorton is in charge of the com- 


pany’s branch office in Los Angeles 
and succeeds the late William M. 
Walker who was for many years a 


vice president of the company and head 
of its organization in Southern Cali- 
fornia. 

Mr. Littleton has been a member of 
the F&D’s home office organization 
since 1914, and is manager of its salvage 
department. He is a graduate of the 
University of Maryland Law School and 
a member of the Maryland Bar. 

Mr. Linsenmeyer is manager of the 
judicial department in the company’s 
New York office and has been connected 
with the F&D since October, 1934. He 
is a graduate of the University of Balti- 
more Law School and a member of the 
3altimore Bar. 





United National Indemnity 
Promotes John L. Shaw, Jr. 


Vice President T. A. Long of the 
United National Indemnity Co., casu- 
alty affiliate of the National Fire Group, 
announces the promotion of Jolin L. 
Shaw, Jr. to agency supervisor in charge 
of agency development in the New Eng- 
land States and upper New York State. 

Mr. Shaw was appointed special agent 
for Connecticut and Rhode Island . 
December, 1945, for the United National 
Indemnity after several years of under- 
writing and servicing experience with 
the American Surety Co. and service in 
the Army. He is a native of Connecticut 
and a graduate of Trinity College, class 
of 1935. He will continue to make his 
headquarters at the executive and ad- 
ministrative office of the National Fire 
Group in Hartford. 


WOULD SELL STOCK IN CAL. — 

The Republican Indemnity Co. 0o! 
Tucson, Ariz., has filed with the Depart- 
ment of Insurance of California an ap- 
plication for a permit to sell in Calitornia 
6,66623 shares of common stock i 4 
par value of $10 a share at a price Ol 
$30 a share, to net the company a ‘otal 
of $200,000; also to sell 30,000 share: ol 
preferred stock of a par value of *2 4 
share at a price of $10 « share, to net 
the company a total of $300,000. [he 
company is admitted to transact aut )/0- 
bile insurance in California. In its me 
state it is authorized to transact «110° 
mobile, workmen’s compensation «nd 
liability insurance. 
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se are the items we would present 


to you this week ...and others too 
humorous to mention : 
* * * 


the Central Park Zoo, N. Y., the 
other day, we saw what seemed to me 
an ¢ieminate monkey—hand on hip, ’1 
everything. The label on the cage indi- 
cated we were looking at (don’t shoot!) 
—q chim-pansy. 
x *« * 

According to Jack Norworth, “Adver- 
tising is costly, but it is cheaper than 
oblivion.” 


- 


x * * 

With so many youngsters appearing 
on radio programs these days, the par- 
ents of the future will undoubtedly say : 
"Go t t) school and learn your N. B. C’ 

% * «+ 

Jake McKanick says that when the 
railroads discovered it was not possible 
to open the car windows, they decided 
to air-condition the trains. 

x «© 

A vice president of a casualty com- 
pany recently made a trip * upper New 
York State on business. On his way 
back he stopped off at Saratoga Springs 
for a week-end, searching, no doubt, 
for the elusive Saratoga Chip. 

* * * 

\ California insurance man_ burst 
right out laughing when they told him 
that the bank in his home town had 
failed. “Didn’t you have an account 





J. S. Phillips and Goodwin 
Reappointed by Dewey 


Jesse S. Phillips, board chairman, 
Great American Indemnity, and Richard 
V. Goodwin, first vice president, Fire- 
man’s Fund Indemnity, have been reap- 
pointed by Governor Dewey of New 
York State to the Insurance Board of 
New York. 

Their present terms expire March 1 
and their new appointments are for 
terms of three years each. 





ORDER IN BANKRUPTCY 





Granted by U. S. District Court in Los 
Angeles Against Shanahan Bros.; 
Sureties Took Over 
\n order in bankruptcy against Shan- 
ahan Bros. Los Angeles contracting 
firm who failed to carry out contracts 
with the Federal Government and 
thereby forced the sureties on their 
hond to take over, has been granted by 
the U. S. District Court on petition of 
a creditors’ committee. Membership of 
this committee includes the surety com- 
panies. (Maryland Casualty primary 

surety) that were on the bond. 

Paul Semple has been appointed trus- 
tee in bankruptcy by the bankruptcy 
referee, and he assumed charge of all 
the properties of Shanahan Bros. Feb- 
ruary 17, The court has ordered counsel 
lor the creditors’ committee to prepare 
findings of fact and an order adjudging 
the firm a bankrupt. 





GARDNER OF NCB ON RADIO 





Safety Publications’ Editor of C. & S. 
Ass'n Signed Up with Mutual Net- 

work as News Commentator 

vert Gardner, publications editor of 
the National Conservation Bureau, ac- 
ccit prevention division, Association 
Ot Casualty & Surety Executives, has 
Joined the Mutual Network to broadcast 
the “Noon Edition,” a coast-to-coast 
news broadcast. He is heard Mondays 
‘trough Fridays from the New York 


Studios 
Mr, ( 


Inte 


Ro} 


Gardner’ S program features human 
st in the news and prominently 
eatur ‘ed are home, traffic and industrial 


= items. He will continue his work 
1 


the National Conservation Bureau. 


there?” 


New Jerse 

he was asked. “Sure,” chuckled Confer y 
i. ¢ , wite’s e 

the chap, “but I had it in my wife’s with as Risks 


name.’ 





x + * 


The greatest factor for forcing men CASUALTY A. W. MARSHALL & co. Binding Office 





‘ork is— re 111 John S#., N.Y.C. 

to work is sag ys =. AUTO. One of New Jersey’s Leading General Agencies Tel. REctor 2-7667 

; ait 3 MARINE RE NEWARK, N. J. 

Shopkeepers on Fifth Avenue, New FIRE 31 CLINTON STREET, J 
York, are trying to get the civic authori- 
ties to reduce the number of parades 
on that thoroughfare. Too late to do MORITZ ADDRESSES FORUM J. E. WATSON LOSES WIFE 
anything about St. Patrick’s Day this Sidney Moritz, Aetna Casualty & John E. Watson, one-time chief ot 


year, 


but it might help to have the , 
marchers sit on the curb, and allow the urety 


Co., spoke before the Surety the fraternal bureau, New York Insur 


spectators to walk by and look at them. Claim Men’s Forum of New York at its ance Department, and also associate 


Eh? 


Our wife is the sort of woman who Walter I 
calls a spade “two spades.” : 


Big aches from little corns grow. 


Ho, 


week. 


meeting February 19, on the subject: chief for a time of its casualty and 
TE ks “Licensed Check Cashing Business.” surety bureau, is receiving sympathy 
. Flynn, chairman of the group, from many friends on the death of his 
announced that through cooperation of wife, Monday, following a heart attack 
mE A the Association of Casualty & Surety Funeral services were held Wednesday 
ie ae Executives, the forum soon will begin evening at his residence, 307 Parkville 


Nae . to distribute law bulletins. Francis A. Avenue, Brooklyn. Mr. Watson retired 
hum! Nothing to do until next 2 i 

Kelley, Excess Insurance Co., will ad- from the Department two years ago 

—MERVIN L. LANE. dress the next meeting, March 12. alter forty vears of conscientious service 











CLIENT GOOD WILL is hard to win—easy to lose. Realizing this truth, Standard 
of Detroit has, since 1884, stressed prompt, equitable loss adjustments and 
earned the good will of agents and assureds alike. Today, Standard’s long 
record for fair dealing is ably maintained by an alert claim organization through- 
out the United States and Canada—continued assurance of prompt, satisfactory 
attention on all just claims whenever or wherever they may be presented. For 
an extra measure of service on all phases of company and agent cooperation 
production, underwriting, safety engineering or claims—you can’t beat Standard 
of Detroit. 


Standard of Detroit Group 
STANDARD ACCIDENT INSURANCE COMPANY, DETROIT 
PLANET INSURANCE COMPANY, DETROIT 
PILOT INSURANCE COMPANY, TORONTO 
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Social Security Board 
Favors State Insurance 


PUBLISHES NEW MEMORANDUM 
Advises State Temporary Disability In- 
surance Coordinated With Unem- 
ployment Compensation 
“Temporary Disability Insurance Co- 
ordinated with Unemployment Insur- 
ance” is the title of a memorandum pre- 
pared by the Bureau of Research and 
Statistics and the Bureau of Employ- 
ment Security of the Social Security 
Administration. This is a revision of a 
former memorandum on the same sub- 

ject. ; 

That this is a forerunner of a pos- 
sible Federal insurance program is indi- 
cated in the last paragraph of the fore- 
word signed by A. J. Altmeyer, chairman 
of the Social Security Board, which 
says: 

“The present publication is restricted 
to substantive and administration prob- 
lems at the state level. It does not 
touch on questions of Federal-state rela- 
tionships in temporary disability insur- 
ance. This is an area which the Social 
Security Administration is ready to con- 
sider in cooperation with state employ- 
ment security agencies, to determine 
ways in which the Federal Government 
can aid states to develop adequate and 
economical programs against wage loss 
caused by disability.” 


Invalidity Insurance 


It is explained in the memorandum 
that the term “temporary disability in- 
surance” is used to describe a system 
of compensation to insured workers for 
the wage loss incurred because of in- 
ability to perform customary work. “For 
an insurance system dealing with ex- 
tended or permanent disability,” it says, 
“the term ‘invalidity insurance’ is used 
as the shortest appropriate term.” 

The memorandum points out that 
there are three cash sickness benefit 
systems now operating in the United 
States—the Rhode Island and California 
state plans, and the Railroad Unemploy- 
ment Insurance Act. Under the title, 
“Costs and Administrative Problems,” 
the memorandum says: 

“Aside from what appears to be a fun- 
damental and an inherent incompati- 
bility between social insurance and ‘con- 
tracting out,’ there are additional rea- 
sons why this approach should be 
avoided. In the first place, underwrit- 
ing and adjudication costs in commer- 
cial insurance are much higher than ad- 
ministrative costs in social insurance. 
In Rhode Island, the amount provided 
for administration is 4% of contribu- 
tions collected; in California it is 5%. 
In contrast, a study made for the Bu- 
reau of Research and Statistics of the 
Social Security Administration shows 
the over-all administrative expenses for 
all forms of health and accident insur- 
ance represented 37% of the premium 
dollar exclusive of fees, licenses and 
taxes, and even in group insurance, 20%. 


Elimination Not Rigorous 


“It is generally assumed that compe- 
tition for business eliminates the less 
efficient. In commercial insurance, how- 
ever, such elimination has not been 
rigorous. For example, the same study 
shows that many health and accident in- 
surance companies continue in business 
year after year even though they pay 
back to their policyholders only forty 
cents out of each premium dollar col- 
lected. Under individual insurance con- 
tracts, their return in benefits to the 
policyholders is even less, averaging only 
about thirty-five cents of each premium 
doliar while under group insurance con- 
tracts it averaged only sixty-six cents. 
Out of a total of 215 insurance com- 


panies that sent in usable reports, 117 
companies, accounting for 25% of the 
health and accident business, returned 
forty cents out of each premium dollar. 
In contrast, the twenty-eight companies 
making highest returns, accounting for 
another 25% of the business, paid 
seventy-two cents out of each premium 
dollar for all types of health and acci- 
dent business—sixty-five cents on indi- 
vidual contracts and eighty cents on 
vroup contracts.” 

Under existing workmen’s compensa- 
tion plans, the memo continues, where 
the state is not the exclusive insuring 
agency, administrative expenditures are 
“nearly three times those in states with 
exclusive state funds. This higher rela- 
tive cost of competitive state funds is 
due largely, if not entirely, to the 
ereater administrative complexities that 
are inevitable when the state fund has 
to operate in conjunction with commer- 
cial insurance carriers. 

“Frequent misunderstandings and fric- 
tion between the state agency and pri- 
vate insurance carriers are to be ex- 
pected. Judging from workmen’s com- 
pensation experience, to administer rea- 
sonably well a law that permits ‘con- 
tracting out’ would require a higher per 
capita amount than would be ample to 


(Continued on Page 36) 








may be added. 


A Broker's Dream 


The Preferred’s 60th Anniversary Disability Policy for 
you to submit to your best clients—covers from first day, 
both accident and health—for life on accident and two 
years’ benefits on health. Obtain details of coverage which 


This is easy to sell if well presented. Rates attractive. 
Sales data available at our office. 


Lhe Houghton Gpency, Ine. 
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What Taft Health Bill Says 
On Voluntary Ins. Plans 


The Taft-Smith-Ball-Donnell health and 
medical care bill in Congress (S. 545) 
has attracted nationwide attention in 
A, & H. insurance circles, especially fol- 
lowing last week’s endorsement of its 
scope by Harold R. Gordon, managing 
director, Health & Accident Conference. 

Specific attention is called to section 
712 (4) (b) of the bill, containing refer- 








Building a sound insurance agency business is not an easy 
task in this day of stiff competition . . . but the job can be 
made easier by representing a sound insurance organization 
operating on an agency basis and offering these advantages 


to your clients: 


Multiple-line facilities enabling them to have 
all the casualty insurance and bonds they 
need for their personal and business pro- 


tection. 


Coast-to-coast claim service and unexcelled 


safety engineering. 


Savings through participating policies. 


Security of a strong $14,000,000 company. 





Put your agency 
on a sound basis 
for the future 
with American 
Motorists. Find 
out about the 
AMICO franchise 
in your commu- 
nity today! 





Philadelphia (7) 
12S. 12th Street 


Los Angeles (5): 
Kemper Companies Bldg. 


San Francisco (4): 
Russ Building 


New Orleans (12): 
Hibernia Bank Building 


New York (17): 
342 Madison Ave, 


Boston (16): 
260 Tremont Street 


Atlanta (3): 
Kemper Insurance Bldg. 


Syracuse (2): 


Syracuse-Kemper Ins. Bldg. 
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James S. Kemper, Chairman 
H. G. Kemper, President 
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A NATIONWIDE COMPANY WRITING ALL FORMS OF CASUALTY 
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ence to voluntary insurance plans “op- 
erated not for profit.” It reads as fol- 
lows: 

“Such program may also provide for the fur- 
nishing of such services to such families and 
individuals by means of payments in the na 
ture of premiums or partial premiums, or reim- 
bursement of expenses or otherwise, by th 
state, to any voluntary health, medical or hos- 
pital insurance fund, or other fund, operated 
not for profit, in behalf of those families and 
individuals unable to pay the whole cost of 
such services or insurance therefor. 

“This program shall provide for the collec- 
tion of proper charges of less than the total 
cost of such services from persons unable to 
pay in whole, but able to pay in part therefor. 
Such programs may include and take account 
of services rendered or to be rendered by Gov- 
ernmental subdivisions of the state, and_ by 
private organizations operating not for profit, 
and may provide for the payment to such insti 
tutions by the state or subdivision for care to 
such families and individuals. .. .” 





AMER. HEALTH’S ROUND TABLE 





Managers of Baltimore Co. Map 1947 
Program With H. O. Executives; 
Gets New Jersey License 
The American Health Insurance Corp. 
of Baltimore which, by reinsurance 
agreement, recently took over the entire 
writings, home office and field personnel, 
reserves and records of the A. & H. de- 
partment of Pennsylvania Casualty, has 
been licensed in New Jersey and has 
filed in the Insurance Department ot! 
that state new and improved policy 
forms. Business will continue to be 
written and serviced by the branch office, 
located in Newark and managed by | 

D. Lister. 

The new portfolio of policies, riders 
and also sales material was officially an- 
nounced at a three-day agency round 
table conference, held last week at 
American Health’s home office in J}alti- 
more. Gathering was attended by thirty- 
three men who are divisional, revional 
and district managers of the company, 
and key general agents. : 

m. Washburn, executive vice |)r¢esl- 
dent; H. Clay Dodson, vice president in 
charge of underwriting and claims, and 
Howard B. Morris, supervisor of procuc 
tion, sat in on all the round table ses- 
sions. J. F. McFadden, president. was 
the opening luncheon speaker. 5. ©. 
Maguire, treasurer, also participated. 

The program featured a revicw 0! 
i946 operations, current changes, 
standing agency performances, ut! 
writing, claim service and_ colleciion 
problems and plans for 1947 produc 
Two sessions were devoted to sales 
jects and to introduction of the 
policies, etc. Evenings were allotte! to 
individual conferences between hie 
office executives and agency mana 

Closing banquet was attended bs 
entire American Health round 
group and by Messrs. McFadden, -\ 


(Continued on Page 36) 
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Follmann Sees Five Major Phases 
In A. & H. Regulatory Trends 


(of chief significance in the address by 
Joseph F. 
oy Versonal Accident & Health Under- 

rs, at the twenty-first annual Pitts- 
burch Insurance Day February 17 was 
his statement that the business of acci- 
dent and health insurance is in the 
midst of a trend toward ever-increasing 
legislation and regulation 


Follmann, manager, Bureau 


degree of 
which has assumed five major phases. 
Specifically, Mr. Follmann pointed to a 
eradual increase of concern and exten- 
sion of authority to the end that insur- 
ance company financial solidarity shall 
be cuaranteed, that policyholders shall 
be protected from unconscionable prac- 
tices, that regulation shall keep abreast 
of and not deter developments within 
the industry, that the supervision of in- 
surance shall continue at the state level, 
and that minimum protection shall be 
eranted over a larger segment of the 
population. : 

Mr. Follmann did not view with alarm 
the present legislative and regulatory 
trends affecting the A. & H. business 
but was more interested in a careful 
examination of these trends in the light 
of the phenomenal growth in volume 
and diversity of public service which 
has marked the business, particularly in 
the past ten years. Such was the mo- 
tivating theme of his address which 
dealt exhaustively with (1) regulatory 
legislation, (2) administrative regulation 
and (3) social legislation. 

Constructively the speaker made three 
recommendations in closing his address 
as follows: 


Established Uniform Pattern 


“1. It is of utmost and basic im- 
portance that the legislative and admin- 
istrative regulation of accident and 
health insurance be based upon the es- 
tablished uniform pattern. This state- 
ment cannot be stressed enough. Acci- 
dent and health insurance does not stop 
at state borders. The experience upon 
which its rates are based, its under- 
writing methods, the persons it insures, 
every particle of its thinking and con- 
cept—none of these are confined to 
state lines nor would it be feasible to 
so confine them. Not that it is con- 
tended here that legislators or admin- 
istrators should be, even if they could 
be, denied the right or duty to act as 
they see best on behalf of their citizens. 
But it often requires a second or third 
look to see what, in the long view, is 
actually the best solution to any prob- 
em 
_ ‘It is not sensible when a requirement 
's nade in one state which is prohibited 
in another, There is nothing about the 
business to justify such reasoning. Such 
nuisance regulation is expensive to both 
overning and the governed. Admin- 
istritors and legislators faced with 
pProvlems would do well to work co- 
eratively and constructively with the 


National Association of Insurance Com- 
m ners, which body has very admir- 
ably studied and solved many problems 
on © recommended uniform basis, rather 
thay looking upon their own individual 
Prov'ems as unique and justifiable of 
S ite treatment. 

Ind 


idual Company Ethics and Conduct 


The means by which the morals, 
et or sincerity of purpose of a man 
Mi be regulated or governed have 

been successfully achieved. Yet 
problems arising out of the busi- 
of A. & H. insurance which con- 
legislators and administrators to- 
the vast majority appear to fall 
this realm. Admittedly in that 
uSiness as in any business there are 
4 bare minority whose sincerity of pur- 


pose toward the public is subject to some 
question. But to place a great burden 
upon an entire industry when only a 
few are the subject of concern, and then 
to fail completely in the accomplish 
ment of that purpose, is simply not good 
government. 

“The problem facing legislators and 
administrators today would appear to 
be basically one of the spirit of a com- 
pany’s management; its attitude toward 
the public in drafting its policies and 
advertising, in selecting and training its 
agents and claim men. It is doubtful if 
such a_ generalized problem can be 
solved by applying specific rules or re- 


quirements to an entire industry. Granted 
some good can and has come from just 
such an approach. But it is highly ques- 
tionable whether it would ever ade- 
quately solve the problem. The success- 
ful approach in the ultimate can only 
be toward the management of the par- 
ticular offending company and without 
burdening and constraining an entire 
industry for the problems created by 
the few. Certainly the general police 
power with which any administrator is 
charged enables and anticipates just 
such an approach. 


Compulsory vs. Private Insurance 

“3. The phenomenal growth of acci- 
dent and health insurance of recent 
years and the variety of forms of pro- 
tection offered the public give evidence 
to the fact that before legislation hav- 
ing to do with compulsory health in- 
surance is given consideration an at- 
tempt should be made to determine to 


what extent protection is presently be- 
ing granted by private insurers and to 
what extent that protection might rea- 
sonably be expected to increase in the 
future. Protection against the hazards 
of accident and sickness has been writ- 
ten by private insurers in America for 
almost one hundred years. It® growth 
in coverage and scope has been con- 
sistent. Its public service has been un- 
questioned. Hence only to the extent 
that private insurance cannot satisfy the 
public or social demand should legis- 
lative action be a subject for consid- 
eration.” 

Mr. Follmann was confident that if 
these comments are considered and 
borne in mind by those legislators and 
administrators interested in and respon- 
sible for the development of American 
\. & H. insurance, “the future of our 
business as a public service should be 
bright.” 








Licensed in 
All States 






Home Office 
Kansas City, Mo. 


CENTRAL SURETY AND INSURANCE (ORPORATION. 





CONDENSED FINANCIAL STATEMENT, DECEMBER 31, 1946 


Cash (in Banks and Office) 


ADMITTED ASSETS 


oe $ 1,425,991.73 


Bonds: 
Se | Se ane $6, 180,094.64 
State, County and Municipal................ 3,998,809.80 
EE, ETE 25,000.00 


Total Cash and Bonds 


Central Surety Fire Corporation Stock 
Real Estate Sold Under Contract 
Mortgage Loans on Real Estate 
Premiums in Course of Collection (not over 90 days) 
Accrued Interest on Investments 
Other Admitted Assets 


Total Admitted Assets..............-.-----+- LE ene Sete Pears epee 


Reserve for Claims 


294,981.22 


10,498 ,885.66 





LIABILITIES 





esis $11,924,877.39 


soaks 562,454.70 
salah 1,303 24 
pewee 30,517.09 
Penne 1,767,057.42 
a 74,060.28 
ee 52,551.31 


asttinel $14,412,821.43 











$5,093,239.06 


Reserve for Unearned Premiums ...........-..-.-- 4,133,285.45 


Total Claim and Premium Reserves 


Reserve for Commissions, Taxes and Other Liabilities 


insists  elaelc ch basssibisiaaainadaeited $10,020, 163.92 


$1 000,000.00 
3,392,657.51 


= $ 4,392,657.51 


Total Reserves 


Capital 


i ae 


Surplus to Policyholders 





hea $ 9,226,524.51 
seas 793,639.41 











Total Liabilities.................-.ec-eeeee eda es sanele da n $14,412,821.43 








Securities carried at $663,976.07 in the above statement are deposited for purposes required by law. 


Bonds are carried on amortized basis. 


Market value of bonds exceeded their book value at December 


31, 1946, by $157,590.20. No bonds were in default either as to principal or interest at December 31, 1946, 
Market value of invested assets of Central Surety Fire Corporation exceeded their book value at 


December 31, 1946, by 


$5,822.40. 


CENTRAL SURETY AND INSURANCE CORPORATION 
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SIGNS ALL-INDUSTRY BILL 





Gov. Laney of Arkansas First to Enact 
This Year into Law the ALC-Com- 
missioners’ Rating Bill 

Gov. Ben Laney of Arkansas is 
shown in the accompanying picture sign- 
ing thes All-Industry Committee-Com- 





Insurance Commissioner McKenzie of 


Arkansas, seated, watches Governor 


Laney sign All-Industry Bill. 


missioners’ rate regulatory bill for casu- 
alty and surety lines. His state is the 
iirst this vear to enact such legislation 
into law. Gov. Laney congratulated the 
Arkansas legislature on its progressive- 
ness, saying that “Arkansas has taken 
advantage of the opportunity to reserve 
to the state the regulation and taxation 

the insurance business.” Previously 
the governor signed the ALC-Commis- 
sioners’ bill regulating fire-marine rates. 


American Health 


(Continued from Page 34) 


Stone, secretary; J. T. Powers, control- 
ler; J. J. Kane, assistant controller; J. 
HH. Muller, assistant secretary and J. P. 
O'Brien, vice president and sales direc- 
tor of American Credit Indemnity. After 
an inspirational talk by Mr. O’Brien, 
everal of the kev agents were called 
upon for impromptu talks 

American Health Insurance Corp. is 

member of the Commercial Credit 
Co, Giroup. 


Social Security Board 
(Continued from Page 34) 
administer a law with an exclusive state 


rea pM 
hun 
Administrative Costs 


On the question of administrative 
sts, the memo says: 

“The administrative cost of a_ state 
vstem of temporary disability insurance 


administered jointly with the state un- 
employment insurance system is, like 
the benefit cost, difficult to estimate ex- 
cept on the basis of specific circum. 
stances. The geography of the state and 
the method of administration, especially 
with reference to contracting out, are 
two important factors in administrative 
cost. Experience in the administration 
of health insurance abroad and work- 
men’s compensation in this country sug- 
gest that the cost sufficient for effective 
administration of a temporary disability 
insurance system linked with unemploy- 
ment insurance and operated exclusively 
by a state agency may be from 5% to 
10% of contributions or of benefit pay- 
ments, whichever is higher. 

“Rhode Island now requires 4% of 
current contributions for the costs of 
administration. Rhode Island’s admin- 
istrative cost should be relatively less 
than those of other states, because of 
the small area of the state and the un- 
usually high urban concentration of its 
population. California provides 5% of 
contributions for administration of the 
program for workers covered under the 
state fund.” 


JOHN A. FLEMING DIES 
John A. Fleming, 83, a retired insur- 
ce broker of Syracuse, N. Y., died 

there recently. 





EXAMS SCHEDULED IN N. Y. 
Insurance Department Announces Dates 
and Locations for Sittings in 
Five Cities in State 
The New York Insurance Department 
has issued its schedule of examinations 
at the several cities in which they are 

held for the remainder of this year. 

The examinations for licenses as bail 
bond agents, fidelity and surety agents, 
independent adjusters and public adjus- 
ters will be held June 10, September 9 
and December 9. Morning sessions will 
be for independent adjusters (fire and 
marine and fidelity and surety) and af- 
ternoon sessions will be for licenses as 
bail bond agents, fidelity and surety 
agents, independent adjusters (accident 
and health and casualty) and public ad- 
justers. 

Following are the cities and locations 
in which these examinations will be 
held: 

Albany, State Office Building; Buffalo, 
City Hall; Rochester, site to be an- 
nounced; Syracuse, Danforth City Nor- 
mal School; New York City, Lincoln 
Square Center, 53 West 66th Street. 

The accident and health examinations 
will be held April 8, May 13, July 8, 
August 12, October 14 and November 13. 
These sittings will be in the afternoons 
only, at the following locations: 

Albany, State Office Building; Buf- 
falo, City Hall; Rochester, site to be 
announced; Syracuse, Danforth City 
Normal School; New York City, Lincoln 
Square Center. 


A. & H. Advisory Board 
Elects 1947 Officers 


HANDLES AGCY. EXAMINATIONS 





Follmann Named Chairman; Typermass 
Is Dineen’s Representative; to Study 
Fresent Syllabus 


Joseph F. Follmann, Jr., manager, Bu- 
reau of Personal Accident & Health 
Underwriters, was elected chairman of 
the Advisory Board of Accident & 
Health Agency Examinations at its first 
meeting held February 19 in New York 
City. John T. Henderson, New York 
vice president of Ter Bush & Powell, 
Inc., general agent of the Travelers, was 
elected vice chairman, and Francis T. 
Curran, Metropolitan Casualty’s New 
York branch office, who is an executive 
committee member of the Accident & 
Health Club of New York, was named 
secretary. 

Formed several months ago under the 
sponsorship of the New York Insurance 
Department, the Advisory Board is off 
to an excellent start on its 1947 program. 
Carl Typermass, Deputy Superintendent 
of Insurance, is Superintendent Dineen’s 
representative at the meetings. 

In its consideration of dates and 
places for future A. & H. examinations 
in New York State, the board unani- 
mously moved that the New York De- 
partment consider in the future conduct- 
ing twelve examinations each year 














Agency System is the life- 
blood of the insurance business. 
Throughout the GENERAL ACCIDENT 
and POTOMAC organizations, there 
is an exceptionally friendly rela- 
tionship between the agents and 
brokers and the companies. This 
relationship has been a vital factor 
in building successful agencies and 


maintaining good will. 


Ask the representatives of these compantes 


The American 











rather than eight which has been evs- 
tomary in the past. The dates for {47 
examinations are given elsewhere on 
this page. 

After discussion of the syllabus 
A. & H. agents’ examinations, the bourd 
moved that a subcommittee be appoin. 
by the chairman to review the pres: n} 
syllabus and to present any reeo:n- 
mended changes back to the board ‘or 
its consideration and then to pri 
them to’ Superintendent Dineen, 

Those present at the meeting in aiii- 
tion to the officers were Harold R. (:; 
don, Health & Accident Underwriters 
Conference; Earl R. Trangmar, Metro- 
politan Life; Arthur B. McGuire, \a 
tional Casualty; John C. Greeno, Arm 
strong-Roth-Cady Co., Inc., Buffalo: \ 
Stewart Payne, Security Mutual Life: 
John F. Lydon, Ocean Accident: Peter 
E. Tumblety, Empire State Mutual Life: 
Sidney L. Eisenberg, Federal Life & 
Casualty and Harold J. Shackelton, Con- 
necticut General Life. 





1946 Reflect Progress 

United States Casualty closed 1946 
with total admitted assets of $21,278,460, 
compared with $17,416,455 the previous 
year-end. Net premiums written were 
$11,456,475, an increase of 23% over 1945. 
and operating profit (before dividends) 
was $5,168. 

The gain in premium writings neces- 
sitated an addition of $1,104,992 to the 
company’s reserve for unearned pre- 
miums which, at the year-end, totaled 
$5,187,582. Capital continued at $1,(00,- 
000, surplus at $4,000,000, and reserve for 
contingencies at $1,296,878, the latter 
figure being a decrease of $371,576 com- 
pared with the previous year-end. Sur- 
plus to policyholders totaled $6,296,878. 

Viewing the year’s results President J. 
Arthur Nelson and Vice President Wal- 
ter D. Owens say that “after several 
years of unusually profitable operations 
we are not disturbed by the fact that 
the year 1946 was not a satisfactory one 
for our company. We transacted a much 
larger volume of business, and our in- 
come from investments was greater.” 

Although automobile insurance ex- 
perience was not satisfactory, Messrs 
Nelson and Owens believe that an up- 
ward revision of premium charges for 
this line, now in process, and the elim- 
ination of antiquated cars from the 
roads, “will place automobile insurance 
on a profitable basis sometime during 
the latter part of 1947. The other prin- 
cipal lines written by the U. S. Casualty 
last year were profitable and prospects 
for them for 1947 are favorable.” 


American F, & C. in Good 
Shape, W. L. Hays Reports 


Walter L. Hays, president, American 
Kire & Casualty of Orlando, Fla., re- 
ports that the company came_ through 
the rugged and trying year of 1946 in 
good order. Its total admitted assets at 
the year-end were $2,676,073, a gain ol 
$558,075 over 1945. Of this total $569,728 
was in cash and $1,126,986 in Govern- 
ment bonds, liquidity being 93%. 

A slight reduction in surplus, Presi- 
dent Hays explains, was caused by the 
increase in non-admitted assets, consist- 
ing of new furniture, automobiles, ctc., 
which was charged off. Surplus to pol- 
icyholders amounted to $542,188. 

Premiums collected for the year !°46 
amounted to $2,963,468, an increase 0! 
$934,056 over the previous year. As to 


underwriting results, Mr. Hays. said: 
“The American’s loss in underwr'tng 
last year was equaled by profit trom 
investments despite the depressed stock 


market in securities at the year-en 
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ADDRESSES A. & H. MEN 
Frank L. Storment of the New ! 
and Mutual Life Insurance Co., spo! 
February 20 before the Accident & 
Health Producers Association of Sou! 
ern California at Los Angeles on 
subject: “Programming Accident a. 
Sickness Insurance for Greater Procuc 
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apaitle on New Type of 
Safety Responsibility 


spEAKS AT PITTSBURGH FORUM 


Emphasis on Peupiednass Before Ac- 
cident Occurs ; Urges Adoption 
in All States 


he new version of automobile safety 
re ponsibility laws places emphasis on 


the ability of the individual to prepare 


himself to care for automobile accident 
chains and judgments before any acci- 
de occurs, said A. E. Spottke, secre- 
ta National Bureau of Casualty & 
Surety Underwriters, in his address be- 


for. one of the educational forums held 
on Pittsburgh Insurance Day last week. 

fourteen states now have enacted 
laws similar in character to the new 
Pennsylvania law which will become 
Spottke, and 


eflective July 1, said Mr. 

such laws are representative of the 
present day thought on this subject since 
they give the automobile owner and op- 
erator no exemption with respect to 
the first accident. Twenty-one states 


have laws which follow the earlier ver- 
sions Which make little or no provision 
for dealing effectively with the first 
accident, Mr. Spottke said, and he urged 
advocacy of amendments to these laws 
to provide effective means of coping 
ith the first accident. “Unless steps 
are taken promptly along these lines,” 
he said, “a disillusioned public in these 
states will not long remain complacent.” 


Recourse for Victims 


The latest type responsibility law, said 
Mr. Spottke, “seeks to establish means 
for recourse for the victims of automo- 
bile accidents by the strongest persua- 
sive powers at our command, namely, by 
making it most unattractive for an au- 
tomobile Owner or operator to be in- 
volved in any motor vehicle accident at 
any time and not be able to demonstrate 
his financial responsibility to the extent 
required by law.” 

Under these laws, he said, automobile 
owners and operators who cannot show 
that they are financially responsible for 
any accidents in which they become in- 
volved immediately are barred from the 
highways until they are able to respond 
financially for the damages which they 
have caused. He added: 

“Effectively administered, there is 
probably no stronger incentive for pro- 
moting the financial responsibility of 
automobile owners and operators short 
of the requirement of insurance at the 
time that the automobile is registered 
r the operator’s license is issued. 


History Repeats Itself 


“It is reasonable to expect that the 
history of other states which have laws 
similar to the new Pennsylvania law will 
repeat itself. We can expect wise and 
prudent automobile owners and _ oper- 
ators of Pennsylvania to make certain 
now, well in advance of an accident, that 
they are in a position where they can 
denionstrate their financial responsi- 
bility at least to the extent required by 
the new law and this even for the first 
oe lent in which they may become in- 
volved, 

hose who appreciate the unpleasant 
poss:bilities will not risk the ownership 
and operation of an automobile without 
placing themselves in the position where 
they are able to furnish acceptable evi- 
dence of security when called upon to do 
so. Others it should not be too difficult 
lo convince, after some timely and effec- 
ve publicity and educational effort, that 
‘ey should provide themselves ahead of 
une with the where-with-all to demon- 
stra their financial responsibility 
Whenever this may be required.” 

Mr. Spottke described the principal 
leatires of the Pennsylvania law, and 


There is a new twist to this law in 

ill of the emphasis and all of the 
Stress are placed on the ability of the 
indi, dual to furnish security with re- 
speci to the accident in which he has 
becoine involved and, subsequently, to 


pay claims and judginents against him 
on account of such accident. Those who 
have advocated this new approach be- 
lieve that it is the most effective way 
of convincing automobile owners and 
operatorg not only of the necessity but, 
viewed entirely selfishly from the stand- 
point of the automobile owner and op- 
erator, of the good sense of providing 
themselves with adequate means of tak- 
ing care of automobile accident claims 
and judgments before the accident oc- 
curs. Only experience under the new 
law will enable us to evaluate the sound- 
ness of this theory.” 

In contrast, he said that the individual 
who has procured insurance ahead of 


tine needs only to report an accident to 
lis imsurance company which will notify 
the authorities that an applicable lia- 
bility policy was in effect at the time of 
the accident. He said there is a real 
distinction between the notice which an 
insurance company files and the certifi- 
cate guaranteeing future financial re- 
sponainliey as required under the old 
l’ennsylvania law and in certain cireum 
stances, under the new law. 

As a practical matter, he said, the 
protection under the st indard provisions 
automobile policy is so broad that it is 
virtually nae ‘certainly complete 
for the individual who furnished proper 


information at the time that the policy 
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Underwriters Association 


thern California at its recent 
at Los Angeles gave its ap- 
to the form required by some 
Los Angeles banks on the so- 


and it was stated 
ier banks would accept the new 
offered. The matter was re- 


to the rules, rates and forms 
ee to secure a supply of the 
m., 


1ed and who cooperates with his 
an accident to the extent 


v be reasonably required. 


















Common Stocks 


‘Tora Bonps Anp Stocks 


Cash in Banks 
Cash in Offices 


Accrued Interest olen es 


Other Assets . . . . 


Tora Apmirrep Assets 


On the 


Vunual 


ASSETS 


United States Government Bonds 
State, Municipal and other Gov’t 


$2,436,362.76 
120,974.04 2dls 


Premiums, not over three months due 


Bonds and Stocks are valued in accordance with requirements of the S 
vasis of December 31, 1946 market quotations for all bonds 
Admitted Assets and its Surplus to Policyholders would be increased by $543,875.68. Securities carried at 
$1,142,214.39 in the above statement are deposited as required by law. 


This statement does not include claims amounting to $252, 


ee 





DECEMBER 31, 1946 


LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Losses and Claims 


6,113,861.00 
$22,865,683.67 





Voluntary Reserves: 
336.80 Contingencies 
646,957.12 
58,039.43 
; 615,977.26 


Capital Paid In 
Surplus 





$26,743,994.28 


Toran 


















A.M. 


ANDERSON 


PRESCOTT S. BUSH 


PERCY CHUBB 2nd 


CLINTON HU. CRANE 


D. ROGER ENGLAR 


WILLIAM A. HAMILTON 


Vice-President, J. P. Morgan & Co.., 


Brown Brothers Harriman & Co. 


Tora. Liasinities 


Gyr CHICH 


Bonds 147,041.49 Reinsurance Reserves 
ch —_e 14,250.00 Funds held under Reinsurance 
Preferred and Guaranteed Stoc “ks . 3,044,975.00 Treaties 


Commission and Ae counts Payable 
Federal, State and Other Taxes 


$1,125,000.00 
Security Fluctuation 1,593,111.74 


$2,718, 1 


2,000,000.00 
9,937,698.67 


Surplus to Policyholders 


e of New York Insurance Dep: irtment. 
nd stocks owned, this com 


$10.20 for refund of prior years excess profits taxes. 


































$ 4,345,017.06 
3,919,119.53 
1,990,405.85 
1,123,754.97 
112,367.94. 
297,518.52 
$12,088, 183.87 


11.74 


14,655,810.41 
$26,713,994.28 


pany’s ‘Tota 





Diyeclors 


New York 


Incorporated 


JOUN T JONES 


EMORY S. LAND 


President, 


New York 


; , JUNIUS L. POWELL 
New York 
Chubb & Son 
GEORGE 
Neu York 


President, St. Joseph Lead Co, 


REEVE SCHLEY 


New York 


Bigham, Englar, Jones & Houston 


CARROL M. SHANKS 


Hamilton, Ont. 


HENDON CHUBB, Chubb & Son, New York 


H. REANEY 


fir Transport Association of America 


Vice-President, The Underwood Corporation 


President, Prudential Insurance Co. of America 
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F. W. POTTER ISSUES CHALLENGE 


Aetna C. & S. Supervisor Says Agents 
Have Done Poor Job in Selling 
Comprehensive Liability 
Despite the promotion and attention 
that comprehensive liability insurance 
has received over the past five years and 
lespite the fact that its coverage is 
made-to-order, Francis W. Potter, field 
supervisor, Aetna Casualty & Surety, 
declared in his Pittsburgh Insurance Day 


address, February 17, that salesmen have 
done a very poor job in selling the line. 
\Ir. Potter pointed to one large com- 


uch wrote over 65,000 public lia- 

p olicies last year and found to 
surprise that only 7,000 of these con- 
racts were on a comprehensive basis 
nd that only 8,000 had property damage 
luded. “What a challenge these facts 
uld be to good salesmen!” he ex- 


LITT d. 





Stating that the trend in the insur- 
ince business for many years has been 
oward broader, more up-to-date con- 


tracts and that so-called “all loss” con- 
racts have been widely accepted by the 
surance buying public, Mr. Potter then 
declared that the comprehensive lability 
contract meets all these requirements, 

Why, then,” Mr. Potter asked, “have 

t more of them been sold? Why do 

Many agents continue to push the 
everyday, garden variety of O. L. & T. 
ind M. & C. policies with all their ex- 
clusions ? 

“The answer,” he continued, “is that 
pi oduct rs have not given their prospects 
and clients the chance to ‘vote’ on 
whether they would prefer complete pro- 
fection in a comprehensive form or lim- 
ited individual type contracts ; 

\ir. Potter then warned: “The day 1s 
fast approaching when every commer- 
cial concern will want a complete com- 

irchensive policy and the individual lim- 
ited contract will be as antiquated as 
the horse and buggy. Already, many 
eents who go out with the same old O. 
L. & T. renewal that has been in force 
for vears, are finding that someone else, 
with more ingenuity and enthusiasm, has 
been there before and has picked up the 
QO. L. & T. renewal under a complete 
comprehensive form. When that hap 
pens, there is nothing the agent can sa) 
except to ask himself, ‘Why didn’t I of- 
fer my client the best protection that 
money can buy before my competitor ?’” 

In conclusion, Mr. Potter said: “Times 
were never better to present such con- 
tracts than they are today. Business is 
e0o0d, commercial concerns have the 
money to buy and you have the contract 
they want. Make a resolution for 1947 
that every business concern in your 
community will be given an ‘opportunity 
to vote.” 


Phila. Producers Plan 
Industry Luncheon Mar. 4 


The Insurance Agents and Brokers 
Association of Philadelphia and Suburbs 
is sponsoring a luncheon meeting March 
t at the Benjamin Franklin Hotel, Phila- 
delphia, at which James F. Malone, Jr., 
recently appointed Insurance Commis- 
sioner of the state, will be one of the 
chief speakers. Edwin D. Peake, presi- 
dent of the association, will preside. 

Interest will center on Public Law 15 
and Colonel George H. Haffer, counsel 
of the Pennsylvania Association of In- 
surance Agents, will discuss historical 
hackground and constitutional law  in- 
volved in this much-discussed act of 
Congress. In addition, Morton V. \ 
White, past president of the State 
\gents’ Association and a member of 
the Pennsylvania Industry Conference 
Committee, will explain why Pennsyl- 
Vania insurance interests are proposing 
the rate regulatory bills about to go into 
the state legislative hopper. All inter- 
ested parties are invited to attend the 
luncheon. 


PRICE STABILIZATION NEED 


Laird Sees Surety Business on Upcurve 
as High Costs of Materials, Labor 
Seek Lower Levels 


Readjustments in the high costs of 
building materials and labor ultimately 
will lead to a “tremendous increase in 


contract bond business,” Carroll W. 


Laird, assistant secretary, Indemnity 


Co. of North America, told his Pitts- 
burgh Insurance Day audience February 


18. His subject was “The Resurgence of 


Corporate Suretyship.” 


‘A tremendous back log of needed 
public improvements has piled up dur- 
ing the last five or six years,” said Mr. 
Laird. “Public buildings of all types 
sewers, firehouses, libraries, hospitals, 


ete.—have deteriorated or have been 
outgrown; streets and highways have 


worn out. Reconstruction must and will 
take place. If serious unemployment 
should occur in this country, public 
works contracts very likely will be util- 
ized to create new employment—not 


only on the jobs themselves, but in the 


factories and industries which produce 
the materials going into the projects. 
“Unquestionably, present high costs 


of both labor and materials and the 


uncertainty of future costs, will act as 

deterrent to new buildings as long as 
such conditions prevail. It is reassuring 
to note, however, that prices of at least 
some important materials are even now 
seeking lower and_ stabilized levels. 
Under private management, labor will 
become more efficient and productive, 


even though wage rates are bound to 


remain high. 

“We hope and expect that contractors 
will soon be able to figure costs, and 
prepare bid estimates with a reasonable 


lueere of assurance and safety and that 


the time-honored economic system of 





; lump sum contracts 
will prevail again. T 
a tremendous increase in contract bond 


surety bonds covering private construc- 


tion work and So what 


ance greed payment head forms, 


2 growing willing- 
ness ot — companies to meet these 


out- -of-the-ordinary covers as oo 
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Two St. Louis Ass’ns 
Elected 1947 Officers 


The Surety Underwriters Association 
of St. Louis and the Casualty & Insur- 
ance Underwriters Association of the 
same city at a joint dinner meeting, 
recently, elected officers to serve during 
1947 as follows: 

Surety Underwriters Association: 
President, C. W. McNeil, manager, 
American Surety; vice-president, Wil- 
liam A, Gray, manager, National Surety 
Corp.; secretary-treasurer, C. J. Croc- 
kett, manager, bond department, Mary- 
land Casualty. Members of executive 
committee: George R. Schoen, assistant 
manager, Fidelity & Deposit, retiring 
president of the association; Henry 
Bush, manager, U. S. F. & G.; Howard 
A. Blair, manager, Aetna Casualty & 
Surety Co.; George C. Kaiser, superin- 
tendent, bonding department, Travelers, 
and John L. Patterson, manager, Mas- 
sachusetts Bonding. 

Casualty & Insurance Underwriters 
Association: President, Karl L. Nor- 
dyke, manager, Travelers; vice presi- 
dent, Tom Baker, vice president, Utili- 
ties Insurance Co., and secretary H. A. 
Martin, resident vice president, Mary- 
land Casualty. 

These were the recommendations of 
the nominating committees of the re- 
spective organizations submitted at 
their December meeting. 





Cannon Insurance Manager 


Of Firm in New York City 


Hardy, Brauneis & Naumann, New 
York City real estate and insurance 
firm, has appointed Melvin R. Cannon 
manager of its insurance department 
Mr. Cannon is a graduate of Fordham 
University and Columbia Law _ Schiool 
and was associated with Alex G. Blue, 
former District Attorney of Sutfolk 
County, for two terms. 

Mr. Cannon received his insurance ¢x- 
perience in the suburban agency 0! J. 
Fred Kurras at Patchogue, N. Y. He 
served in Panama as aide-de-cam; to 
General W. A. Danielson in charge 0! 
the Army’s $100,000,000 construction pr )- 
gram there. He is the author of nm 
paper and Army magazine Siiiles on 
Panama. 





KANS. AGENT BOY SCOUT V.P. 

Roy A. Haines, well known Augusta, 
Kan., local agent and banker, and for- 
mer Kansas) bank commissioner, /1aS 
been reelected a vice president of the 
Quivira Council, Boy Scouts of Amer- 
ica, at Wichita. 
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Western Department 
120 So. LaSalle St, iT 
Chicago 3, Illinois 





Foreign Department 


New York 7, New York 


Firemen's Insurance Company of Newark, N. J. 
Organized 1855 


The Girard Fire & Marine Insurance Company 
Organized 1853 


National-Ben Franklin Fire Insurance Company 
Orgonized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Orgonized 1870 


Gay 


ANCE 
HOME OFFICE - 10 PARK PLACE - NEWARK I, NEW JERSEY 


Canadian Departments 
535 Homer St., Vancouver, B. C. 


John St. 
465 Bay St., Toronto, Ontario 


Pittsburgh Underwriters - Keystone Underwriters 


Southwestern Dept. 
912 Commerce St. 
Dallas 2, Texas 


Milwaukee Mechanics’ Insurance Company 
Orgonized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1906 


The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Orgonized 1909 


Pacific Department 
220 Bush St, 
San Francisco 6, Calif. 























These Shoes Carry $200,000 / 


The man who wears these shoes makes $10,000 a year. He 
expects to work about 20 more years, during which time he 
will have earned $200,000. That’s a lot of money to carry 
around in a pair of shoes! 

A man’s earning power needs to be protected and because 
it takes just a few dollars a year to protect a loss of many 
thousands, there will never be a scarcity of prospects — of 
men and women who need a modern Accident policy in 


The Travelers. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


























